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THE JEWISH MUSEUM AND ARCHIVES
OF BRITISH COLUMBIA
The Jewish Historical Society of British Columbia ( JHSBC) was
founded on January 25, 1971, under the direction of historian Cyril
Leonoff, with assistance from the National Council of Jewish Women
and Canadian Jewish Congress, Pacific Region. By 2002, the
JHSBC’s collection had become so extensive that it became
apparent that a formal archives was needed to house their records.
The Jewish Museum and Archives of British Columbia ( JMABC),
administered by the Jewish Historical Society, officially opened to the
public on March 25, 2007.
The JMABC is the preeminent and authoritative body for the
gathering and sharing of community memory of Jewish life in
British Columbia. Through its publications, education programs,
public events and the operation of the archives, the JMABC collects,
researches, preserves, exhibits and interprets archival material
and artifacts related to the history of the Jewish people in
British Columbia.
The archives’ holdings comprise records from 70 organizations,
families and individuals, and cover the years 1860-present, with
predominant dates of 1920-2005. As of publication, the archives
holds 300 linear metres of textual files, 300,000 photographs and 700
oral history interviews.
The Scribe is the annual journal published by the JMABC. As an
anthology, often with peer-reviewed articles, it seeks to cover
all aspects of the Jewish experience in British Columbia and
Western Canada, including history, culture, art, literature, religion,
communal activities and contributions to the development and
progress of Canada.
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EDITOR’S INTRODUCTION
The scrap metal industry today bears little resemblance to that of more
than a century ago. From rags and bottles to automobiles and plastics.
From a few blocks in Vancouver’s Downtown Eastside to acreage in
surrounding cities. From cash-based to computerized, provincial to
international. Multi-million-dollar machines have replaced the horse
and buggy, and numerous regulations have evolved to protect both the
“rag man” (and woman), as well as the environment.
This issue of The Scribe contains excerpts from interviews with 19
community members who took part in the industry as it evolved
from junk to scrap metal – recycling long before the term became
commonly used. Most started as pedlars, whether they arrived in
Canada in the early 1900s or after the Second World War. Firstgeneration immigrants, they arrived with limited knowledge of
English and lacking in formal education, not to mention little capital.
Needing to provide for themselves and their families, they turned to
a job that required, most of all, hard work.
While some interviewees pointed to the lack of a trade as being a
reason they started peddling, others said there was an overlap
between the skills needed to be a good tradesman and a good scrap
dealer, such as the ability to weigh and measure accurately, and to
deal with people. Skill sets aside, some simply found that they could
make more money as a pedlar than as a tradesman or labourer. In a
few cases, it was the woman of the house that started, or excelled in,
peddling, knowing what to buy, when to sell, and for how much. It
was back-breaking, potentially dangerous work but with minimal
start-up costs and low overhead compared to other businesses.
Peddling turned a profit relatively quickly, if you knew what you were
doing and were able to think fast on your feet.
Successful pedlars ended up buying a storefront or property. Most of
the dealers interviewed here initially had urban yards, in the
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CITY OF VANCOUVER ARCHIVES 203-12

Pioneer Junk Co., 818 Main St., 1970. The store first appears in the city directory in
1935, with proprietors as S. [Sam] Gross and H. [Harry] Weinstein. Many junk or
second-hand stores on Main Street were demolished with the building of the Georgia
Viaduct. As Vancouver developed, most stores and yards were bought out by the city.

Downtown Eastside, Strathcona, False Creek or Mount Pleasant
areas. With the exception of Davis Trading and Supply Ltd., which is
still located in Vancouver, the other remaining businesses have long
since moved (or were established) outside of the city: Allied Salvage
Metals is in Richmond, ABC Recycling is in Burnaby and Scott Road
Trading is in Surrey; Capital Iron and Metal in Victoria, while still in
business, has been out of the scrap metal industry since 1972.
It is a testament to the intelligence, perseverance, work ethic and
adaptability of the pedlars-turned-scrap dealers interviewed here that
their companies are either still operating or they chose when to wind
down their business, generally having bought land before life or
industry circumstances led them to close up shop.
There seems to have been several phases in the development of the
scrap metal industry. Many of the interviewees’ families started in the
smaller-scale junk trade in the early 1900s, where pretty much any-
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Advertisements in the 1908 and
1909 editions of Henderson’s
Classified Business Directory of
British Columbia show the range
of materials collected by junk
dealers. The junk category first
appears in 1901, with only two
listings, Burns and Clough in
Vancouver and B. Aaronson in
Victoria. The first Jewish dealer listed in Vancouver is Solomon Grossman in 1903. He
is joined by Z. Franks in 1904 and A. Goldberg in 1906 (Vancouver Junk Co.). For the
next several years, there are only a few junk dealers listed. In 1914, the number jumps to
13, nine with Jewish owners (or soon to be). The number of dealers peaks at 26 in 1918.

thing and everything was bought and sold, reused or recycled. The
Second World War brought with it an increased demand for secondhand goods, but also for metals. The scrap metal industry grew in the
postwar period – a number of interviewees arrived in Canada in the
late 1940s, early 1950s, most of them Holocaust survivors, and got
into the business then. The majority of interviewees did well throughout the 1960s and even the 1970s, though the economy was flagging.
In the 1980s, however, with extremely high interest rates and the
recession, many scrap metal businesses struggled.
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The 1933 City of Vancouver Licence Department Register has a page and a half of junk
dealers listed, the vast majority of whom are members of the Jewish community.
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The second page of junk dealers listed in the 1933 City of Vancouver Licence Department
Register.

For a long part of its history, junk/scrap was a cash-based business,
and many dealers, it seems, didn’t borrow from the bank, but rather
financed their business from what profits they made, and deposited
any savings. For the investment required to grow beyond a small operation, however – to buy the necessary machinery (balers, cranes, etc.)
and computers – bank loans were needed. When interest rates skyrocketed and as global competition increased, the scrap dealers that
were to survive into the 1990s and beyond had to work closely with
their bank(s), and they had to “go big or go home,” so to speak, invest
a lot in new technology (computerization and more advanced
machinery). They also had another generation of family who wanted
to work in the industry, bringing their energy and innovation along
with them.
Once dominated by members of the Jewish community, the scrap
metal industry is now mainly large conglomerates, with an international workforce. Together, the interviewees in this issue of The Scribe
describe how this reality evolved.
A few of the interviewees also offer a glimpse into the early years of
Vancouver’s Jewish community, and its transition from the neighbour-
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hood of Strathcona southwest to the Oak Street corridor. Regardless
of its locus, however, the community has played a large part in the
lives of all of the interviewees – and the relationship is mutual.
When they arrived in Vancouver, several of the scrap dealers-to-be
first worked at a business owned by an established community
member, or they were sponsored by a family member who had immigrated in earlier years. A few borrowed money from family or community members to start their business. More than one interviewee
recalls get-togethers over early-morning breakfasts, where various
scrap dealers would talk shop, even agree on prices – then undercut
them. There was fierce but mostly friendly competition, and the dealers socialized in similar circles. They were all part of the same community, contributing their time and/or money to its well-being, as
well as that of the general community. In these and many other ways,
the interviewees in this issue of The Scribe – and the very many dealers that we couldn’t interview – have taken “junk” and “scrap” and
transformed it into something much more valuable than gold.
(RE)SOURCES USED THROUGHOUT THE JOURNAL
Jewish Western Bulletin online archives, 1925-2005, is available at multiculturalcanada.ca/contentdm_search.
Vancouver city directories, 1887-1987, published by B.C. Directories (1951-1987);
Green, Rowlans E. (1899-1900); Henderson Directory Co. (1890-91, 1897-1923);
Hodgson and Co. (1896); Picken, M. (1887); Sun Directories Ltd. (1934-1950);
Williams, R.T. (1888-1895 and 1899); Wrigley Directories Ltd. (1924-1933).
Online access is available to directories from 1860-1955 at vpl.ca/bccd/index.php.
Access to directories from 1956-1996 can be made at the City of Vancouver
Archives.
Vancouver (B.C.) Licence and Business Tax Office, Business Licence Registers,
1886-1939, series 383. Available at the City of Vancouver Archives.
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FROM THE JMABC COLLECTION:
ORAL HISTORY EXCERPTS –
THE SCRAP METAL INDUSTRY
In this section are excerpts from oral histories conducted by various
volunteers. They were also transcribed by volunteers, entailing dozens
of hours of work, as several of the interviews were more than 10,000
words long. For their presentation here, the interviews have been
abridged, parts have been summarized and additional information
from the annual B.C. City Directories (1887-1955) and the Jewish
Western Bulletin (the community newspaper) has been added by journal editor Cynthia Ramsay. The chronological order of the interviews
is maintained but parts have been paraphrased and (sometimes large)
sections have been omitted for clarity or space reasons. The interviews
appear in alphabetical order by the surname of the interviewee.

Ben and Rita Akselrod
Interviewed by Jakob Nortman, January 4, 1998, Vancouver, B.C.;
19.97-14
Rita (née Shmilovitch) was born in Bacau (Moldova), Romania
in 1931.
“I met Ben in DP camps in Austria, in Salzburg. We were in displaced
person camps, fleeing Romania and Ben came from Poland. And we
were in the same camp, which was called Parch.”
That was in 1947. They got married in 1948.
“When we were in the camps, there were always other people to come
to interview other people to come to different parts of the country....
My goal was to go to Israel. Ben had papers to go to Canada. In the
meantime, we got married, so he had to put me on his papers.
Consequently, it took more time. He, with his friend Leon Kahn, had
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the same papers. So, everybody left at that point: his sister went to
Boston, Leon Kahn to Canada. We waited for me to be on his papers
… we were in the camp lonely, and so we decided we would try and
go to Israel. My parents left after my wedding there. I didn’t know
where my brother was at that point. In three days, they send us to
Israel, so we went there.”
The couple travelled by train to the port and then by boat to Israel.
“It was a great feeling,” said Rita about arriving. “My parents didn’t
even know we were on the way there. They were writing Canada
already. It was a great feeling. Because I was a Zionist all my life …
to me, Israel meant like home at that point.”
From their arrival in 1948, Rita and Ben lived in Israel for a year and
a half.
“It was tough times. It was right when Israel was born and I think that
Ben had always had his heart in Canada.... We lost our first baby
there, as well, so we immediately decided we want to leave.... We went
to Italy, thinking to go back to … retrieve our old papers to Canada.”
However, friends talked them into staying in Italy. They lived in
Milan for seven months until their papers were ready, and came to
Canada in 1951.
From Halifax, they took the train to Vancouver. “We stopped in
Toronto because his sister, as we said before, was in Boston, so they
were coming to Toronto to see us. We stayed with friends in
Toronto for a month, and then we proceeded on the train all
the way to Vancouver, where Leon was expecting us at the Main
Street [station].”
Said Rita, “In Canada, we came in February. In Vancouver, it was
March the third. My Ben’s birthday.”
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Ben started working right away. “I went to learn a trade.... We made
… jeans. I made $16 a week and I didn’t like it. I left. Didn’t get any
money. Then I … borrowed $250 and I bought a horse and buggy….
The dairies start selling the horse and buggies when they bought
trucks and I bought it from … another pedlar, what the pedlar bought
from them.”
Ben kept the horse and buggy on 6th Avenue between Main and
Cambie. “And the lane was horses,” he said. “That was six pedlars there.”
Before opening up his own store, which was later in New
Westminster on Front Street, Ben said he peddled for two years. “I
got sick and tired of it. I started learning to drive … a truck or car, and
then I bought a truck and I went working to work [for Ben and
Simon] Lapidus [at Atlantic Junk on Main Street]. I was working for
two years with Lapidus.
“I was working and, in summertime after work, I took my truck …
back in the lanes till 10 o’clock. And I knew all the dealers, the
second-hand dealers. I knew everyone.”
Rita was working somewhere else when Ben started his business.
“And I felt in a business like this, you need two people,” he said. “One
has to be the inside person, the other has to be outside, where you
couldn’t run both ways … I said, ‘Rita, that’s it. You quit your job.’”
“I had a very good job. I was in charge of the shipping department at
Surrey Classic, which was a factory of ladies coats and jackets and
suits. I really liked that job, but when Ben wanted to buy that business
and when he needed me, I figured I might as well be in
business, in our own business. He took me to the shop and I hated it
the moment I saw it,” Rita said, laughing.
“When I started … to buy, you learn, you learn while you are doing
it. I had no idea what I was going in for, what I’m buying. We carried
everything. But … while we were doing all that, we learned what was
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old, what was antique, what was new, what was in demand.”
“She was good at it,” said Ben. “She knew what to buy. And the prices.
Everything. And she was fast. Fast. [By the time] the other dealers
went down from breakfast, she had already three, four [purchases].”
“Well, I tell you, I had an advantage of being a woman. And the
advantage was that people would let me in much faster than they were
letting in the men, so I can’t get credit for having more knowledge. I
got credit for being good at it because I was fast. I wanted a quality of
life and I needed to work hard to get it. I mean, it’s the only way we
can get it. In the second-hand business, in antiques, the buying is very
important. The selling was not as much problem as the getting
the stuff.
“So, subsequently, I was trying to get [to places] early in the morning.
And when you get [there] early in the morning, and you see a woman
come in, you are not frightened. Mostly women are home ... and for
that reason … most of the dealers hated me.”
Ben and Rita were in business for 27 years.
“Because in 1979 when our daughter was killed [by a drunk driver],
we were not anymore as aggressive or as interested in the business.
Our interest in the business had really gone down.”
Rita’s father was also a pedlar. “We discovered cancer at his age of 79
and he lived until 82. Yes, my father was small in stature but he was
very, very tall in character, and was a mensch…. And he used to peddle. He was very good at it.… My father was in his … 60s when he
came. Never once did he get [help from] the government. Neither did
we, for that matter. He started to work and earn his living. We were
all very, very active people and very self-supported.”
Even before he and Rita got out of the business, Ben said, “It started
getting bad. The reason was the Buy and Sell came out, and … the
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garage sales killed the business.” Before, if somebody had wanted to
sell something, they called a second-hand dealer. So, before he turned
65, he and Rita retired, but Ben still took his truck, with his friend
Izak Folk, also retired, around to factories looking for scrap.
“And, I’ll tell you something. You can make a tremendous living. If
somebody wants to work and use your head…. I’ll be 77 in March….
I’m still working. I’m not looking for any customers anymore, just …
the customers what I have, and they’re calling me…. I pick up here a
ton, there a ton, aluminum. You see, that’s what they say. If you want
to make a living, you can do it.”
“I’ll tell you something, I’m very proud of his achievements. He’s, like
he said, 77 years old and he’s [had] open heart surgery. About a year
and a half [ago,] he had open heart surgery, and he still goes out. It’s
physical work, [but] he still goes out. I’m very proud of our life.... We
did it on our own. We brought up two beautiful children. We educated them in a Jewish manner in parochial school and we brought them
up in a way, good human beings. So we’re proud of our life, we’re
proud of what we did, and we’re very happy.”
Ben passed away on March 13, 2013.

Mark Babins (Superior, later MB Superior; Atlantic Metals)
Interviewed by Jennifer Yuhasz, June 16, 2014, Vancouver, B.C.;
20.14-19
Mark Babins was born on July 26, 1962, in Montreal. His brother,
Steven, is two years older. Their father, Leonard, was born in Montreal;
their mother, Pauline (née Cohen), was born in St. John, N.B.
“I grew up in Montreal and we had nothing to do with scrap metal. I
moved out here in ’78 and, then, I met my wife [Yolanda Folk], they
were in the business, so I got in through there.”
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COURTESY OF YOLANDA BABINS

Harry Fisher, left, and Mark Babins, likely taken on the day that Mark Babins bought
Atlantic Metals in 1996, located at Main and Terminal.

Mark was 16 when his family came to Vancouver. He completed his
last couple of years of high school here.
“I was a kid, I was … in university actually and, second year, my
father-in-law said why don’t you come check the business out because
his brother wanted to retire. His brother had just passed away, Izak
Folk.
“I came and tried it. When I wasn’t in school, I’d go work and check
it out. It’s all about the art of the deal and I loved it, loved it, so, eventually, I not only got in the business, I bought him out and his brother’s interest, and then an uncle and his partner in another
business I bought out. And now it’s all over; I retired two years ago or
a year and a half ago.”
Mark was taking commerce and business administration at university. “I wanted to be a businessman. That’s why I left school early, it was
just too good of an opportunity.”
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Superior Scrap Metal and Junk Co. was started by Yolanda’s uncle.
“Izak Folk, my father-in-law’s brother came out from – they were all
born in Poland by the way – a very small shtetl and poor.... In their
past they sold and bought wheat and grain, and so what was required
of them as kids to help – there everyone worked, it didn’t matter how
old you were – they were weighing stuff out, weighing it and making
sure it was accurate and, coincidentally, that’s why they felt so comfortable in the scrap metal business … it is one of the few businesses
that people come in with a pile of stuff and walk out with money.”
Izak’s brother, Ben, came to Vancouver “in 1951, I believe, but started the business in ’54, and he was just peddling, meaning they would
just go in a horse and cart and go to houses and businesses, ‘Do you
have any metal?’ and they’d sometimes pay, sometimes not, and that’s
how he started it.
“Ben came here from Poland to Israel to Vancouver in 1954…. Jack
Diamond gave him his start in [Pacific] Meats, like he did to all the
... ‘greeners,’ the newcomers. He worked there for a while and hated
it. He was a smoker then, my father-in-law, and he liked to have a
smoke break and they wouldn’t let him…. Anyways, he worked for his
brother; his brother said come peddle with me on, I think it was
a weekend, Shabbos. They had to work, there was no Shabbos,
unfortunately, and he went out and peddled with him for the day and
he made $85 that day. Now, to give you an idea of $85 in those days:
Ben … fought to get a raise from 90 cents to a dollar an hour, so he
worked a full week and made $40. He just worked one day and got
$85 dollars. He went in on Monday and … said I’m quitting … and
he never looked back.
“And then, in 1959 … they created the company officially, and they
bought a property … the 1100 block of East Hastings in the back
alley, and they had a small, little yard. That was in ’59, it could have
been ’58 even. In 1960, they bought a small, just under 10,000square-foot property on the corner of Powell Street and Glen, just two
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blocks down … and they had this little, we would call them town
homes now but very small, for elderly people, there was 11 of them,
they demo’d that and built the yard. It cost them at that time, total,
$40,000 to buy the property and demo, and they built a small warehouse. They split it … they paid it off as fast as they could; they never
had debt even when they bought homes…. And so they started the
business and that warehouse, and the business, basically, the way it
ran – with small, little changes – was like that until I came into the
business in 1984 and until I built a brand new warehouse … about
seven, eight years ago. It was actually the same building for 60 years.”
Mark and Yolanda met in 1982, and were married in 1984.
“In about ’82, ’83, while in school, I worked part-time at the yard and
that’s when I saw – back then Donald Trump was a big deal and made
all these big flips and stuff, and he had the book called The Art of the
Deal.... I was very much into that; I was all about business, I’ve always
been. I was in an auction house as a kid, I worked and loved it. So,
when I went there, I saw something completely different. You go into
a business and you have your float, the cash you start off with … and,
at the end of the day, hopefully that float’s disappeared. Totally the
opposite; normally, you go into business, you start off with a hundred
dollar float and hopefully that float’s a thousand dollars [at day’s
end]…. I’m not using accurate numbers, right. I thought that was
fascinating – that he was upset when we had money left over at the
end of the day.”
In those days, “we kept cash on us … every scrap metal dealer had a
wad of cash in his pocket … if a guy comes in with a truckload of
metal…. Most people … they’d have to weigh it exactly … [but] we
would just like to make the deal. Before you start weighing and looking, if you can make a deal quickly, you can make more money, so we
would carry the cash in our pocket. We’d go out to the truck – don’t
let him drive in – go out to the truck…. As days went and years went,
there were more government rules; you had to make receipts and you
had to get names and stuff so it wasn’t as easy, but that trend of keep-
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ing cash was … once you show a customer some money, their eyes
light up and they forget what a good and bad deal is, they just see
money. So, you say, I’ll give you 300 bucks for this. Three hundred
dollars? And we’ll unload it, you don’t have to ... and they’re thrilled.
It might have been worth a thousand dollars but they’re happy and
we’re happy; the best deal is when both sides are slightly happy or
slightly unhappy.
“So, that’s how I got started. It was just a rush to me. Even sometimes
talking about the business it’s a rush; it’s like … I can buy the same
item from 20 people but it’s a different price. That’s what these guys
did because that’s what they did at home: they weighed sugar and, if
you can sell that sugar for 10 cents instead of five cents, you do it ...
and they transferred [those skills] to Canada when they came here. I
was fascinated.”
Mark also commented on the locations of these businesses. The dealers “were in a back alley when they first started and then they realized,
you know what, people are looking to drop off metal and no one can
find us. So, they looked for a corner lot … they knew enough to know
we gotta get on more of a main street, and Powell, even back then, was
a pretty major thoroughfare…. I came in 25 years later, give or take. I
recognized the value of that property. Not only did I recognize that
but the good will they had built up at that time over a number of
years. It would have been suicide for me to move. Everybody knew
where Superior was so I didn’t move. I actually made it a … bigger
building right on the street with a big sign and we just made it the
new Superior and changed the name.”
In the late 1980s, “I unofficially dropped the junk [from the name]
because junk became a four letter word: we made it scrap metal. It was
actually Superior Metal and Junk Co.; they didn’t even have scrap
back in the original … but it was still my father-in-law’s business, I
was just working there, so officially I didn’t change it, but when we
advertised, in the Yellow Pages and our business cards, we dropped
the junk.
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“It was a new world, people were cleaning up; the word junk just had
a terrible connotation to it. And the fact was, back in the original days,
we’d go into a house, we’d buy carpets, furniture, whatever, and put it
in the warehouse and we’d sell it. It was a junk company back in the
day. As it progressed, we dropped a lot of the stuff…. In 1994, so we’re
skipping ahead about seven years or so, that’s when I bought the business. Basically, what happened in the ’90s … I was a very aggressive
young man, probably haven’t changed too much now, and he was ‘old
school.’ He never understood administrative sides of things; paperwork, it didn’t mean anything to him. He just knew a guy comes in,
buy the metal, sell it; tax and all that he didn’t understand that, so he
always had people, his brother was that, so when I came in I took over
not just the business … but the administrative side…. By the time the
’90s came, my father-in-law was older…. I mean this is a scrap metal
business, you gotta move, it’s dangerous, so it was to the point where
my guys would come and say, he’s a safety factor and I’d say Dad, you
can’t go on the floor. It became a problem so that’s when I said to him
I want to buy in. He wanted to give it to me and I’m a very proud person so we actually had an evaluator come into the business, evaluate it,
and I gave him 50 percent.”
By the mid-1980s, Izak wanted to retire. “So Ben bought him out but,
during that time he said to me, this is what’s happening, I don’t want
to ask you to leave school but I’m going to get a partner because we
need two people, are you interested? I was interested enough to say,
oh yes, I can always go back to school. And I asked one of my professors … and he said what are you here for. I said, I’m here to learn
about business … to be able to have the confidence to go out there,
learn a little more and start my own thing. He says, well, now you’re
being offered it, learn on the fly, get out of here…. I worked for him
[Ben] for about seven years or so and then bought him out. I didn’t
buy him out; we went 50-50.”
This was the arrangement for a while, then, “I said I want you to work
once a week or twice a week and I’ll buy you out. So, that’s basically
what happened: he started working less, I started buying him out and,
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then, in 1996, my uncle, Joe Lewin, an uncle by marriage, they owned
– Joe Lewin and Hy Micner owned – Atlantic Metals up on Main
and Terminal, and they were retiring. I had talked to them, we got
along great. He was my favourite uncle of all, well, we were in the
same business and I always told him if you guys want to retire … I’d
love to be able to buy it.... They called me one day and said we’re
retiring, here’s the price, no negotiation…. I knew the business so I
wasn’t an outsider; I understood it and I knew whatever deal I got
from them, give or take, would be a good deal. So, I bought them in
1996 so I had both yards going: very difficult.”
Atlantic Metals was at Main and Union, right under where the
Skytrain is today.
“I had both going for a while; hired my brother … [who] worked for
me for a few years … helped me run both yards because I didn’t even
have, in fact, you have to remember, I bought a business that had two
partners and now I bought another business and I’m still by myself. I
should have had three or four other partners ... and I never did, never
wanted a partner, did it all myself. Then, in around 2000, I decided to
mould them together, just put them into my little yard; my yard was
almost 10,000 square feet; Atlantic’s yard was almost 20,000 square
feet, but they wanted too much money to buy the property…. I was
leasing it from them. I bought the business from them but I leased the
property; they never wanted to sell me the property because they wanted … the price of what they felt it’d be worth in five, 10 years. We all
knew even at that time that that area would be redeveloped and they’re
not going to be able to have a scrap yard in the middle of the city. It
was just a matter of time, so they never wanted to sell that property
because I could buy it for heavy industrial and, when the time comes,
I can sell it for residential low-rise, high-rise [buildings] and they knew
that … so I just leased it and, then, when I moved out … it worked out
because there was a company that came in and said we want to buy you
out to redevelop this area and it was getting so expensive for me to
have both yards, so I said to them that’s great, I’m moving out. And I
moved it all into one roof … I owned the property, I don’t owe any-
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body money for it. And that’s what I did and it was hell. [laughs] It
was hell because I had a business that was two and a half times the size
that it was, [but was now] under the same roof. And that’s why I decided years later, 2005 or ’06, I decided to demo and build a brand new
warehouse, state-of-the-art two, three times the size of what it was.
“Everything, everything brand new; start new. And then, to skip
ahead quickly, in 2012, I found out that the city was doing a major
redevelopment at the Port of Vancouver – I’m right across from the
Port of Vancouver – and they were putting an overpass right through
my property. They wanted to flip me around and move me and I made
a deal with the city and I’m now retired, happily.”
Looking back, Mark said that a lot of his customers are from the last
two generations. “So, the really gratifying thing was (a) that I took a
business that they started in the late ’50s and, to this day, we still have
the same families that we deal with in their businesses, and then I sold
my … property and stuff to the city and sold my business to Davis
Trading who … have a wonderful history, a hundred years in the city,
and I sold it to them … and they’re still cultivating those relationships
that my father-in-law and his brother started 60 years ago. So, that’s
nice, and I’ve seen generations of … we deal with plumbers and electricians and we see generations of plumbers, families like the father to
the son and then the son’s son. I’ve dealt with three generations; Ben’s
dealt with them as well but that’s what’s neat … the history of them
coming here with nothing and end[ing] up with what they have is, to
me, pretty amazing.”
Vancouver, as in most places, “pretty much the majority of the yards,
certainly in Vancouver, were owned by Jews. All Jewish families, all
newcomers as it were … they were already here for 50 years but they
all came after the war. And every – this is funny, because it was
Shabbos but they had to work and so Shabbos was kind of dropped
even though they were all synagogue-goers when they retired, they
went every day, but every – Saturday the scrap dealers would meet and
a couple of second-hand dealers, meaning furniture dealers … would
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meet every Saturday at Bert’s Restaurant, which is no longer there, it’s
now called Brownstone.… [at] 13th and Main.... Now, don’t forget, we
opened our yards up at seven, seven-thirty, so we’d be gone and out of
the restaurant by quarter to seven, so, at about six, quarter to six, we’d
meet at Bert’s…. For me, my father-in-law says you’ll come, you’ll
meet the boys, you have to be part of it. So, I’m a very outgoing guy
but I was the quietest kid you could ever imagine for a year. One year,
honestly, I would go every Saturday and just listen because they wouldn’t even realize what they were doing.… I would say, without being
illegal, they were almost price fixing because they talked about what’s
the price, how much you’re going to sell for and then they’d say, yes, I’ll
sell it for 75 cents. OK guys, so ... you’re not paying more than 75
cents? No. So then they all know, OK, they’ll offer 75 cents. And then,
of course, my father-in-law says offer 77 because we know … the other
guys are going offer them 78.… It was a wonderful fight they had but
it was always friendly.”
From the late 1960s and into the 1970s, said Mark, “what they used to
do is advertise in the Vancouver Sun, and they would daily advertise in
the newspaper the price they were paying…. Today, and even back
then, copper was the thing; everyone based everything on copper.
“In other words, if copper, say, today is $3 and aluminum is 60 cents,
when copper goes down to $2.70, you know aluminum is going to go
to around 55, you do the percentage….They used to advertise every
day in the Vancouver Sun, all the yards; you’d see a list … and they’d
call sometimes two, three, four times in the morning before the deadline to get in the newspaper … change it to 78 cents, no change it to
79, and then they’d fight. Well … I can’t tell you the exact year but
about 1978, give or take, Vancouver Sun phoned all the dealers in the
city and said we’re done; this is when you get your price into the paper
and you can’t change it. That carried on to the breakfasts; they would
talk about what price they should set it at, and then they wouldn’t do
it anyways. It was always a game…. I learnt my trade and I learnt the
street. I can do any business now from those years … it was the education that these guys gave me. They were the same; they were just
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guys on the street surviving. They came here and they kind of took the
same trades as they had in Europe and they did it here. There, it was
wheat and sugar and whatever they weighed up and sold … here, it
was scrap metal.”
As for the equipment used in separating the scrap metal, Mark said
there have always been torches to remove, for example, the steel
brackets off an aluminum bumper. “We used propane and oxygen
together or acetylene and oxygen together; it’s much more expensive
but much more efficient to use acetylene. The only thing we did with
that is we changed the gas we use to a much more efficient gas.
“But things like forklifts … even the fact that we had forklifts in the
’80s, their mindset was, What do you need to use a forklift for? When
I was your age I picked that up.... They started, interestingly enough,
in the ’60s when they sold copper, for instance, they would take tea
chests – they have accents so it was all t’chests…. Back in the early
1900s and mid-1900s, tea was sold from Ceylon, Sri Lanka now,
overseas, brought here in these very thin wooden boxes that had kind
of thin metal around them that they stapled closed; the tea was in
there. And they used these … they were probably three feet or two
feet wide square by maybe three feet high, and they would stuff the
copper in these tea chests, stack up these tea chest boxes full of copper and sell them. Each tea chest would hold 60 pounds. They’d sell
it at the end of the week. If they had five tea chests they had 300
pounds … back then, copper was about 50 cents, so they got a hundred and fifty dollars. That’s how they did it.
“As time progressed, of course, we didn’t sell 600 pounds a week, we’d
be selling 25- to 30,000 pounds a week. We didn’t have tea chests anymore, we changed into these giant boilers. They were boilers we’d cut
the top off and fill up these boilers so they would hold 3- to 4,000
pounds and we’d bring it to the yard we were dealing with and we’d
dump it.
“Now, as we do it, is we have what are called Gaylords – very heavy
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corrugated cardboard boxes sitting on palettes – and we cut the metals up to their purest form and ship it directly to China like that. Back
then, they would sell it to a middleman like Davis Trading and they’d
clean it up a little bit, put the right products in the right boxes. Now,
we know what China needs and we do it for them. We might sell to
the same people; I might still sell it to Davis Trading, but it’s already
prepped and ready for shipping.… Back then, they had a guy sitting
there hacking with an axe, breaking the copper into small pieces so
that we could ship it; now, we have shears that automatically go up
and down, and wire strippers.
“You’d take wire that you see that has a rubber on it. We have to get
that rubber off to sell the bare copper; otherwise, if we sell it like that,
we get less. So, the guys would sit there with a special kind of knife
[and] they’d cut the plastic off by hand and that’s how I learned, too;
I did it, I had calluses on my hand. Now, we have a machine – you
take the wire, feed it into the machine and it goes for thousands and
thousands of feet at a time and cleans it automatically. So, it’s come a
long way.
“You know, things like batteries. They used to buy car batteries, lead
acid batteries: lead, acid, corrosive, dangerous. They bought it and
piled it up and sent it. Now we buy those; we have to have a licence
not only to buy them, we have to have a special licence to store them
– they’re considered hazardous waste – and a special licence for all the
vehicles that handle them: higher insurance, special requirements....
It’s called dangerous goods, so that part is all regulated now, we have
to have a special concrete bin area to put the palettes of batteries in….
Back in the day, these guys smashed the batteries with a sledgehammer to get the lead out and all that acid they’d breathe in.
“Lead on the downpipes for sewage in the old days were cast iron
pipes and all the joints where the pipes met were filled with lead to
seal it. We used to have to break the casts because cast breaks with a
sledgehammer, unlike steel, it shatters like glass almost, and we’d
break the lead out. But, if you think of what those pipes were holding
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– sewage – so we’d smash it and, as that cast breaks and splashes in
your face…. That’s how, I guess, the expression ‘get the lead out’
[originated]. It was a dirty, ugly job and they did all that. They would
use a torch to cut some lead out of some machines. Well, when lead
becomes gas, it’s extremely toxic. These days, you can’t do that; we
have special masks and stuff. Back then, you didn’t do that, so technology and the environment … that’s what helped the scrap business
too in the ’80s and especially ’90s, because the environmentalists
became very aware that … we were recycling. Scrap metal’s been
going back for how long, but no one knew what recycling was.”
The focus on recycling was
one of the motivations for
changing the company
name from Superior Metal
Specialists in all
and Junk Co. to Superior
Metals and Machinery
Top Prices Paid!
Metals, “and then, when I
bought the company, I had
HAPPY CHANUKAH
to incorporate it and I
couldn’t keep Superior
Mark Babins
MB
Superior
Scrap Metal Ltd.
Metals because it wasn’t
1100 Powell Street
descriptive enough … so my
Vancouver, BC
Tel. 604.254.4010
lawyer said just throw your
mbsuperior@hotmail.com
initials in front; usually
that’s good enough. So it Mark Babins’ MB Superior was one of the scrap
became MB Superior Metal metal companies that regularly advertised in the
and that’s what we kept it at. Jewish Western Bulletin, the community’s
Then, as the years pro- newspaper. This Chanukah greeting appeared in
the December 19, 2003, issue.
gressed, with the environmentalists and recycling, the catchphrase was instead of scrap metal,
scrap [like] junk became a four-letter word, as well with that connotation – dirty, stealing, people stealing copper and you hear about this
scrap – so … when I bought the company, it’s always officially been
called MB Superior Metal Ltd. but, as our advertising … we did use
MB Superior, it was MB Superior Metal Recovery.”
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Mark said he believes that the scrap metal industry has a future but not
what he calls “the urban yards,” because the “city doesn’t like it, it’s
ugly,” and the “big guys are moving in … companies like Schnitzer,
who are in the billions of dollars that control the entire West Coast of
North America in metals, are coming up here and buying small yards,
not like mine, but smaller yards that have maybe three, four acres, and,
I say, that’s small because they have hundreds of acres where their yards
are, and they’re buying them out. So, little guys like me … all of a sudden these big guys are going after us where they never did before; they
didn’t care about us. Now, they want all the metal. And we could
always offer better because their overhead’s huge, and I sell to the same
people they do, but … that’s where this industry is changing. So, a
company like Schnitzer, who runs these big foundries and yards across
the West Coast and all over America … they’re not selling to the
Chinese buyers overseas, they’re selling to themselves overseas. They
have interests in these foundries overseas, so the prices are becoming
hard to, it’s hard for me to fight them. So, I see it changing in the sense
that guys who are starting to take scrap metal to, like, our yards are
starting to say … now I’m going to have to sell direct. Well, that’s a
whole new business so my idea was let me get out while I still have a
valuable and viable business for at least the next 10 years, I think, five
for sure but no one knows that, they think it’s unlimited. It’s got beautiful book value, it’s got great history; I want to sell it, so about five
years ago or four years ago, I decided I’m going to put it on the market…. I did it myself in the industry, went to a few people and got
someone very interested and we had a deal…. But when we found out
about the city wanting to redo part of Vancouver and make an overpass
there and switch my building … they decided OK, we’re going to do
the deal but we’re going to change the price obviously to the price of
the business, we’re going to lease this off you for five years and once
that’s … done and we can see that it’s good, we’ll buy it…. I just didn’t like it … called off the deal. And then I thought to myself, maybe
I should phone the city and say because of you guys, you screwed up a
multi-million dollar deal; this is my retirement, do something. Which
is what I did: I phoned up the chief negotiator of Vancouver, who I
talked to earlier about the project because I wanted to know, and I said,
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listen, I have a purchase agreement that we’ve been working on for 18
months and it fell through because you guys spooked them away
because you’re doing all this construction, why don’t you just buy me?
I said here’s the deal that I had; if you just match this price, I’m out. I
didn’t think of it and, about three months later, he called up and said
you’ve got a deal.”
Mark then offered his business to Davis Trading. “I say, listen, buy
me, I’ll guarantee you all my customers will come to you. You buy my
trucks, all my equipment, the shears, the torch, everything, take my
four key men and leave them in the positions they’re in…. I’ve sold
to them for 50 years; personally, I’ve been selling to them for 30
years, my father-in-law sold to them for 30 years before, we have a
50-60 year history with Davis, they know my business, they were
thrilled.... It was a great deal, plus I knew that all my guys were taken
care of and all my customers who, like I said, are three generations
some of them, were going to be taken care of because the Davis family are wonderful people, which you will find out, I’m sure, when you
interview them.”
Mark was retired at 50. “I have an absolutely awesome family, all three
of my girls; one’s married, two are doing their PhDs and master’s, and
my wife is the world. I’ve got great in-laws, my parents – my dad
passed away years ago but was the greatest dad, and my mom.… I
have everything, so what I have to say is these guys who came here in
the ’30s and the ’40s and the ’50s with nothing, absolutely nothing,
have built a legacy that they could never and will never be able to
imagine. Everything I have, you can multiply that by a hundred;
there’s another hundred families [that] have it.... These guys came
with nothing and just had a work ethic that was beyond anything....
Whatever you can say about them, they had integrity, they only cared
to help family and anyone that they can help and they taught me that
and … like I said, I have the best life a guy can have. I can’t say I owe
it all to the greeners because my parents were not greeners – my parents were born and raised in Canada – but my whole business side of
life really was due to these guys who came from Europe, Poland,
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Russia, and built a business from nothing, with nothing, with not
even a language.... I don’t have anything but absolutely the utmost
respect for all these guys. They built a legacy that Vancouver can be
very, very proud of.”

Fred Berman (Active Trading, Commercial Steel, Clean Steel, Budget Steel)
Interviewed by Leora Raivich, August 20, 2003, Vancouver, B.C.;
20.03-29
Fred Berman was born June 12, 1944, in Vancouver. He has two
sisters, Karen and Sue, born in 1947 and 1952, respectively.
“My grandmother died before I was born but her name was Frieda,
Frieda Berman, and my grandfather [was] Jacob Berman.” They lived
here in Vancouver, “but I understand that they were both born in
Russia and migrated to Newark, N.J., and from there to Vancouver.”
His grandfather was a member of Beth Israel Synagogue, and “when
he came to Vancouver, he was known as a hatter.... [As] he was trying
to make a living as a hatter, my grandmother was busy supporting the
family income by recycling bottles, rags and bones, and it didn’t take
my grandfather too long to figure out that their future was in the
recycling business and not in making hats, that my grandmother was
making more money than he was in her business, and that’s what
actually kicked the family off into that industry.”
Fred’s maternal grandparents both came from Russia, as well. They
were Hyman and Sarah Pelman. Hyman’s family were members of
Schara Tzedeck. Fred’s maternal grandmother raised six children.
“Both my grandfathers lived for quite some time. My paternal grandfather was just shy of 98, so I have a lot more recollection of some of
my life with him, and I also worked with him, so we spent more time
together. My other grandfather, I always knew him as being retired,
so he came for Shabbat dinner every Friday night; I would pick him
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up and take him home, and that was ... what I remember about the
relationship with each of them.”
Fred’s mother, Sophie, “was a Pelman, then she was a Berman, and
now she’s a Harris, Sophie Harris. My father passed away in the
early ’70s; his name was Samuel.” He was born in Newark in
November 1913. “The family moved to Vancouver when he was
quite young.” He went to public school, to Strathcona and then to
Britannia High School.
“My grandfather’s business was growing after my grandmother took
him in as a partner, a junior partner, and, from high school, he
[Samuel] went directly to work for his father, my grandfather, in the
recycling business.” This would have been in the early 1930s.
It “ended up growing to a point where it was on Cordova Street and
the company was called Active Trading.”
“My father was a hard worker; his life was working, seven days a week,
and he didn’t have a lot of other interests or hobbies. His main focus
was working. He loved that, and that’s what I remember.... What
I can recall is that he and my uncle and my grandfather worked
together and his responsibilities were running the outside operation:
receiving the materials and processing the materials, keeping the
machinery running and shipping out the finished product.”
Sophie was born in Vancouver on November 21, 1920, Fred believed,
and she also went to Strathcona and Britannia. “She was a secretary in
my father’s company and that’s how they met ... and after they got married, which was in 1943, she became a homemaker. As far as I know, she
never worked there or anywhere else again, her job was working at home,
a homemaker just like her mother was.”
Fred became a bar mitzvah at Beth Israel, “went to Camp Hatikvah
for several years and went to USY [United Synagogue Youth] and was
involved at the old community centre on Oak.” He started working in

From the JMABC Collection: Oral History Excerpts – The Scrap Metal Industry

33

the business in 1960. “I just
finished my second year of
high school ... King Edward,
so I needed a summer job.... I
actually had two jobs. I drove
a bus for Pacific Coach Lines
and I worked there as well.
That was my motivation; I
had no idea that I was going
to end up in the business,
end up in the industry, but The first listing for Active Trading appears in
the city directory in 1927, with A. Fitzpatrick
I needed money for the fol- and J. Berman as the owners.
lowing year’s expenses, and
so on and so forth, so this seemed like a good way to do it. And I
started [with] just menial jobs – sweeping up and learning how to
weigh customers in and weigh customers out and pay them – just surface stuff to start with, but it was just a summer job.”
While at the University of British Columbia, he also “worked summers
... worked another summer or two driving a bus as well as working at
the scrap yard.” He also drove the trucks, helped in the warehouse.
“In the warehouse, we bought products called non-ferrous metals
and they had to be graded so it was a question of learning
international standards for the different types of materials. I bought
those and graded them – and worked with the warehouse foreman
and labourers in the warehouse – packaging them up to make them
suitable for shipping overseas. In the yard, I would work along with
the foreman, taking his direction or I would work with some of the
machinery operators, again taking their direction, and on the truck.”
Before joining his grandmother in the recycling business, his grandfather was a pedlar, “and he would go about with a horse and wagon....
He would go from where he lived in Vancouver with a pocketful of
money and an empty horse and wagon, and he would travel to New
Westminster and take a barge ferry across the Fraser River into
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Surrey.... That trip would take him three weeks ... round trip. He’d
come back with no money and a wagon full of product.... Most every
era has a favourite item to recycle. In his day, when he first got started, the main items were textiles and so we used to call it rags, bottles
and bones. Those were the items then, and metals of course, and a lot
of fabrics are coming back into favour now, including paper.
“Today, we have plastics and rubber, asphalt, concrete, many, many
materials. There is almost nothing that can’t be recycled but it’s evolution and it changes from time to time.... In the ’40s, the main item
that I’m aware of would be metal goods because the arms makers
were desperate to get metal products from, say, steel mills, for tanks
and for shells, so that was the main focus.... [In] those days, people
were desperate to recycle as much as they could because of the lack
of money and much more difficult times then, so some materials
would be stolen and others would be from whatever would be worn
out, worn-out products of any kind. I would say anything that wasn’t
worn out, that wasn’t needed for its intended use – manhole covers,
as an example – would be OK to recycle again because that would go
into a product that would have more meaning at that particular time
... for the products that they were going to be making that were needed for the war.”
After the war, “there was a rejuvenation and a lifting of the spirit and
an objective of getting economies all over the world back up and running,” so the need for metal continued to grow, for use in construction
and other purposes.
“There was a steel mill here in Vancouver and ... everything was
geared to the appetite at this steel mill. The main product at this local
steel mill was small structural material like angle iron, light angle iron,
light channel iron and, primarily, rebar, which, again, is all used in the
construction business or fabricating industries, which is sort of a partner to the construction industry.”
As an example of from where these metals were coming, “old jeeps

From the JMABC Collection: Oral History Excerpts – The Scrap Metal Industry

35

and tanks were a part of the Canadian Armed Forces inventory of
equipment, so when that was not necessary or they were over-supplied
or that equipment was beyond its useful life, that equipment would be
... a supply of material at that time. We don’t have as much of that
right now as we did then because that was a different supply. At that
time, because of construction, sawmills, for example, and logging
operations started to grow because we needed wood products in the
construction of homes and buildings. And we’re at a different cycle
right now because ... the logging industry is shrinking so a lot of the
products from that industry are ending up like the tanks ended up
after the war effort: they’re being recycled and there’ll be a new industry that’s going to grow and eventually change as well.”
In the business, they targeted industries primarily. “The industries, for
example, [the] steel fabricating industry, they’ll buy a 20-foot section
of an I-beam and they only need 18 feet, so two feet will go into their
scrap pile. Dominion Bridge was a big fabricator from Vancouver,
Canron is a big fabricator; it depends what your product is. If you’re
making bridges, you’re a big generator of scrap; if you’re making coat
racks, you’re still buying raw material to make it but you’re generating
less scrap. So, steel fabricators is one industry. Demolition contractors,
that’s another industry; they’ll go in and they’ll tear down a building,
and out of the building there’ll be light fixtures and there’ll be plumbing and there’ll be cast-iron pipe and there’ll be copper pipe, and they
would take all that out and make it available for sale. We’d go out to
all the demolition contractors and say, hey, we’re the place to sell your
material.... Another big one is the ship-building industry, a big supplier of scrap metal. Again, that industry is not as vibrant as it used to
be, another one of the cycles that’s coming and going. But there are
many, many different kinds of industries and we’d go to the phone
book or, when we’d identify one and went in to visit, we’d ask them,
who can you recommend in your industry that we can go talk to, as
well. That’s how we got our leads.”
Active Trading was located east of Main Street in Vancouver, “and
they sold that business, I believe, it was in 1954 and opened up a new
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business in Burnaby [near the Highway #1 entrance] and that was
called Commercial Steel. So, that was the three Bermans: my grandfather and his two sons [Samuel and David] that were the operators.”
They partnered with the original owner of Commercial Steel, Louis
Dulien, from Seattle, Wash.
“That business continued to grow. When I got involved, working
part-time, that business was probably 10 or 12 years old and I was still
going to university, no intention ... of working for that company; it
was just still a summer job to me. At university, my majors were
industrial relations ... and production, and part of the process to
graduate is that we had to do a thesis, to do with your majors.... So, I
had seen where the company could improve, or where I felt the
company could improve ... on the production and the personnel side.
I was able to combine what I saw there with the thesis that they made
me write to graduate.... My father started to get sick when I was 16,
so when I got involved, he was well past his ability to operate in an
effective way. So, the American partner [Dulien] read my thesis and
thought that it had some merit and ... he offered me a job as the manager of the company.... I saw it as a great opportunity, and that’s how
I got started.”
Prior to Fred’s father passing away, Dulien had purchased the shares
of Fred’s grandfather and uncle, so he and Fred’s father were the company’s owners in the early 1960s.
“I was hired as the manager because at that time my father wasn’t well
enough, and then he passed away and his estate owned the shares and
Dulien owned the balance and I was in the middle, being the manager, trying to look after the shares that my father’s estate still owned and,
of course, look after Dulien’s interest as well. I did that for a number
of years and the company did very well, and the estate eventually sold
its shares to Dulien, so now he owned 100 percent. I felt that I could
benefit without having to have a partner, by being on my own. The
family got a bit of a nest egg from the sale of the shares and my sisters
and my mother loaned me some money from the sale and I used my
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percentage of my father’s estate and I started my own company.”
[According to Mel Davis, Burnaby wouldn’t let them expand and
wanted them to move, so eventually Fred bought it from Dulien,
sometime in the 1970s. Fred ran it until he wanted to expand, then he
moved to Surrey and renamed it Clean Steel, running it there for
10-15 years.]
“We break our industry down into two parts: ferrous metals and
non-ferrous metals,” explained Fred. “Ferrous metals are anything
that’s magnetic, so one of the pieces of equipment we had was a car
baler. You take a car, tow it into this box and it would squeeze it up and
out would come a cube. That was our main piece of equipment. We
had railroad siding inside our yard and we would ship our metal by rail.
We sold cast-iron engine blocks; we sold steel borings or turnings;
many, many different grades of steel.... [In] our business, and to some
degree it’s still the same, we make our profit on the number of tons we
process and the difference in the buying price and the selling price.”
They handled car bodies more than anything else on the ferrous side
and, on the non-ferrous side, “that would be copper, brass, aluminum,
radiators, lead, zinc, batteries, die-cast, anything stainless steel....
From one customer, we might get five different items, so each item is
weighed separately because each item is a different value. After we
would weigh it, we’d put it into a holding area which would be ... a
drum or it’d be a bin, and it would end up being baled, not in the same
baler of the car bodies but in a smaller warehouse-type baler ... compressed and then tied with steel wire to keep it together. When we got
enough of any one material to make a bale, we’d move it from the
holding area and put it in the baler and make a bale, and that would
keep it tidied up and organized.”
Different buyers are interested in different commodities. “One type of
buyer likes number one copper wire, another buyer likes number two
copper pipe; there’s many, many different grades of material as well.
We would go to the buyers that we were aware wanted those individ-
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ual items and, much like what happens to you when you go and buy
a car, you start off at one price and start haggling…. The non-ferrous
metals were sourced in much the same way as the other metals: we
would know that electricians in industry ... have copper as a waste
item or a by-product; we know that plumbers have brass as a waste
item or, again, copper pipes. We would solicit those industries and get
their materials in. As far as the selling side goes, we are members of
trade associations and buyers are members of the same trade associations, so they would make themselves known.”
They collected materials locally, but sold internationally. “When I started, the biggest buyer ... the country that bought the most material was
Japan. They bought the most steel and they bought the most nonferrous metals.... This was in the ’60s, early ’70s. When the environmental concerns of the world started to increase, Japan started to liquidate
their steel-making furnaces and they went to countries like India and
Korea, and then those countries became the biggest countries of importing scrap metals. Today, China has taken over; they import the most steel
and the most non-ferrous metals for the obvious reasons.”
The key to staying in business “is volume and margin, and it’s as simple as that. We like to keep our customers happy and we like to pay
them the least amount possible that they’re happy with. And we like
to try to sell for the best we can and get the most material in.
“If there is, for example, a ton of copper that’s available and we didn’t
buy it from an electrician, we’d like to know from the electrician who
he sold it to and we’ll try to go to that buyer and see if we can buy it
from him. That buyer is in the business and obviously the margins
with him are going to be less than if we can buy it from the original
guy. Every time it gets bought and sold, the price keeps climbing, so
we like to get it at the source if we can. If we’re going to buy it from
an intermediary, then we’ve got to pay more for it and we’re prepared
to do that because there’s still margin there and there’s still volume, so
there’s still a contribution.... The association with the other Jewish
scrap metal dealers is a love-hate relationship and there’s a lot of
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jealousy, a lot of infighting, backstabbing, and, at a party and at a trade
association, you’d never know how aggressive it is in the trenches
during the day.”
Fred got married in 1970. He and his wife, Paulette (née Anaka), met in
high school. Their son Alan was born in 1971 and Brian was born
in 1974.
Fred opened Clean Steel in the 1970s with one of his lifelong friends,
Lorne Balshine, as a silent partner. The difference between Clean
Steel and Commercial Steel “was that my father’s business was multiproduct; anything that was metal was an item that they wanted to
handle. I chose to specialize, and I chose to specialize in just the steel
end of things and only selected steel products.
“We had bought a piece of property in Surrey to run this business. I
had all the connections with the industries that I felt would want to
buy our products and I had connections with the suppliers.... We
weren’t really going to interfere with the company I was leaving from,
although there was no reason not to, but we just wanted to be selective in what we were going to buy and what we were going to sell,
have a very niche market, that was our objective. But, when we got
going, the timing for us couldn’t have been worse. We started to grow
into these high interest rates in the late ’70s, early ’80s ... our customers were failing, and our competition was relentless in trying to
keep us from ... surviving. It was a very difficult period and we tried
to ride it out.... We were well-financed but we weren’t profitable....
We had loans to run the business, and the loans went from seven,
eight, nine percent interest rates to over 20 percent and, in our business, again, it’s volume and margin, so the margins were shrinking
because interest rates were eating into it. The volume was shrinking
because at that time a lot of our customers were failing, the steel fabricators were failing at that time, as were many businesses in Canada
in the manufacturing segment in the late ’70s, so we were being swept
in with those economic times.... We had the financing to be able to
carry on longer, but I made the decision that we weren’t going to be
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able to recover unless we saw the interest rates diminish and rapidly,
and also the volumes [needed] to come back, and come back rapidly.
So, we made the decision to close the company up and not incur any
additional losses.” That was in 1980.
“Prior to that event, we opened up another facility in Victoria, so we
had two operations running. The Victoria one ... was called Queen
Steel.... And the Queen Steel operation, the assets of the operation
in Victoria were available to be purchased, so myself and another
fellow bought the assets and we started a company called Budget
Steel and that was in 1981. And that business is the one that I’m
operating right now.”
The business is “a major operation…. We’re a company that went
back to its roots – by buying every metal product that’s available to us
and buying as much of it as we can. The machinery that we purchased
to replace the old car baler is called an automobile shredder, and that
machine ... takes a complete car body and grinds it up into little tiny
pieces in about 20 seconds, and we’ve been running that machine now
for about 10 years.... Most of our material now is brought in by our
own trucks or brought in to us by a customer on his trucks. We
process the material through our shredder and by other means and
ship everything out by barge.”
Fred and his wife moved to Victoria in 1996, his adult sons did not.
“Alan came back and worked with me for a short period of time and
then moved back to Boise and, from then until today, he’s a foreman
in a residential construction company.... I enjoyed having him there
and I was sorry to see him go but he wasn’t interested in carrying the
torch. And my other son, up until recently, was not interested either.
They both had been offered jobs to get them involved, and Brian
worked part-time when he was going to UVic but neither one wanted
to make it a career. Brian has had different jobs and has now reconsidered, as of January ’03 he’s working full-time” at Budget Steel.
Fred eventually sold Budget Steel, and retired.
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Charles Davis (Davis Trading and Supply)
Interviewed by Myer Freedman, March 6, 1975, Vancouver, B.C.;
19.75-03
JMABC L.12999

“I was born in the city of Vancouver in
the year 1913 [on June 4] and I’m the
youngest of a family of six children. I
have five sisters, all of whom are, of
course, older than I am. The oldest is
a sister, Marjorie, and then I have a
sister Ann, followed by Betty, Rilla
and Frieda. My parents, who are no
longer living, were David and my
mother Dena. They were both born in
Lodz, Poland, and I believe that very
early in the century my father left
Poland to go to South Africa to invesCharles Davis, Vancouver, 1986.
tigate the possibility of setting up a
new life in that part of the world…. Pogroms were, of course, a way
of life then and quite rampant in the Old Country and, of course,
word was getting back of the economic possibilities in other parts of
the New World, which created a situation where there were lots of
these advantages to look forward to in making a migration from
Poland. The reason my father went to South Africa first was very simply because he had at least one or two sisters who had married South
African Jews and had moved to Cape Town and Johannesburg.
“My father left without my mother, who, at that time, I believe, had
three daughters, and he went to South Africa [Uppington] to see
about making a new life there…. Right now, we have a very, very large
family there; as a matter of fact, I think the largest segment of my
family from my father’s side is living in South Africa. My mother’s
family somehow or other I didn’t hear too much about; we didn’t have
too much contact with them…. In any case, my father spent I don’t
know how many years, maybe two or three years there, and he found
that it was not a place to bring up his children, in his opinion, and he
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didn’t quite like the life there, so he decided that he would see what
America had in store for him…. I know he landed at Halifax simply
because the boat that he was on happened to be destined for Halifax,
and that’s why we came to Canada. I remember my father saying that
the first year he went to Winnipeg; he took the train from Halifax and
landed in Winnipeg, and it was much too cold for him there so he
decided to go further west and came out to Vancouver, and this would
be about 1908 [maybe 1907, according to the 1996 interview].
“Meantime, my mother also arrived in Vancouver. I don’t know if they
came together or not ... I don’t know if they met in Winnipeg or in
Halifax – they could have crossed together – but I do know that eventually the whole family was in Vancouver. And I know [that] my
mother, en route to America, gave birth to her fourth daughter
because my sister Rilla was born in Liverpool, England, and my
father, I know, was not in Liverpool at the time of her birth so I know
my mother did come across on her own with the children. My sister
Marj was the oldest daughter so she looked after the other two while
my mother was giving birth.”
Finding Vancouver “too wet, again the spirit of wanderlust crept into
his skin and he says, well, this is no place for him and he’s going to
head towards Australia, and he went with a brother and a nephew of
his and … all the ships at that time stopped en route at Honolulu
which was a stop off point, and, when he got off the ship at Honolulu,
he found out that they would not allow any immigration into
Australia for the simple reason that there was a hoof and mouth
disease on at the time…. He spent three months in beautiful
Honolulu and finally … came back to Vancouver and this was where
he eventually settled. After that, my fifth sister was born and after that
I came along….
“I don’t know exactly what my father’s business or profession was in
Lodz ... except that I do remember him telling me that his grandfather had a candy factory in Lodz…. My father, I don’t know too much
about his formal education but I know that his father died when he
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was about 15, and he had to help support the family since then. I
imagine that he was pretty well self-educated. I know he certainly
spoke a little English, he spoke Yiddish and Hebrew, he spoke Polish
and he spoke a little German. My mother ... if she did speak any other
language, she never seemed to practise it; she probably only spoke
Yiddish with a smattering of English. In our home, it was like most
homes of immigrants of that era, the language in the house was usually a combination of both English and Yiddish, with the parents
speaking Yiddish and the children speaking English…. As far as my
own education is concerned, I went like all the kids to the Hebrew
school at the cheder, which in those days was the Talmud Torah on
Heatley Avenue adjoining the synagogue.”
Charles went to school at Strathcona, Britannia and then the
University of British Columbia.
“I graduated in commerce, one of the first graduating classes in the
faculty of commerce…. It was the hungry ’30s, and it was very
difficult to get work. I gravitated into my dad’s business, which happened to be the scrap metal business, and I’ve been in it ever since. It
doesn’t make for a very romantic story or career.”
Among Charles’ community work was “Vancouver Jewish Youth
Federation, which has since been disbanded, and I eventually became
president of the Federation…. And following the Youth Federation,
I gravitated and became secretary of the Vancouver Zionist
Organization…. I recall how tough the times were then. I was telling
someone the other day, we didn’t even have a budget and whenever
they asked me to send out letters, I’d have to pass the hat around to say
that I needed X pennies or dollars to buy postage stamps with…. After
that, I got involved in various other activities, possibly simply as a
member, and eventually in the synagogue, I became vice-president and
then the president of the Schara Tzedeck congregation.”
In university, he was also part of the Menorah Society, which preceded Hillel BC, and he was on the board of Vancouver Talmud Torah
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“in the early ’40s and
even the late ’30s,
before we built the first
Talmud Torah building
on 27th and Oak.”
“To reminisce a little
about the old days here
and living in the East
End, I recall a period
there when I was a kid –
this must have been
before 1927 because
that’s when we moved
away [from the area] –
and ... pretty nearly all Among Charles Davis’ community work was heading
up the scrap metal division of the UJA annual
the Jewish families that I campaign. This article appeared in the November 16,
knew were congregated 1950, Jewish Western Bulletin.
within a four or five
block radius of the synagogue, which would have meant Union Street,
Georgia, Pender, Keefer, and the cross streets such as Dunlevy, Campbell
and Jackson, and so on…. I was born on Union Street, then we moved
to Georgia Street and then from there we moved to Jackson Avenue and
all of my friends were around there…. I also recall with a certain amount
of nostalgia the fact that, while we were such a small, young community, we had at least three kosher butcher shops in the East End. I remember Saturday night was a big night because there was always a lot of
action after the Sabbath with the mothers of the families [who went to]
buy their meats. I guess it was part of the social way of life to meet at the
butcher shop or what have you and have a talk, a kibbitz, about what’s
happening and what’s going on.”
Charles was “involved in the very early years in the choir of the Beth
Israel congregation, and that was in the days when services were held
every Friday night on the second floor of the old Jewish community
centre at 11th and Oak. During the High Holidays, when they could-
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n’t accommodate the membership there, they used to hold the services
in the White Rose Ballroom on Broadway, and I was in the choir, as I
say, in those days. And then, oh, just about 1942, when I got married, I
went back to Congregation Schara Tzedeck to please my father, and I’ve
been there ever since, although I still have a very close relationship spiritually to the Beth Israel congregation and to its clergy.
“The Jewish community I recall in the ’20s, started to move from the
East End area of Vancouver up towards the Mount Pleasant area, and
I recall very vividly, particularly during the High Holidays, when
everybody walked to and from the synagogue … dozens and dozens
of people that would be walking home along Main Street in front of
the Great Northern and CNR depots. I still recall that very, very
vividly just as though it happened yesterday, this whole group of people all walking homeward after the Kol Nidre service. And, of course,
walking the next morning back to the synagogue for the Yom Kippur
day service, although some people I remember used to take hotel
rooms at places like the Patricia Hotel and stay there overnight.”
As more and more people left the East End, “the momentum grew to
build a synagogue on 19th and Oak, which eventually was built, I
think, in the year 1947/48, followed by the Beth Israel,” which was
built at 28th and Oak.
Interviewed by Nancy Richler, 1996, Vancouver, B.C.; 19.96-18
Upon arrival in Vancouver, Charles’ father, David, “immediately, he
got into the junk business…. At least, I don’t know about anything
other than that, that he did. And most of the people did; they got
their starts in that, one way or another…. In those days, we handled
bottles, rags and sacks, which we don’t anymore; we even handled
bones at one time or another…. We didn’t handle them here but there
was one company that had these bones, it was the Gold Fertilizer Co.,
that was the name I remember, and we used to buy – we never
touched them – it was a bookkeeping kind of thing: they loaded it, we
shipped it and we invoiced. They used to holler going down the lanes:

46

T H E

S C R I B E

any rags, any old bones … but we gravitated away from that. We used
to handle iron and steel, what they call non-ferrous metals today….
My father was in recycling before they even had the word in the
dictionary, and environmental controls....
“The Reifel family was a very prominent family at that time, and they
built the Vancouver Breweries, which [was at] 12th Avenue and Yew,
around there, [and] which was the first brewery in Vancouver, or in
British Columbia, and they also built the distillery in New
Westminster. My father was a very close contemporary of Henry
Reifel, who was the founder ... of the whole industry, and they were
first selling their beer in bottles and they wanted to have somebody
recover the bottles and to ‘recycle’ them.... So, my father started that
with him many, many years ago. He [Reifel] was German, and that’s
why I can’t hate all Germans like my son-in-law who was a Holocaust
survivor, but because he was a very good man and he helped my father
make a living during the Depression and that was the only thing that
sustained him.”
Every “big company has always sold scrap. For years and years, the big
three automobile people, for instance, used to sell their scrap steel on
bid. It’s been going on for years, but the only thing is it’s become more
evident lately, of course, and now they’re recycling old newspapers, for
instance – years ago, they used to be shipped to the Orient, to China,
but there they only use it for wrapping paper…. Now they have plants
that recycle newspapers and we all put it out in the blue bag and then
we have the yellow bag for the magazines and so on, and the blue box
for everything else and so on. On the domestic level, I think it’s become
more of an impact and, on the industrial level, people have always, at
least within the last few years, are very well-accustomed to it.
“Aside from industrial people, people just off the street will come in
sometimes and they’ll be selling a few pounds of copper or lead, or
bring in batteries ... and, if they don’t bring it up themselves, someone
else will pick it up for them or whatever. Some goes into the dumps
and they pick them up, so some people salvage it from there.”
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Charles got into the business about the time he graduated from
university in 1933.
“My five sisters, they all went through high school, they got a pretty
good education, but I was the only one that went to college and, at
that time, I worked in the summers, earning money. My father helped
out a bit [with tuition].”
December 21, 1936, the business at 989 Main St. burnt down.
“At that time, False Creek came right up to our back door. When I
was a little kid … when I was five years old, I used to go out back and
watch the tide coming in down there. That’s all been filled up, all that
was False Creek. Main Street had a bridge on it where the … railway
station is.… When we were kids … and we lived in the East End,
some way we’d get out, especially in the winter, we would get out and
we would skate on some of the little ponds.... In the summer, we’d …
get together and get some potatoes and we’d have a potato roast out
there; it was wilderness to us … north of Great Northern Way,
between Great Northern Way and Venables. That’s all the flats, False
Creek Flats.”
The cause of the fire “was spontaneous combustion, just old rags and
they got wet. I didn’t realize how hot it got until I was there after the
fire and I would start putting my hands through the old rags, which
were all saturated with water from the fire hoses. When I got to the
centre, you couldn’t believe it; the rags were so hot I could hardly
touch them, like touching a hot stove.
“So, then we moved … I got a place that I rented at 2nd and
Alberta…. In those days, that was quite a move. It’s only half a dozen
or a dozen blocks but, in those days, it was like going into the
countryside. As a matter of fact, there was a bootlegger just around
the corner from us there, an Italian couple, nice old fellow, they were
bootleggers but they had a little cottage there with a nice back yard
with beautiful … vegetables that I can still remember, and they had a
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chicken and a collie dog and they had a cow, it was unbelievable.
Anyway, we were there about three years and then I built a place a
block away, closer to Main Street … with the lumber that came from
the construction of the Lion’s Gate Bridge…. I walked across the
bridge before it was open to inspect this lumber … and I bought it
from Dominion Bridge. I still have the invoice; I was looking at it a
couple of weeks ago…. It’s surprising, you don’t think they’d use any
wood but when they’re stringing the cables, the cables that hold up
the bridge, they’re 700 feet up in the air and they have to have a
catwalk for the men to walk on … which was made out of lumber that
had to be the top, top grade … couldn’t have a knot in it because if
you fall in the knot that had a hole in it, anything could happen.”
[Charles’ son, Mel, recalled working at the warehouse at 2nd and
Quebec, which was built by his father. He also mentioned the support
beams from the Lion’s Gate Bridge: “12-foot-by-12-foot doubledressed flawless timbers.”]
That was 115 East 2nd Ave. “I still own the building. Then we moved
over – it got a little small for us – so I had a chance to buy a building,
it was on Great Northern property but I bought it from a company
that was manufacturing glazed fruits…. It was a dirty old building. As
a matter of fact, I couldn’t believe it because they were handling fruit
stuffs. We were disgusted. We had to redo the whole lot of the building to get rid of the rats.”
This move to 1st Avenue took place in about 1972, “something like
that. We’ve been here just a little over 20 years.”
Charles met his wife, Dora, at English Bay. “In those days, nobody
had pools and a whole group of kids of our age would be down there
with our bathing suits on and it was quite the thing to do. Today, of
course, people don’t do it anymore, it’s verboten, you’re supposed to
have a pool and you’re supposed to be more sophisticated.”
As an “aside from anything else, we had Expo ’86 [in Vancouver] and
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COURTESY OF MEL DAVIS

Charles and Dora Davis with Vancouver Mayor Gordon Campbell, Vancouver, circa
1986, receiving an award of distinction for their donation for a beautification project
for Expo ’86 – an obelisk surrounded by palm trees and benches for people to rest and
reflect on Beach Avenue by Sunset Beach, which is still extant today.

I had a list from the city with some ideas to commemorate.… They
had a brochure and there were all kinds of things that you could
buy.… The top item they had there was a fountain and I looked it
over, thought about it … but I finally went for the fountain…. The
fountain is 15 feet high…. It’s at Sunset Beach … where Beach and
Pacific meet…. It’s got palm trees all around.... We put that in and
then, over the years, I’ve added to it. One year, I put in a sprinkler system; one year, I put in night lights; one year, I put in two seats, benches that people could sit on…. We had a nice presentation at City Hall
in the council meeting…. They got our name there engraved, which
is nice to have … in honour of the centennial … Charles Davis and
family. Then they came to me about two years ago and asked me if I
could do something more for them, the Parks Board did, also at
English Bay. There’s a park at the foot of Denman Street.”
Interviewed by Irving Grad, June 6, 2001, Vancouver, B.C.; 20.01-37
When Charles parents came to Vancouver, “the Jewish community
was very, very small. I even remember it as a small community as a kid
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growing up. I remember when they built the old Schara Tzedeck synagogue on Heatley Avenue. I still remember going there on a Sunday.
The building was under construction and, in those days, they didn’t
have elevators and everything else that went with it. They had boards
going up this way and then that way and another way and this was for
the wheelbarrows to carry concrete.... It’s not like today with the
cranes and everything’s mechanical. I still remember going on a
Sunday once, they had an inspection tour to see how the construction
was going along, and I was a kid of about seven or eight; one of my
earliest memories.”
His father, David Davis, “started in business in 1909 and we’re still
at it, the same business is still operating…. At one time, it was
called Davis Junk Co. and, at one time, my father became a partner
of Al Roadburg’s father. But my father was probably the first
recycler around here, before the word was even used the way it is
today, obviously.”
Part of “his business was handling the return of empty beer bottles
and he had a deal with [Henry Reifel] to bring the old bottles back
because he figured why should I buy new bottles when a beer bottle,
once it’s rinsed and washed, it’s as good as a new one. And so ... my
father was in that, and then I followed through and my own son, and
we finally gave it up because … there was just no money in it anymore. We gave it up with a certain amount of hesitation … after 68
years. We never had one line of a note or a contract or agreement or
anything; it was completely verbal.”
When Charles went into the business after graduating from university, “besides the Depression, to get a job that was meaningful was
almost impossible because of my religion, I don’t have to tell you. At
that time, banks wouldn’t take you, insurance companies wouldn’t
look at you, you couldn’t work for Woodward’s or Eaton’s or the
Hudson’s Bay, none of them.... So, I got into business with my father
and I went on from there. And, today, I’ve got my son in, now my
grandson just joined in.”
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Both of Charles’ sons, Mel (Geri) and Martin (Debra), are in the
business with Charles. Charles and Dora were married in 1942, just
after Pearl Harbour. They also have a daughter, Marilyn.
Charles’ father died in April 1959, his mother on December 30, 1958.
When the Davis Trading building on Main Street burned down in
December 1936, “I remember … at the time of the fire, Vancouver
had just finished one of the snowiest eras of its time, the snow was
packed about three, four feet deep…. You couldn’t even get streetcars;
they weren’t running because of the snow, you had to walk to the
office…. I was all of 23 years old; my father at that time was in his
seventies and getting pretty tired. I remember we were sitting there
somewhere [with] the snow under our feet, my dad says, ‘Oh, I’m too
old for this now, do what you want with it. You carry on and do whatever you want.’ So, I had to take over at the age of 23.”
They had insurance. “It wasn’t too much but, of course, in those days,
it was the height of the Depression, and so it went a little further. But
I had to move from there to 2nd Avenue.... At 23 years old, I had to
negotiate the moving, the insurance settlement, the lease with this
new owner and so on. When I think back, I’ve got grandchildren 23
[years old] and older and they don’t have the foggiest idea of responsibility. I have had it ever since then and I haven’t done too badly, I
don’t think, as a result. I’ve helped all of my kids and they’re all pretty well taken care of one way or another and now I even have a grandson that’s come into the picture…. Yes, he just joined; that’ll be the
fourth generation in the business. Mel’s youngest … Gabe, Gabriel.”
Unlike when “I had to take over the business and run it even though
I knew very little about business, just getting started, my kid, at 23, he
walks into the business that’s already running and operating and he
has a car at his disposal and he’s got a credit card for gasoline, which
I pay for, so he doesn’t have to worry about watching the gas gauge
and so on. It’s a different lifestyle…. But I don’t regret the years that
I spent working and building myself up. In retrospect, those were
good years for me. Yes, I’ve seen a lot of changes.”
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Earlier in the interview, Charles said, “I’ve always felt the need,
because I was brought up in an Orthodox family … I try to pass that
on to my kids because that’s what life is all about and I’m not as
Orthodox as my father was and my kids, I think, are less than I am,
but I do the best I can because I feel we have to keep ourselves going,
we can’t let ourselves wither away.”
He concluded, “I only wish that the Jewish lifestyle like I knew it in
Vancouver will continue and go forward from that because that’s what
life is all about, let’s not kid ourselves.”
Charles passed away October 10, 2006.

Melvin Davis (Davis Trading and Supply)
Interviewed by Gary Averbach, May 20, 2014, Vancouver, B.C.; 20.14-14
Melvin (Mel) Davis was born in Vancouver on February 28, 1945, to
Charles and Dora Davis. His siblings are Marilyn and Martin.
“My father being the youngest child of six (and the only son), my
grandfather was quite old when I was born, so my recollections go
back to maybe when I was five years old, working alongside of him in
the scrap business.”
Mel’s grandparents, David and Dena Davis, spoke English, but mostly Yiddish. His maternal grandmother died when he was an infant but
he did recall Sam Heckleman, his maternal grandfather, who passed
away when Mel was about five years old, about 1950. They had moved
to Vancouver from Edmonton; they brought his mother and her two
sisters from Poland. His mother, Dora, was born in Minsk, Belarus, in
1917 or 1918.
Mel went to Talmud Torah kindergarten and Grade 1, then to
Maplegrove Annex at Montgomery Park, which morphed into Sir
William Osler. From grades 7-12 he went to Sir Winston Churchill.
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Following in his father’s footsteps, Mel graduated from the
faculty of commerce at the
University of British Columbia
in 1971.
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He belonged to AZA/B’nai
B’rith, went to Camp Hatikvah,
was in the ZBT fraternity at
Alpha Chai chapter at UBC
(later to become its trustee
when it reinvented itself on
campus) and sat on several
boards, including the board of
Schara Tzedeck Synagogue and
that of the Vancouver Jewish
Community Centre. He met
his wife, Geri, at a Jewish social
group event. “We met during
the BBYO days at the King Ed Left to right, Ryan Davis, Gabe Davis and
Mel Davis at Gabe Davis’ wedding (2011) in
gymnasium at 12th and Oak. It San Diego, Calif.
was love at first sight. I was 16,
she was 15. We went around for several years and got married when I
was 26 and she was 25.”
Workwise, said Mel, “My father would bring me down on a Saturday
[to Davis Junk Co., as it was then called]. It was open till noon and I
would just watch and observe a lot. I would witness horses and carriages coming in with scrap, whether it was rags or metal,” or beer
bottles, etc.
“In my first early days ... we were collecting anything, from horsehair,
which was sold … for tumbling mats in high schools, to sandbags,
which we sewed up in burlap and sold to the province to prevent
flooding from the Fraser River as there were no protective dykes then.
We would buy inner tubes from cars, [which were] not tubeless in
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those days, and those were used, I believe, for making crab traps for
fishermen. Then there were all the woolens that we bought from
clothing manufacturers which were shipped to India. Synthetics came
along and it got very complicated [and unprofitable]. Early on, I
worked with my grandfather [in the warehouse], and I remember we
would buy ... cotton mattresses ... stripping the cotton off the springs
... [and it] would be thrown into a pit, which would fall into a baler to
be compressed” and shipped overseas.
[“Preceding and throughout the Second World War, raw materials
were almost impossible to obtain. The federal government had
effectively commandeered all primary commodities for the war
effort. That put a tremendous strain on domestic manufacturers
and producers of consumer products. One such product was glass.
My grandfather had developed a close friendship with the Reifel
patriarch, a German gentleman who became one of the largest producers of beer in Canada – notably Carlings Breweries. As glass
became in critically short supply he asked my grandfather to establish a collection network for recycling used beer bottles for refilling
and distributing his beer. This had never been done before and
saved the brewery from possible bankruptcy. As a postscript, bottle
collection grew postwar, inviting participation by two other Jewish
families, Al Roadburg (American Traders) and Sam Conn
(International Bottles Depot).
“I still remember even as a five-year-old, my grandfather giving me my
first introduction to the ‘economies of scale.’ After watching me transfer bottles from all manner of boxes and sacks to uniform cardboard
crates one by one, he said, ‘Listen, instead of picking up one at a time
use two hands and grab three in each hand by their neck,’ thereby
increasing my productivity multifold.”]
“It was memories like that, that I really treasure. And then, I would
come in for weekends and ... [then] it was the summer vacations, it
was the holidays, Christmas, Easter holidays.... By 16, I was driving a
big three-ton truck and making deliveries to the dock…. I was doing
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that even when I was still going to university, picking up beer bottles
from all the depots around town.”
Mel noted that the business moved just after he got into it “in the early

’70s. We bought a property on the east side of Main, two blocks
away.” It was Burlington Northern Railway property and “we bought
the building from an old food manufacturer. It was a terrible building
and how we survived in it I don’t know, but when I got out of university, we looked around for another property, and we finally relocated
to near 1st and Clark Drive on Grant Street. It was an old Meyer
Franks Drum reclamation building that had been contaminated when
they would clean out all the old 45-gallon drums from grease, paint
and everything else, and the city kicked them out. We moved in,
cleaned it up, and have been operating there ever since.”
All of the companies at the time were known as junk companies. “In the
Yellow Pages, they insisted on listing us under ‘Junk’ until we finally
formed an association of sorts and went en masse to the Yellow Pages
and [said], ‘We don’t want to be known as junk companies
anymore.’” There was ABC Traders, ABC Trading, Active Trading,
Davis Trading and others. Davis Trading, at least, was subsequently listed under “Scrap Metal” because they “focused on steel, which is ferrous,
and all non-ferrous metals. That was the profit centre.”
Earlier in the business, “in my teens, we were still doing some cottons
and woolens but by the time I was 20, we were out of it completely,”
as well as out of many other materials. They focused primarily on
non-ferrous. “I wasn’t into ferrous so much, it’s very land and equipment intensive, capital intensive ... so I focused on non-ferrous metals, which are copper, aluminum, stainless steel, lead, zinc and brasses. That was my focus throughout the early years.”
While not a glamorous business, “there were not a lot of things that
the average person on the street would say, ‘Wow, how interesting and
how much fun was that,’, we did come across a lot of interesting
projects over time, [such as] helping take down the old Second
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Narrows train trestle. [Or the purchase and sale of the largest procurement of 30-foot double random steel oil pipe from a major oil pipeline
company. It was shipped by rail to the U.S. on flat cars forming the
largest unit train ever of that time.]
“And then there was the time my father ended up selling an engine
from an old ship in our harbour that he’d bought as scrap. Twentieth
Century Fox came along, and were looking for a replica of a Yangtze
river boat because, at the time, they were about to embark on the
filming of The Sand Pebbles with Steve McQueen, and they found
out somehow that we had this boat in the harbour and the engine
was almost an exact replica of the engine used in these Yangtze river
boats. Although this thing was rusted and in pretty sad shape, we
practically gave it to them and they took it apart bolt by bolt, got
that thing humming like it was brand new and put it into the ship
because the whole movie was about the man and his love for his
engine and keeping the ship going. In appreciation, 20th Century
Fox sent my [parents] a telegram inviting [them] down to witness
the filming of Cleopatra with Elizabeth Taylor, and so that was one
of his highlights.”
Despite being the boss’ son, “I blended very well with employees. I was
never one to lord it over anyone. In fact, I was a swamper with the truck
drivers. I just wanted to be one of the boys, no pretence. I figured the
best way to learn is from these guys, they’re the ones that were living the
job and I can learn more from them on the street than anywhere else in
terms of the business – not just the metals or logistics of moving
material, you learn how to deal with people. It was probably the best
education, there’s nothing like hands-on experience, it’s better than any
university degree you can get in running a business.”
About working with his father, Mel said, “My father, God bless him,
welcomed me into the business and we were as much father and son
as we were partners and I respected him for giving me the latitude to
grow, to make my own mistakes, to challenge me but to also encourage me. Even though he wasn’t great on praise (I’d have to get the
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praise from my mother [to whom he had conveyed it]) ... he let me do
what I wanted to do and, consequently, I expanded the business and
eventually [integrated vertically] into smelting and refining. I bought
a company in Richmond which I still own today – Metalex Products
Ltd., which is a lead smelting and refining company. [This was a lead
smelter that was started in 1960 by a Jewish man, Carl Alston. I
bought it in 1982 and here it is 2014, so I have had it for 32 years.]”
A predominately Jewish business, everyone knew everyone else, and
“we were always competing.... If the competition was offering a quarter of a cent a pound more, then I’d lose the deal.... I wouldn’t resent
them. I’d have to sharpen my pencil.... On the other hand, there were
a couple of dealers that would get into arguments on a regular basis and
were deliberately pulling, shall we say, little tricks of the trade. Once or
twice, we’d ... warn them but if it happened persistently, we just ended
the relationship with them ... but by and large, we got along with
everybody and I’m proud to say that throughout the decades I’ve had
nothing but compliments – people that knew my grandfather and my
father ... and I’m still getting people coming to [me], relating stories of
our family and how proud they were either to know us or do business
with us, and how fairly they’ve always been treated.... The reputation
that the family built is [one] that I’m very proud of.”
Married in 1971, Mel and Geri have three children: Lisa (1973),
Ryan (1976) and Gabriel (1977). About continuing the family
legacy, Mel said, “my oldest son, Ryan, did not display any interest
in the scrap part of the business but, by that time, we had morphed
into real estate as well, and that’s where his real interest was and
continues to be, and so he is with us in that capacity today, and I’m
very proud of his abilities, he’s my right hand man [working with his
brother and me] with real estate. But the youngest, Gabriel, had a
penchant from a very early age – he’d go to elementary school with
a pen and come back with a radio, he was always trading up. He had
the natural ability and I always mentioned to Geri, I think ...
[he’s] the one who’s going to take it over because he’s got that
horse-trading mentality. [Now, the two of them are joined at the hip
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since both aspects of the business are inextricably intertwined.]”
Mel’s brother, Martin, is also in the business. “He’s 10 years my
junior but performed a different function. He is now on his own. As
every family must do at some point in its growth, divide the assets
so that the next generations aren’t butting heads. [Both Marilyn and
Martin have their portfolio of properties, leaving Gabe and Ryan]
unfettered to grow the business and move it forward. Everybody was
in full agreement, there was no dissension, nobody complained, it
was done on a very fair basis and I’m very, very happy to say it was
done ... expediently.”
With five grandchildren at the time of the interview, Mel still
identifies with the business very much. “I never want to fully retire….
I’m there every day. I get there a little later, I can leave a
little earlier.… I am still very involved in the real estate side of things.
As far as the metal trading business is concerned, Gabe is totally
involved with that. It’s such a technical, fast business now with the
advent of computerization, [it has allowed him to grow] the business
exponentially” into Calgary, California and the interior of British
Columbia. “In fact, he was shipping bulk containers of scrap steel,
40,000 tons at a time to Korea, something that has only been done by
the largest scrap businesses that trade on the New York Stock
Exchange.... Most mornings, I will sit down in both their offices to
discuss the issues of the day.”
Unlike some industries, “where today it’s in vogue and then tomorrow they’ve invented something else and you’re out of business,
there’s always going to be a source of, and there’s always going to be
consumers of, scrap metal. All you have to do is keep up with the
times,” whether it’s in the way you process metals or source markets.
“It’s always been a lucrative business, [but] not an easy entrylevel business.” Bureaucracy with regard to land procurement and
environmental laws makes it nearly impossible to create new facilities
within city limits.
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With the business in its fourth generation, as far as legacy is concerned, “if the kids ever listen to this … your brothers and your sisters
are your best friends, they’re your closest confidants – never ever let
money or any other issues divide you. Be strong, be courageous, just
love each other and support each other and pass that on to your kids
so that they’ll be able to share in the same love and tradition that we
have carried on ever since my grandparents came to this country,
G-d bless them. That’s the most important message [your mother and
I] can leave.”
Zoltan Fleischer (Scott Road Trading)
Interviewed by Jennifer Yuhasz, July 30, 2014, Vancouver, B.C.; 20.14-35
JMABC

Zoltan Fleischer was born in Hungary on
November 11, 1927, the third of five children; three brothers and a sister.

“First of all, I’m a survivor. My father was
called in for duty, 1938, and went to
Czechoslovakia and, from there, wandering around until he died. And we had four
horses, and they took them … to use for
the Hungarian army. My oldest brother
was working army and my sister. They
went to a concentration camp and my two Zoltan Fleischer, Vancouver,
smaller siblings and my mother died in the July 30, 2014.
gas chamber. Well, it’s a sad situation. And
myself, I joined the working army also. I escaped from the ghetto [at
the] age of 17. And stayed with them [the army] all the way until 1944.”
After the war, he came down with typhus, but recovered. He “went to
Budapest because it’s the biggest city, and [it had] a big Jewish congregation. I found my brother there and my sister ended up in a hospital” for almost two years. His brother got married and went to
Israel; his sister married in Budapest. “I was 21 years old and I could-
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n’t go to Israel because I had to serve the Hungarian army, so I stayed
behind till 1956, and escaped from there. In Vienna, I was in a camp
until [being] able to come to Canada.”
To Italy by train and then to Halifax by boat, choosing to come
to Canada despite having no family here because, “I never heard
anything horrible about it.”
With the help of the Jewish Immigrant Aid Society, from the time in
Vienna, “I wanted to go to Montreal or Toronto, but it was flooded
with all the refugees, and they said, if you want to go to Vancouver …
[it’s] a week or 10 days from Halifax to Vancouver…. But it was not
an easy situation, no language, no money, no nothing,” except $5 from
the society.
“The $5 was [soon] gone because my sister and her husband spent it
for Coca Cola or cigarettes or whatever … the three of us came to
Vancouver…. It was not a good time because [there was] not too
much work anywhere, and the language barrier.”
A Jewish couple hired Zoltan to work in a scrap yard. His sister and
brother-in-law stayed in Vancouver and he ended up in Victoria,
where he worked at Capital Iron and Metals for four years. “They
were nice, and they looked after me, and sent me to school to be able
to get the language … [and] it was a good job, but I wanted to start
my own business, and bought a five-acre [piece of ] land in Surrey.”
To raise the $5,000 for the land, “I saved every dollar, penny, cent,
what have you, and started from there.”
Zoltan married in 1961; Erika had a son, Ernie, who Zoltan adopted.
It was also in 1961 that he bought the land in Surrey. About learning
the business, he said, “I had a good trade in Hungary, locksmith, and
I knew metals very well. It was easy to start it because … it was a
second-hand store at that time.… I just opened the business, selling
furniture and … bathtubs and sinks. It went very well. After we start-
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ed growing, I had to clear the land because it was all bushes and, little by little…. In 1975, it was already a growing business and I got a
notice from the government [that] they needed the land to [build
light rail transit]. Happily, right across the street, one company, a
scrap metal business, went broke; in the meantime, it gave me a year
to move away from there and … to the new location … and they paid
me, compensated me to start another business…. It was a union business and I wanted nothing to do with the union…. I had to … give
notice to everybody, and told everybody together I can’t afford to have
a union, [but] if you want to stay in the same wages, stay with me….
Anyway, everybody stayed. After that, we moved over to a new location and 20 years [later] I transferred it over to my daughter,” Susie,
who is married to Mark Kierszenblat; they have two children. Zoltan
also transferred part of it to Ernie, who has two children. “I decided
with my wife to get out of the business and transfer it over to Mark
and my son, and we bought a place in Palm Springs and go back and
forth, travelling. Unfortunately, I lost my wife 10 years ago, actually
nine years ago.”
When he established the business, Zoltan named it after the street on
which it was located, Scott Road. Initially called Scott Road Trading
and Auto Wrecking, the second-hand store expanded into the autowrecking business but, by the late 1960s, was focusing on scrap metal.
According to Scott Road Trading Ltd.’s website, “In the late ’70s, a
nearby competitor (Felix Salvage and Exchange) on King George
Highway fell into bankruptcy and was subsequently purchased. Scott
Road Trading Ltd. moved to that location in 1978 and has been operating there ever since.
“In 1992, Ernie Fleischer and Mark Kierszenblat became secondgeneration owners…. Today, the company has four cranes in operation, a 70-foot electronic truck scale, a light-gauge steel shredder, a
large-capacity two-ram baler and approximately 65 containers out
with accounts. Annual volumes are now around 4,000 tons of nonferrous and 40,000 tons of ferrous. The company has even expanded
into buying recyclable cardboard.”
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Zoltan doesn’t think that his grandchildren will follow in the business.
“It’s a hard place to work, the scrap yard.”
Ben Folk (Superior)
Interviewed by Leora Raivich, July 15, 2003, Vancouver, B.C.; 20.03-13
COURTESY OF YOLANDA BABINS

Ben Folk came to Vancouver from
Israel when he was 32, in 1953.
“And I was looking around for a job
and I went to work at Segal
Furniture.... I promised my parents
when I left them, first few dollars I
make, I’ll send them [some help]
and I did. I got $33 a week. I
worked there not too long and they
told me to go to Jack Diamond.”

Ben’s brother Izak and Izak’s wife
Lilli (known as Lilla) brought him
to Canada. “They came in ’48. Ben and Rose Folk, circa 1980.
Anyway, I went to see Diamond …
it was a good … job, paid a $1.21. I was single at that time, and I had
breakfast and lunch there; it was a good firm. I was working there and
I earned a little painting houses,” as well, in 1954. Ben worked at
Diamond’s Pacific Meat Co. until 1956, in the “evenings, Saturday,
Sunday, I was painting to make extra.”
Izak was peddling and then “he bought on Cordova Street a little
old house and he made a little junk yard.” Ben had a car. “I gave away
the car and I paid extra money and bought a truck, a pickup truck, and
I started to go out in the lanes,” picking up copper, brass, aluminum,
batteries, insulation, etc., that was sorted at Izak’s yard and sold to Izak.
Ben recalled peddling in Richmond “with the truck, and there were lots
of farmers and they had broken steel from the farm.”
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In 1956, Ben’s future wife, Rose, came to Vancouver from Hungary,
after that country’s revolution. Through friends, they met and, in
1957, they were married on September 1 (which is also Rose’s birthday; she was born in 1924). Ben bought a house on 22nd, between
Cambie and Main. “I was peddling till ’60, [when] my brother said
... let’s build a business together, a partnership.” At Glen and Powell,
there were 24 cabins in which elderly men were living. Later in the
interview, Ben spoke of the bargaining that went on for the lot, indicating that it ultimately cost them $22,000 (and was worth some
$400,000 at the time of the interview). “I bought the lot; I didn’t
need the cabins. We had to pay $500 to [tear down the cabins]. And
then we built a building.... It was tough in the beginning, you hardly made a living, but slowly, slowly.... I still went to places and picked
up for many years. I was working hard.” The business was Superior
Scrap Metal.
In the beginning, “The first time I went out Saturday with my truck
was to North Vancouver because not many pedlars were there....It was
eight o’clock I started; by 11, I had a full truck already. I didn’t know
what I had even; I came back, my brother ... sorted it out and the
whole thing cost me maybe $10-$15, and I made almost close to a
hundred. Oh, I say, Monday I run to Jack Diamond to tell him I quit.”
Now, “when I leave [work], I’ve spent sometimes, a day, $4- or
$5,000.... [In] those days, I spent $50, we had lots of calls and we
went and picked up and left a card.... Those companies grew all those
years. Before, I picked up $10, later I picked up $500 or $1,000;
always very busy.”
Copper sold best. “Aluminum is [good] too, but not that much.
Brass is good ... but mostly it’s copper, the most expensive.... They
wanted copper, they wanted brass. You know who bought it? Davis
Trading ... it’s still there, and then ABC, he had a business he sold,
then Pacific Metals in Richmond. I sold all over.... We were small,
we sold to them and they sold it to San Francisco, a bigger smelter
than they have here.”
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Metals would be obtained from plumbers; when a house was being
remodelled, the pipe is all copper, the taps are brass. One customer
was Hillcrest Plumbing. “We picked up there all the time ... they had
copper, water tanks, old water tanks, we took it; we got brass.... We
[would] pick up [the material] and then send them the cheque.... We
used to send six containers: here goes the copper, here goes the brass,
here goes the lead, here goes the aluminum; the pallet, this is for batteries and this is a container insulation.”
So many got into the scrap metal business because, “We came here
without a roof, nothing to do. Not in the office I couldn’t work. I
wasn’t a driver.... English I started to learn ... I speak eight languages
... Yiddish, Hebrew, German, English so-so, and then I speak
Russian, Ukrainian and Polish.”
Ben and Rose adopted a daughter – Yolanda, who goes by Andi, was
born in March 1962. “And now we [have] three beautiful granddaughters. They live in Richmond.”
When she was a young girl, “there used to be horse and wagon
pedlars ... at 7th and Main. There was a stable and I used to take her
to the horses, to show her the horses; she was a little girl. And she
liked it; every Sunday, I had to take her there.”
Before he was married, Izak took Ben to the Jewish Community
Centre at Oak and 11th. “I learned dancing in there.” A main community involvement was Schara Tzedeck Synagogue, which Ben
joined soon after he arrived in Vancouver in 1953.
He left Israel because of the poor economy at the time. “It was dead;
no jobs, no food and no money and, if you haven’t got those three, no
life.” He wrote a letter to Izak “and they sent me the papers.”
In Vancouver at the start, life “was a little hard.... But, one thing here,
I had lots of food to eat. When I was living there in Russia, I was hungry, too, going to bed without dinner, without lunch.”
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Ben was in Russia during and just after the Second World War, from
1939-1946. “My parents died in Israel. We survived, we were eight people, six kids, and we all survived the war. It was in Russia a bad time, too.”
They survived in a collective farm in Tashkent (which is now in
Uzbekistan) from 1941-46; all the family except Izak, who was in the
army. “And I went through malaria, two kinds of typhus I went
through, and I survived. Everybody was sick. Anyway, in ’46 they let
us go back to Poland. We went back in Poland, saw the antisemitism
there … and we left it.” Izak met Lilla in Poland and went away with
her and her parents toward refugee camps run by the Americans. “We
went to Czechoslovakia.... From there, they took us to Austria.” In
1949, it was to Israel, “they loaded us up in Marseille on ships.… I
went through, I figured out, about 40 camps in my life…. Thank
God, I survived.”
In Israel, the lack of opportunity led Ben to join the army, and he
served from 1950-52. During 1952, “I was going around looking at
jobs … I learned painting houses.”
From the money he earned in Vancouver, Ben sent packages to his
family in Israel, his parents, a brother and “two sisters; one was
married, she was living not far from Haifa; she has died already.”
The scrap metal business was vulnerable to fraud. To prevent against
it, each load, said Ben, “I looked at it with a magnet. We used to carry
always a magnet … and, when it’s steel, it catches but not [on] copper, not brass, not aluminum, the magnet wouldn’t touch it, but steel,
when you put it [on] … I knew right away it’s steel. Steel is cheaper
because steel you have lots…. The first thing, when we finished building that building there on 16th … I had a call downtown … and I
went there. They remodelled a big, big hotel and there were about 40
or 50 bathtubs, the old bathtubs with legs ... and then sinks…. I told
him one thing, I’ll buy from you, I’ll pay you, but you have to let out
the tubs, there was about maybe 10, 15 floors … through a window,
let the bathtubs down, [and] don’t break them. If you break them, I
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don’t want them. We made a deal…. And he did it. We let them down
[rope and] tied them up ... in the truck. I was working a few days and,
all of a sudden, we had a full yard because, with sinks, toilets, fixtures
all kinds from that building, that started our stock. Other people were
coming; one bought a bathtub, one bought a sink, that was in 1960.”
He recalled another 1960 hotel remodelling in which he made a deal
with the contractors for all the brass and the copper. “I used to pick
up furniture, too; we had furniture, yes.”
“Then we made a contract with a hospital ... to pick up stuff and there
was lots of stuff … old beds, mats, doors and the chairs and the table
where you bring the food to the sick people. Oh, lots of stuff they gave
us…. Wheelchairs – a wheelchair costs five, six hundred dollars, and
we get the stuff from there…. Once, I had a call downtown … a big
warehouse with ... all kinds of dishes, fry pans, brand new…. [It was
a big job] to clean up this, how much money does he want? The manager, he says, clean up everything and I don’t want any money but you
have to sign that not one piece goes in the market; just press them,
just destroy them. Oh, my heart was … I still have some, I took some.
Then I started to work, and I had to go to the press – Active Trading
had a big press – and I had to watch it” to make sure every item was
all pressed, after which the metal could be sold. Ben lamented that so
much more could have been made from selling the pans themselves,
but he had made a deal.
Theft was a problem. Locks, alarms, wiring on fences were needed.
Ben recalled a 2 a.m. phone call from the police that there had been
a break-in at the scrap yard. “I come down there, it was 2:30, standing four men [in] rags, schmattes … must be the crooks. [But] they
were detectives … and they said they were about a block and a half
away, they had a call [about] somebody breaking in there. But the
heavy metal, when you throw it in the car, rings, so they heard the
noise. They came over … caught the two guys loading the car with
aluminum … and they caught the guys that took it. Think they got
something? Nah. Next day [they were] out.”
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In another instance, “A guy brought in a radiator … from a truck and
I bought it. I bought it, I made out a bill. An hour later comes in the
owner of the truck, he says that’s my radiator. I say how did it get to
me. He says they took it out from the truck and brought it here to sell.”
Ben also shared how sometimes a seller would “put in a box of copper,
underneath, they put steel … because steel was a cent a pound and
copper was 60 cents a pound. I knew already when you [are] buying
copper, turn it over. When you caught them, what did they do? [They
said,] ‘Oh, my kids put it in, I didn’t.’”
Ben said the late 1960s were good years for Superior Scrap Metal.
When the economy is good, “they start to build; like now is very busy,
they [are] building a lot. When they [are] building, there’s copper
pieces, brass, aluminum, roofing, gutters…. [By] 1970, we already
started to lose … things slowed down.... Before I retired in the ’80s
was a good year. “When they built the yacht clubs … small pieces,
copper, brass, everything. My son-in-law gets the aluminum from the
cruise ships what goes to Alaska, he gets that stuff. He gets every
week now, I don’t know, a few thousand pounds.”
In 1993, Ben retired. For a few years, he still went into the office to
help his son-in-law learn the business. “It is different. I am from
Europe and he is Canadian. When he came in, he was raw ... he
didn’t know what’s this metal and that metal, nothing. Now he
has learnt.... He has three children and a wife to support.” He had “to
learn a little.”
Only after he retired could Ben go to synagogue regularly “because
Shabbos was the best business. The customers didn’t work, so they
would come and look around for a piece, bringing in the old stuff, selling it and then buying something, Saturday. Sometimes, Saturday we
made [more] than the whole week. Even now, my son-in-law keeps
open and Saturday he’s doing pretty good.”
Rose passed away on February 23, 2015.
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Additional information from Felicia Folk
(Felicia is the daughter of Izak and Lilla. Their son is Harold.)
Before the war, Ben and Izak lived with their parents and siblings in
Tyzowce, Poland. Izak was in the Polish army and then joined a
Polish unit of the Russian army after Russia went to war against
Germany. During the first years of the war, he was able to send food
to the family which helped them survive. The family moved around
Poland and then Russia for much of the war and then were reunited
after the war.
Izak met and married Lilla Lewin in December 1945 in Poland. They
lived in a displaced persons camp in Germany from 1946 to 1948.
When they were given visas to Canada, they chose Vancouver because
Lilla’s uncle, Joe Sapoznick, had been living in Vancouver for about 18
years. He had a second-hand store at 16th and Main.
A fair number of Jewish refugees and immigrants went into the scrap
metal business, where they could make a living without being able to
speak English well. Izak started as a pedlar with a truck. He bought and
built Superior Scrap Metals on Glen Drive and Ben joined him in the
business. When Izak retired, he sold his share of the business to Ben.
Ben’s son-in-law, Mark Babins, later took the business over from
Ben, and Mark sold the business and retired in 2012. Izak’s son
Harold and his grandson Adam, with another partner, now own
North Star Recycling.
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Izzy Fraeme (Westminster Traders)
Interviewed by Jean Gerber, December 28, 1999, Vancouver, B.C.;
19.99-35
Izzy Fraeme was born January 8, 1918, in Oradea, Romania, “and I
grew up in the city of Oradea till the first trip I ever made out of
Oradea [which] was into the Romanian army, when they drafted me.”
The Jewish community was large, “a third of the population were
Jewish. We had 100,000 population so 30,000 people were Jewish
there. And, occupation-wise, there was quite a mixed … the population was quite mixed … I would say that the Jewish population owned
90% of the manufacturing … and it was so that, for instance, we had
a chamber of commerce, a medical society, other societies … every
trade had their own society, in tailors or any other trade, shoemakers…. The non-Jewish population, most of them, they worked in the
factories … and the farming close by … and they were all in the military and the police force and that type of thing.”
Izzy’s father had three trades: bookbinder, shadchan (matchmaker) and
badchen (jester/entertainer at weddings). His mother worked in the
home. His brother Jack, “he was the one who came first to Vancouver.”
Izzy attended a Jewish school, and didn’t go as far as high school. “I
was working in a store as a clerk, in a store and a trade … my father
would pick up my wages. I got paid every week, whatever, I don’t
remember exactly what … but my father needed the money, so that
was part of his insurance. He didn’t have any insurance for an income,
I was his insurance. Come Friday, he went in to the store owner, it was
a Jewish fellow … it didn’t happen only with me, it happened with
many others, and the store owner gave him my wages. And my father,
if he felt good then, he didn’t need so much the money, then he would
give me a few leis, it was leis at that time there; otherwise, I got to eat.
I was never hungry but it went on like that till, in Romania, they
drafted you when you are 20.”

70

T H E

S C R I B E

Drafted in 1939, “I went to the commune and I became a soldier.”
During the war, Hungary got Oradea back, and the Romanian army
demobilized. Needing clothes, Izzy received help from an Oradean
man, and returned “to Nagyvárad already, not anymore Oradea, and
we started a new life under the Hungarian regime.” Izzy learned a new
trade, “you sold pictures, enlarged pictures, to farmers. You went to
villages where they did not have any photography and you ask[ed]
them, most of the people had a picture, and then you asked them to
give you their picture…. I did fairly good there. I sold those pictures,
just like nobody’s business.”
But then, the Hungarians were losing in battle and didn’t know what
to do with all the Jewish people. “You can’t sit [at] home and get fat,
and the Hungarians [are] out on the front. So, they devised what to
do with the Jewish people and that was to take the Jewish people to
labour camps … so there went the lawyers, the doctors, the engineers
and the presidents of the shul and everything…. They had to be
[under] 45 years old. If they were older, for the time being, they stayed
there, but they wound up in Auschwitz…. Those people [in the
labour camp] were the type of people who weren’t used to the physical work. They never did lift anything, and those people were the easiest target to be punished … because they just couldn’t take that, the
type of things what they [had to do] … they didn’t last very long.”
Izzy was taken, in 1942, to work in a stone quarry. After maybe three
months, he and a group of men were sent to Ukraine. Eventually,
different tradesmen were separated out to work for the army, from
tailors to barbers. Izzy claimed to be a blacksmith. However, when the
military was looking for auto mechanics, “my boss there that was in
charge of the blacksmith shop said, ‘You are [an] auto mechanic.’ I
said, ‘Goodbye Charlie, you want me to be an auto mechanic, I’ll go
there.’” He ended up sweeping, cleaning the transport docks.
Eventually, “that place was dismantled…. And then, from then on,
suddenly, I became a soldier, I was dressed in the Hungarian uniform,
I got a gun, I was ... a soldier in the army.”

71

COURTESY OF LEONOR ETKIN

From the JMABC Collection: Oral History Excerpts – The Scrap Metal Industry

Izzy Fraeme, Vancouver, circa 2008. (Westminster Traders)

The commander of the battalion ultimately had to send away any Jews
under his command, so he sent them to another battalion, “one of
those Jewish battalions that were still there…. We stopped over at a
place at the Austrian-Hungarian border … and we stayed overnight
and all of a sudden we were already under the command of the
Germans there … they were the labour end of the German army.
Whenever they needed labour … they called on them.... [When] they
told us that they needed … a carpenter, I put up my hand. I was
always fast on the draw, and I put up my hand. ‘You’re a carpenter?’
‘Yes.’ ‘Come on, we need you, you stay here.’ And those people who
went further, they all wound up in Mauthausen.… Because I was
lucky and fast on the draw, I wasn’t taken anywhere else.”
It was here that Izzy and Jack were reunited. Jack “wasn’t in very good
shape … we stayed there for over a week. [When] I see the
Hungarians and the Germans keep on coming back with the tanks,
with everything, with all their equipment … we decided a few of us
friends there … that we are going to escape…. And we had to go over
a river. It was quite cold still then, it was end of April or early in May
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… and our aim was to go into the forest…. I was there for two days.
In between, the battle was going on over our heads…. I was still
dressed in Hungarian clothes … I see a bunch of Hungarians … so I
decided I’m going to go and ask them where the heck they are going.
And they said, ‘We made arrangement with the Russians that we are
giving ourselves up to [them] and the Russians are going to take us
over at that point.’… We went with them and we arrived at that
checkpoint where the Russians were supposed to take over, [laughs]
and you wouldn’t believe it, there was one Russian soldier on a horse.
One single Russian soldier took over 2,000 people! [laughs] It’s unbelievable! And the Russian soldier was with watches – from here to
here, both arms, he was only interested in watches!”
With difficulty, Izzy got back to Hungary, stayed in Oradea for over
a year, but then he and Jack headed to the displaced persons camps.
Through the Bericha (“underground railway” for Jews), they got to
Vienna, then to a camp in Germany, where Izzy and his wife,
Bertha, were married.
“My wife came with me, she is partially from Nagyvárad. She wasn’t
born there but they moved to Nagyvárad from the [Carpathia] before
the war. She came, let’s put it that way, I had an eye on her already
practically before the war … we got married in Germany and we were
waiting for the right occasion to immigrate. In between, my brother
made an application for the CPR because the CPR was looking for
able-bodied people to work at the railways here in Canada for them.”
Jack came to Canada in 1948/49. Izzy and Bertha were in Germany
another two years, considering and working towards different emigration plans, but then Jack arranged sponsorship for Izzy to come to
Vancouver as a tailor. “I’m not a tailor but I go work for a tailor. I
stayed for a week, I stayed for two weeks. I got myself a job in
between, another job.” The sponsor also owned “a large factory of
ladies clothing, my wife went to work there.”
Limited in his job possibilities because of a lack of English, Izzy was
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referred by a friend to Abe Rothstein and North West Sack Co. He
was hired.
“All of a sudden, we are ahead. My wife brings home a cheque every
week, I get a cheque every week. Food is cheap, we eat like kings and
we’ve got money left over. At that time, we were kind of backwards,
we never dealt with the bank or things like that … so, for eight
months, we kept the cheques. And the office girl, she needed the
cancelled cheques, so finally my boss [Abe] Rothstein had to convince
me…. Finally, we straightened out that and we became people of the
bank, too.”
Raised in an Orthodox home, “after the war, or even before the war,
my orthodoxy faded away.… When I came here, I still wasn’t a great
believer but I wanted to start out somewhere, so I went back to my
roots…. I came here in January 1950, Pesach was in between, I didn’t
go to shul, I didn’t make up my mind, but I decided, next Shabbes, I’m
gonna go to shul. First thing was I bought myself a hat – in Europe,
you didn’t go with a kippah on your head to the shul, you wore a hat.”
At Schara Tzedeck, Izzy “got to know the local people and started to
learn English. I went to night school and I [started] becoming part of
the community here. Things were going well for me. After a little
while, we start to think about children.” They couldn’t have children,
however, “so we decided we are going to adopt.”
They adopted a baby boy, and were approached by the adoption agency
to adopt another. “We brought home the baby from the hospital, again
from birth.... And then we had two sons…. I made sure that they both
went to the Talmud Torah, that was very important to me.”
Bertha stayed at home with the children, and Izzy went into business

for himself when they adopted the second baby. Rothstein was supportive of the move.
“I decided I’m going to go into the building trade…. But somehow
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the building trade, I built homes, didn’t work out very well for me.
You finish the house, [but] in between, you don’t have any income,
you wait till you’re going to sell the home. And then, when the home
was for sale already, people come and they don’t like it. I put in all my
best [work]…. They didn’t like here that corner, they didn’t like here,
they were always complaining…. Finally, I sold it, but I figured that
it doesn’t … suit my mentality, I need a business where I can make
every day 50 cents or a dollar, or two dollars, or I am going to go as a
storekeeper or something of that nature. So, I was looking around …
and I found stores, like in Langley, out in Abbotsford, where I felt like
I would make a good living but I didn’t want to move out there
because of my children because I wanted them to go to the Talmud
Torah…. So, I decided I would look at another avenue. I had a bunch
of friends here … they went into the scrap metal business. I noticed
… they were doing well, so I decided why couldn’t I do [that, too]. I
went out into that direction, looking for that type of business and I
found one in New Westminster and I made a deal, I bought that business…. Westminster Traders.
“I couldn’t have done better. In fact, on the first day – it was an established business – I started to make money. One day I made 50 cents,
there was a day I made $50. Oh, here, I thought, ‘Boy, oh boy!’ It was too
much for one man. We had employees, [and] it was too much for one
man, so I was looking for a partner and found myself a partner, a Jewish
fellow, a survivor, too. The two of us worked together, we were both
hardworking people. We never had any problem, ‘You do that, or I do
that’ … and we succeeded very well.”
The partner, Art Simon, “has two sons, too, like we have … they are
both doing well, the whole family.
“When I started to make money, the Jewish community was important to me and I started to belong to organizations, and I didn’t mind
spending money…. To me, actually, the organization I love the best is
the B’nai B’rith. I spent quite a bit of money on the B’nai B’rith.
Matter of fact, I achieved, I don’t know whether it’s an honour, or it’s

From the JMABC Collection: Oral History Excerpts – The Scrap Metal Industry

75

not an honour, to be president of the lodge … the Lions’ Gate
Lodge…. I go to meetings, even today, I’m 82 years old.”
Izzy passed away on July 16, 2010.

Ronald Greene (Capital Iron)
Interviewed by Betty Nitkin (Irv Nitkin in attendance), July 9, 2014,
Victoria, B.C.; 20.14-29
COURTESY OF RONALD GREENE

Ronald Greene’s grandfather and his
grandfather’s family came from New York
City, where his dad was born, in about
1912. “They had been invited by my greatuncle to join them in Vancouver because
he was doing very well, and my grandfather wasn’t. So, they came and arrived
shortly after the Titanic had sunk … and
the Depression was beginning to set in, so
their timing wasn’t very good. Then, my
grandfather was a tailor and he developed
tuberculosis, which was endemic in the
needle trade in those days because of the Ronald Greene, Victoria,
fines coming off the cloth.”
circa 2010.

By 1914, he had travelled to “a sanatorium outside of Los Angeles to
try to recover and, 18 months later, he was dead. So, my dad, at age 15
or so, came to Sidney, B.C., selling newspapers to the soldiers at the
Sidney base army camp and, one day, he found that all the soldiers
were being transferred to Valcartier for further training and he lost all
his customers…. He then worked on the trains for a little while as a
steward. He didn’t like that, so then he started working for the CPR
and … he was going north to Alaska once a week as a ship steward
again. They worked pretty hard, because they were up in the morning,
served breakfast, then cleaned up the rooms, then served lunch, then
served dinner and then finally had some time off.… [W]hen they got

76

T H E

S C R I B E

into Vancouver on the Sunday
morning, they unloaded the
passengers; after breakfast,
they unloaded the freight.
They then brought on the new
freight and the new stores that
they needed and then cleaned
the rooms up and got ready for
the next batch of people and, if
they were lucky, they had two
or three hours off.”
COURTESY OF RON GREENE

His attempts to sign up for the
Army failed “because he wasn’t
18. He wasn’t a big, hulking
fellow.” So, he headed out by
ship to “Vladivostok in 1919
to help the White Russian Morris L. Greene, founder of Capital Iron and
army.” In Hawaii, the ship’s Metals Ltd. The photo was taken when he was
first stop, “he didn’t think it working as a time-keeper on a sugar plantation
near Hilo, Hawaii. He worked there for about
would make it to Vladivostok. three years, from 1919 to 1921.
So, he and a bunch of other
members of the crew signed off and, the joke of the whole story was
that the ship actually survived the Second World War, as well as the
next 25 years. [laughs] But, he spent three years in the Hawaiian
Islands working at Hilo … on a sugar plantation…. He missed the sea
and signed on to a tramp steamer, and spent a year travelling around
the Orient…. He came back to Vancouver after that one year and
started working in Vancouver for his brother-in-law, Izzy Stein, and
Izzy’s partner, Harry Wagner, at Atlas Metals. I don’t know if they
were on Prior Street yet by that point, but they were later at 250 Prior
St.… a block and a half east of Main Street. He was peddling scrap,
so he would buy scrap and take it to Atlas, where he would sell it. That
was how he made his living for the next 10 years. He met my mother in 1923” in Vancouver or Seattle.
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Canadian Junk Company Ltd. office and main warehouse, 250 Prior St., March 26,
1934. Harry B. Wagner is listed as its president and Isadore Stein as its secretary in the
1934 city directory.

“She was living in Seattle at the time. She was born in Seattle, and I
have one of the albums at home that has a picture of Mr. Greene in
1923. They were married in 1926 and lived just below City Hall,
what later became City Hall, on Cambie. They were just above
Broadway…. Then they moved out to Macdonald, I believe, and he
remembered Victoria. He thought there was an opportunity to open
up a scrap business in Victoria, and he got Izzy and Harry to give
him a loan. And so, whether it was a thousand dollars each, or a
thousand dollars total, I’m not sure, but that loan was repaid quite
well over the years. Anyways, he came over here in 1934 and opened
up Capital Iron in 1934.”
It remains at the same location. “The building had been built in the
1860s and added to in the 1880s and 1890s. But, after the rice mill
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that operated it from 1885 into the 1910s had gone broke, there
weren’t any regular tenants in there for 17 years, from 1917 to 1934,
when he showed up. So, he started there and, because it had
waterfront and he was familiar with ships and there were a number of
them that were worn out in the ’30s, he started scrapping ships. And
he was the only one of the two to three scrap dealers in Victoria who
were doing that.”
Ronald’s mother’s maiden name was “Hannah Clare, [that] was the
way she spelled it and my grandfather spelled it, but originally it was
Klor.” His great-grandfather ended up in Ottawa. His grandfather,
perhaps with family from outside of Vilnius (Lithuania), was married
in England and, through various cities, ended up in Seattle. His
mother was the fourth of five children.
On his father’s side, his grandfather was in New York City by 1900,
coming from a town outside Poland. They had moved to London,
England. The three older children were born there, his father, Morris,
was one of the four that were born in New York City; he was born in
1900. Ronald was born in Victoria in 1938, attending Monterrey
Elementary, Oak Bay High School, Vic College for one year and then
the University of British Columbia, graduating in chemical engineering. Later, he took a degree at the University of Victoria in Japanese
and French.
Ronald was the second of two children. His sister – who has lived in
Denver since the early 1960s – was born in 1930, “but because of the
Depression, I think, there was a hiatus in between.”
He said, “When I grew up in Victoria, there were about six people
of my age, [laughs] it was a very small [ Jewish] community in those
days.”
The “reason I went into chemical engineering is that my father and
his partners, Izzy and Harry, had an agreement that, if one died, the
other two would have to buy him out, and Dad was the youngest of
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the three but there was no guarantee that he would live the longest …
so it was not guaranteed that I would end up in the business. So, I
took a course that would be something that I would like doing.”
In 1960, “Izzy died, and Harry, who was quite a bit older, decided to
retire, so Dad bought both of them out. And then, I graduated in ’61
and then Dad said, well, he really wanted me to come and work for
him right away because it would take 10 years to learn the business,
and so I couldn’t really go off and get my P.Eng. [professional
engineer], which I really would have liked to have had. But, so, I started working. I finished school on, I forget what day it was, but it was
a Friday, and I was working here on the Monday…. I was involved
primarily in the scrap business until we made the decision at the end
of 1971 to pull out of it.”
His father got started in the recycling of ships with a friend he met
soon after his arrival in Vancouver, Harold Elworthy of the Island Tug
and Barge Co. “Harold bought one of the CPR vessels, the Princess
Royal, which was being scrapped. It was disposed of by the CPR. It
was a wooden ship and, by 1934, wooden ships were considered
obsolete because of maintenance and everything else…. I think it was
40 years old at that point, which is the end of its economic life. And
Harold took off everything that he wanted for his tugs, the bits and
pieces that he could use, then he and Dad got together and towed the
hulk out to either Beecher Bay or Pedder Bay, I’m not sure which
offhand, and they burned it at low tide. And then, after the tide came
in, it put the fire out. The tide went out, they went in. They picked up
all of the scrap material that was left. Couldn’t do that today [laughs]
but they did it then and that was the first ship that he scrapped.”
Over the next decade or so, “there were a lot of ships that were tired,
that were worn out during the Depression. They salvaged as much
usable material as they could and sent the scrap to various refineries
and steel mills. And, then, during the war, the government took over
a lot of yachts from people. They used them for gate ships and ships
that would go out to challenge incoming vessels, that type of thing,
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but they weren’t very good for the purpose and the government
disposed of them by scrapping them. Dad scrapped quite a few of
those vessels.”
The scrapping down took place either in the bay or, “in some cases,
they were steel, so it wouldn’t work, so they were scrapped down at the
back of Capital Iron’s existing building…. There was a wharf there.
They had a … crane, it was solid and then the boom would swing.
And they scrapped quite a few there, until 1947, when the Navy and
the government decided to dispose of 15 war ships that were on the
West Coast. There were 14 frigates and a minesweeper. Dad convinced his partners this was a good thing to do. I think Harry was very
reluctant, Izzy was sort of reluctant, but Dad said, if you won’t go
along with me, I will [anyway]. It turned out to be quite a profitable
venture for them and that really established Dad very well in the business. They scrapped all but two of those; two of them were sold to the
Indian government with Canadian government permission … the
others were scrapped. Many of them, the hulls didn’t really pay to cut
them up … so most of them were sold for breakwaters…. Powell
River used a number of different ships for breakwaters and bought
quite a few of them from Dad. On one other occasion, in 1948, we
went over there and they had bought some concrete ships, but they
were still fully equipped when they were purchased, so Dad went over
and stripped them. I had the terrifying experience, as a 10-year-old,
of climbing on an anchor chain to get on board one of the ships
[laughs]…. Somebody suggested, if I wanted to get on board the ship,
that was the way I had to do it. [laughs] It wasn’t all that bad. The
hardest part was actually getting back off the ship, onto the anchor
chain, to come back down to the little vessel that we got out there
with.” [laughs]
His dad came up with the name, based on the operation Ronald’s
uncle and his partner had in Vancouver, Atlas Iron and Metals Ltd.
“It’s a name that was very misleading because, once we got out of the
scrap business, there were all sorts of questions, and people kept
calling it Capital Iron Works and things like that, which it wasn’t. It
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wasn’t a foundry. So, when I sold the business to my three senior
managers in ’97, I suggested they call it Capital Iron 1997 Ltd. instead
of Capital Iron and Metals 1997, and they did that.”
Looking at the scope of the business, from its establishment, “at one
point, we sort of almost felt we were a department store, but think
back to the Depression. People didn’t have a lot of money. If they
needed to do something, they would try and do it on the cheap.
Maybe, they would buy a piece of used equipment, a used motor
instead of a new motor, or maybe some siding from one of the ships
or decking from one of the ships, instead of buying new lumber….
And then, during the war, consumer products were basically
discontinued and so, if you needed a screwdriver because your other
one broke, how were you going to get one? Well, you went to the
used market.
“And the government, when they changed from one bit to another bit;
for instance, the first radar sets were probably as big as this desk and
had screwdrivers that were 18 inches long to get down to the bottom.
When they replaced those with smaller radar sets, they didn’t need the
big screwdrivers, so they disposed of them. There was a lot of material that was coming out of the government, that Dad would purchase
and then retail it. He opened up a store in 1950, about December of
that year, up on Government Street and Pandora, 1501 Government
was the address, and he called it Capital Supply. He was selling used
lines, but he was also, by the 1950s, buying new lines to fill in, and
that was the first true retail store that we had.
“And then, we would buy surplus lots or insurance claims. If salt water
got in on some material as it was coming around from Europe to
Canada and some of it was damaged, the recipients wouldn’t accept it.
Insurance companies ended up owning it. They would dispose of it.
So, we bought lots of insurance claims.
“There were fires. We bought what could be salvaged from the fires.
One time, a pulp mill changed over its way of washing the logs, from
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COURTESY OF RON GREENE

As did other scrap metal dealers, Capital Iron bought what could be salvaged from mill
(and other) fires.

using a soap to using high-pressure steam [to] blast the bark off the
logs. Well, the soap was surplus, so Dad bought tons of very good
soap but it was bulk, we had to put it in bags. And, I don’t know if you
have ever worked with lots of soap powder around, but it gets in your
ears and nose and eyes, so we had to wear a gas mask to work on it. It
was not a pleasant job at all. And Dad had bought some admiral’s hat
boxes from the Navy, or senior officer’s hats, anyways, and these metal
boxes were just the right size for five pounds of soap. So, as a bonus,
people would end up with a hat box.” [laughs]
Ronald started working when he was 13 “for the summers and
weekends, and I worked up in that retail thing for seven years. Then
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they decided there wasn’t much point in having two separate
locations. They moved everything down to Capital Iron’s main
buildings because during the war, he had run a wiping rag business,
as well. In the days of steam equipment, you’d use cotton wiping
rags to wipe up some of the steam and oil that tended to get everywhere. But that business was consolidating and, by 1950, he had
sold that business. And that building, that is the smaller building of
our two, which is now used by Ocean River on the main floor and
Capital Iron upstairs, was surplus, so he opened up the retail business down here.”
The store is strictly retail, no used items. “We got out of the scrap
business in 1972. The problem then was we were processing everything basically by hand; cutting torches, saws and things like that, but
nothing was automated, and to bring in automated equipment was
going to cost us a lot of money. [It] would save us on a per-ton basis
on handling, but the trouble was, there wasn’t enough material to
automate because there were three different scrap dealers in Victoria
and you couldn’t corner the market in those days…. We made the
decision to get out of the scrap business. It had been marginal for 10
years or more and, one year, we’d make a couple of thousand dollars;
the next year, we’d lose a couple of thousand dollars. When we shut it
down in ’72, the decision was made when Dad was still alive, but he
was suffering at that point and died in February. We cut up the last
two ships that we had held since ’67 in ’72 – we bought them and the
scrap market plunged a year later, and it didn’t pay us to cut them up
until the market recovered.”
When the scrap yard closed, most of the scrap “went to Western
Canada Steel at that point ... which was bought by Cominco later and
then shut down. Earlier, Dad had sold a lot of scrap to Stelco, I guess,
in Hamilton. There were two different scrap dealers, steel mills in
Hamilton, but he always said Hamilton, so I don’t know which. He
said, in the thirties, he didn’t like selling to Japan, but there was a
newspaper item in 1935 that [said] he was shipping to Japan…. We
also sold quite a bit of material to steel mills in the U.S., shipping

T H E

S C R I B E

COURTESY OF RON GREENE

84

Capital Iron and Metals Ltd., Victoria, February 1962. The building dates back to 1863.

down as far as California. We used to scrunch cars; that was our one
major piece of equipment, other than cranes. You’d tear the cars apart
and put the pieces in and made blocks that would be 350, 400 pounds
[two-by-two-by-three-feet]. And then we would put them out on a
barge and ship [them] to Seattle.”
Of the other scrap dealers in Victoria, there was “Northern Junk or, I
think, they also went by Island Junk. That was Hymie Kramer and
then, later, Alan Kramer. Alan died suddenly in 1978, I believe. His
widow, Trixie, is still alive. He had an aneurysm and his older sister
died of an aneurysm, he was diagnosed with it when he was about 30.
In those days, the chances of survival through the operation were 5050 and he chose not to have that operation and died suddenly in his
50s in 1978. I was in a trade show in Las Vegas so I couldn’t get back
in time for the funeral. But, the other one was a fellow named Bill
Allan, who was not Jewish.”
Capital Iron became the largest, Ronald thought, because, “We did a
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Removing boilers at St. Joseph's Hospital, September 1962.

lot of outside work that nobody else did…. We would send crews
into places to do some demolition work and take the scrap out, and
we did that before the war…. Dad was sent in … to take out the
smelter at Aniox. They went in two years and then the government
asked them to stop because they knew war was coming and they
thought they might have to reestablish the smelter there. They went
up to the Queen Charlottes and picked up all of the landing mats
which had been laid down on the beaches for emergency landing
strips when they were ferrying planes to Russia. They would fly them
up the West Coast to Alaska and then across to Russia, and they had
these emergency landing strips in case a plane developed problems...
Most of that went to Hamilton, but a lot of it was used in concrete
pouring as reinforcing. And what else did we do? We went into many
of McMillan Bloedel’s sites and went through their scrap yard, the
material that was obsolete, as far as they were concerned, and
scrapped, cut it up and shipped it out. We took out the generators
from the Powell River generating station. We took the laundry and
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generating station from the Empress Hotel when they decided to
stop generating their own power. We did all sorts of that work.
Nobody else really did that.”
At its height in “the scrap business, in my time, which was ’61 to ’72,
I think we never had more than 28 [employees] but in the ’47-50 period, when they were scrapping the frigates that I told you about earlier, they had more employees. But I don’t know how many more and
those records don’t exist anymore.”
Capital Iron’s building dates to 1863. It was designed by Wright and
Sanders. In 1944, the building was still the property of the people
who had operated the rice mill, who were in Montreal, and rented by
Capital Iron. The Navy wanted to expropriate the land to expand the
Esquimalt naval yard and a rice mill “wasn’t exempt from expropriation, but a scrap business, as an essential industry, was exempt. So,
Dad flew down to Montreal. It took him three days to get there and
because you didn’t fly at night and the planes went under 200 miles an
hour. You flew to Calgary the first day and probably to Winnipeg the
second day and then Toronto and Montreal the last day.” There, “Dad
explained to [the owner] why he was there…. [The owner] asked his
accountant to go out and find out what the buildings were worth on
his books, and the fellow brought back a slip of paper … [with] the
amount that was on the books…. [The owner] read that number to
my Dad and said, ‘Look, I could sell it to you for what it’s worth,
which was significantly more than that, but he said the excess profits
tax, during the war, was 100 percent. He said that’s all going to go to
the government, [laughs] so he said that, if you want the building, you
can have it at that. That was a bargain for Dad. He was delighted. I
think he could have kissed the man…. So, he bought the buildings in
1944.”
The second Capital Iron building was bought about 1950 and, in
1964, they bought a saw mill that the city had inherited from taxes in
the 1930s.
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“So, that’s the story of the building.… Let’s get back [to the business]…. As regular merchandise became available, we carried more
and more regular lines. We were a hard-working business and we had
a very good manager. He started working for us in 1954, named Ken
Sturrock. He just passed away last month. I think he was 89. He was
a good manager and took quite a load off Dad.”
In 1972, it all became retail. “We sold clothing. We were the biggest seller of jeans on Vancouver Island. We had a paint retail business…. I don’t
get anything out of it now, other than my tenant becomes financially able
to pay the rent [laughs]…. And then, we financed the inventory for years
… [but] the banks changed their policy. They no longer wanted to
finance inventory, which put us in a tough spot for a while. I sold a piece
of property off and paid the bank off and said bye. [laughs] I was not
happy…. The trouble was the decisions were made in Toronto or
Montreal or wherever and the flavour of the day was one thing, and the
next day, no … and that happened to us. It put us through a really tough
time in the early nineties. We were always fighting with the bank and we
had had other banks before … after the third one, I decided I wasn’t
going to be tied to any single bank. If one gave us a problem, I had others that I was well known with. So, we have three companies today and
we have three different banks [laughs]…. There is no point in putting all
your eggs in one basket and then having the basket whipped away….
And then, in about ’96, I was getting very tired: you were always fighting with the bank, you were always worried about your staff, you were
always fighting with suppliers.
“I had a supplier that we were connected to. I had invested in them
and then they sold. The subsequent company that bought that, it was
a steel operation, a steel warehouse business that we were involved in
and we carried on buying our steel from them. Then I started getting
snarky letters from their accounting. We were only paying in 30
days…. After that first couple of letters, they said, we are not going to
ship you until you’ve paid and I thought, I don’t need this, so I
changed suppliers. But that was the kind of thing you ran into. Some
of our suppliers were lucky to get paid in 45 days because the bank, by
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this point, had said we don’t want to finance your inventory anymore.
What we used to do was ... pay the suppliers quickly if they offered
the cash discount and then just pay the interest on the banking. It was
a lot cheaper to do it. But, when you didn’t have the cash available, you
sort of stretched out your payments, and that started bothering me. I
had three senior managers, my son-in-law, by that point, was one of
them, and I offered it to them. They took me up on it. They raised
some money and then I sold the business and retired but was still a
landlord. That was my retirement pension, shall we say.… Since then,
I’ve been a property manager and then, recently, my son-in-law [Mike
Black] bought out the other two partners and the business is now 100
percent back in the family.”
Ronald and his wife have two daughters, one living in Victoria, the
other in Toronto. They have four grandchildren, “one of whom has
just graduated in retail management and intends to kick her dad out
of the business, one day soon.”
When Ronald’s dad ran the business, antisemitism was not a big
problem for him. “There were some people that probably wouldn’t
deal with him because he was Jewish. There were others who couldn’t
care less whether he was or wasn’t. If he gave them the best price,
they’d take it. He was told not to bother trying to join the Union Club
and, I think, if he had tried to join a couple of other clubs, he might
not have gotten in for a reason, but it wasn’t overt.”
Capital Iron’s building and that of Congregation Emanu-El were
designed by the same architects. “We won a Heritage Canada award
the same year that the synagogue won a Heritage Canada award, for
our restoration. And Dad was one of those who had taken it and
modernized it in the late 1940s. He wasn’t around when it was
restored. He also modernized this, and that’s why we won the award
because I took it back to its original.”
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Lani Levine (West Coast Trading and Supply)
Interviewed by Jennifer Yuhasz, August 7, 2014, Vancouver, B.C.;
20.14-36
COURTESY OF LANI LAVINE

Lani Levine (née Harowitz) was born in
Vancouver on December 31, 1945. She
had three brothers, but Leslie, the oldest,
had died. Morris Harowitz and Howard
Harowitz are still alive, living in
Richmond. Their father, Aser Isador, was
born in Vancouver, and their mother,
Bessie – “although she wouldn’t let anyone know that. She was called Booba by
all and sundry” – was born in Odessa,
Lani Levine, 2015.
Russia.

“Booba means doll in Hebrew and in Yiddish, so it’s the same word.
She was given that name by her quite a bit older brother when she was
a little girl, and he said she was like a little doll, she was a booba. And
it stuck.”
When Booba was three, “her parents, who were obviously Jewish,
decided that there was no place for them in post-Revolution Russia,
so they escaped … under shotgun and being ferried across the river
and bribing people. The kids were dressed as peasants and were told
not to talk to anybody under any circumstances and, if anybody talked
to them, to pretend that they were little peasant kids that didn’t
understand anything. My grandparents made their way with their
then three children, of which my mom was the youngest, to Romania,
across the Dniester River, and they were there for three years until
they came to Vancouver.
“When I asked my mom, ‘How did you get here?’ she said … first of
all, Papa, her dad, applied for papers wherever he could and Canada
was the first country that accepted him. And now, they had four
children, one was born in Romania. When they came here, they
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arrived in Halifax and the Immigration people asked my grandfather
if he knew anything about Canada or anybody here, [but he had] no
relatives, no acquaintances, nothing. They told him that there was a
lovely little town [Vancouver], quite a young town, way across the
country. The weather was nicer there and … because it was such a
young city, for a young man like himself, there was lots of opportunity if you were willing to work hard. Ironically, he thought, that’s for
me. I want to be as far away from Russia as I can go.” [laughs]
Booba’s maiden name “was originally Lipshitz and, when my
grandfather was getting citizenship here, he was told that he should
anglicize his name somehow, so he chose Lipson.”

FRED SCHIFFER PHOTOGRAPHY FONDS. PHOTOGRAPHER: FRED
SCHIFFER. JMABC L.24377

Aser “was raised here in a huge family.
His mother was a Rothstein and there
were several brothers, and they all had
kids. My dad’s parents had five kids, so
there was a whole slew of them. They
were all friends with each other and
they were all part of the Jewish community and they all went to high school
here. He met my mom, I guess they
were, I don’t think it was in high school,
just after. His plan had been to go to
Israel and be a chalutz, a pioneer, so he Aser Harowitz, Vancouver,
studied agriculture at UBC and got a December 3, 1965.
bachelor’s of agriculture, but never went to Israel. The Depression
came, he married my mom…. At one point, he was in business with
his brother and that didn’t work out. At one point, he was manufacturing some plastics…. And then, I was trying to think if I could
remember … what year the business started, but I didn’t…. I remember going down to his business as a pretty young girl, and I was born
in ’45, so it must have been ’48 or ’49, and he was already in the business at Victoria Drive.”
The business was called “West Coast Trading and Supply Co. Ltd.,
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and the reason I smile when I say that is because, as a child, I loved
saying that name. I thought it was very musical. I didn’t know what
the Supply Company Limited part meant, [laughs] but it didn’t matter. I loved saying it.”
Lani has a stamp from Aser’s business that says “Rags, Sacks, Scrap
Iron Metals and Bottles, Etc.”
“He had a big yard behind the building. It wasn’t a huge building, but
it was two storeys…. I can remember there being all kinds of different stuff, so scrap metal and things…. Inside, he had a huge bailer that
was used to pack the rags…. And the beer bottles. He was like every
other junk dealer around. You’d see signs, ‘Beer bottles, 25
cents/dozen,’ and everybody would bring their beer bottles and
recycle, now we’d call it.”
West Coast Trading and Supply was located at the foot of Victoria
Drive, at #188. “There were a few junk yards around there, but I wasn’t aware of much. I was only aware of my dad’s world. He employed
a lot of people who lived in that area, and a lot of immigrants…. He
knew a lot of people in the area and did business with a lot of people.
For example, he knew a lot of people on Hastings Street, a few blocks
up…. Pauline Johnson Candies wasn’t far away and he was always
bringing chocolates home for us, always. He would buy seconds and
he would bring bags and bags full of chocolate and give then to everybody. Grace McCarthy, who later became an MLA, was an early
friend of his, and she was a florist. She ended up doing the flowers for
my wedding…. My father was a guy who made a lot of friends easily,
so he knew a lot of people.
“One of the things I love to tell is that he knew people who were really down on their luck. People would come in if they had something to
sell. We used to tease him and tell him he was a soft touch, but he was.
He often would say to us, ‘Would you like to go for a ride, kids?’ We’d
be home, and we’d say, ‘Where are we going?’ And he’d say, ‘Oh, just
to see a friend of mine.’ It turns out it would be someone who lived in

92

T H E

S C R I B E

a shelter and my dad would just be going to give them money or
something. He was always so respectful. He’d introduce us, ‘This is a
friend of mine, John.’… He knew the businesspeople as well as some
of the people who weren’t in good shape, as well as some of the people who actually lived there. The houses aren’t necessarily like the
houses we would like now, but there were a few houses down there
and that’s all they could afford.”
Aser would also pick up items. “He had trucks. Well, originally, one
truck – and that first truck was our car as well [laughs]…. It had the
name and the company address on the door, and my father loved
nothing better than to take kids out for treats. He’d come to the
neighbourhood and he’d call out, ‘Anybody want ice cream?!’ and we’d
pile in the truck and he’d take us out for ice cream. Later, he had up
to three trucks. The size of the business collapsed and expanded with
the economy, so he might have 10 people working there or he might
have 30 people working there…. He did business with all kinds of
large and small businesses, but the beer bottles, sometimes it would be
people with cases and cases, sometimes it would just be somebody like
you or I who had beer bottles in their house. My younger brother and
I would like nothing better than to go to work with Daddy sometimes, and I would get to be the one who figured out how much was
owed to the person who’d bring in the beer bottles, and open the cash
drawer, or whatever it was. My brother Morris would be in the loading bay unloading the bottles and counting them, and we felt very
important. I’m sure he loved having us there with him … when the
employees were there, they loved talking to us and we loved visiting
with them.”
There was a long-term secretary who became like part of the family.
For a while, “she lived in our upstairs and then, when she was first
married, she and her husband lived there and had their first baby, they
still lived there. My father was godfather to their child…. Another
employee, who was his manager, a wonderful man, he died very
young, as did my father, but even younger I think…. My niece ended
up marrying his nephew by marriage. I loved it because I thought …
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this guy was from the Old Country, quote, unquote, and these kids
met at university two generations later…. It was sort of the great
Canada, the great equalizer. I loved that part.”
He owned the land on which the business was located. He probably
took out a loan to buy it. “He was not a wealthy man. He and my
mother had nothing when they were married. It was during the
Depression. All the Jewish people around – except the families who
by that time had really made it – it was a struggle. But he owned his
business and he owned the land.”
About the competition, “my brother would say that Dad liked to
kibbitz more than he liked to do business … business wasn’t his
driving force. Family, love, friends – those were his [motivation].”
He likely learned the business by “trial and error.” He had two uncles,
Abe and Sam Rothstein, “maybe they gave him a start or gave him a
help. They were not his competitors. They were much bigger, [and
mainly dealt in rags and burlap sacks.]”
When you’re young, “what do you know about what motivates your
parents and what drives them and exact dates and stuff? It’s only when
you’re adults you wish you had remembered to ask them. So, certain
facts and figures, I know more about my mom because I was much
older when she died.”
Aser died when he was 57. He no longer had the business. “This is
very sad. I was already living in California, married and had my own
son. They were woken up, my parents, in the middle of the night.
There was a fire … at the shop. We called it the shop, but it was a
building. Not a huge building by any means, but it was two storeys …
the place was all but destroyed.”
This was in 1971 or 1972. “There was nothing to rebuild at that point,
so he decided that he would have to change mid-stream and do something else…. He decided he would take the stockbrokers course, so he
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did that, and it was while he was doing that, that he had the heart
attack and died.”
It was a devastating time. “My dad was really not only our, but all his
family’s rock. He was a giver, and really cared for his sisters and his
nephews and his nieces and his cousins and all of us, and the world….
He and my mom had been together since they were teenagers, so it
was a shock.”
By that time, the business’ land had been sold. “Mom had some insurance and, at first, she didn’t do anything, but then she decided very
early that she had to go to work. Mostly I think because all of us kids
were married and gone, except for one brother who had been away a
year, living abroad in Israel, and he very nicely came home and moved
in. They had already sold the house, so he came home and lived in the
apartment with my mom…. She applied for a job at Eaton’s. She said
she was so nervous. She hadn’t had an interview since she got married
because, after she got married, my dad didn’t want her working. In
those days, unless you absolutely had to, men didn’t want their wives to
work, if possible…. She was 55 and she hadn’t had a job since she was
in her early 20s. She said [that] when she was signing the application
form, her hand was shaking so bad that she could hardly sign it, but
she had an interview…. She had done, of course, lots of volunteer work
with my dad, interesting [work] and leadership roles. This young man
said, ‘I see we have an opening in lamps.’ And she said, ‘What’s wrong
with the lamps?’ He said, ‘OK, you’re hired.’ She sold lamps. [laughs]
And then later … she became a property manager for the family of one
of her brothers-in-law. She did that till she retired.”
Looking back, Lani recalled some of the people her dad had helped
along the way, the yeshivah bochers (young men) who “found out
where his business was and they knew he was a soft touch,” so they
came to ask for money “for the yeshivah in New York or something
[laughs] … and he would always help them and he would always give
them something…. On Venables, my dad helped somebody start
another business there. My dad actually owned it … there were old
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bicycles and things there. The guy who ran it was sort of a friend of
my dad…. Sometimes, we’d go down to that store and there’d be a little sign on the door … ‘Gone for Coffee,’ and an arrow this way and
then an ‘or’ and then an arrow this way [laughs]…. When we went
sometimes to meet him at the shop as we got older, he liked taking us
to the now famous and infamous Lotus Hotel, and he’d take us for
lunch. They knew him there.”
Regarding anecdotes about the business, “one time, Daddy came home
and said, ‘Well, something interesting happened at work today, but we
have to be careful.’ What happened? Well, one of the sweaters or skirts
or something that was being picked over by the baler had $200 in it.
Of course, they were very excited. My dad didn’t tell anyone of his
trusted staff, and why was that? Because he figured that everybody
would spend way too much time looking in the pockets and they
wouldn’t get any work done. You can tell by the way I’ve been talking
that it was a very personal kind of business and everybody knew everybody. I didn’t know all the employees, but I knew lots of the stories.”
This made it difficult when the economy took a downturn. “Dad
would come home and … he’d say, ‘Well, kids, we’ll have to tighten
our belts.’ That was the expression he’d always use. And we’d say,
‘Why?’ And the boys got to the point that they’d always just laugh….
Well, we [kids] never really had to tighten our belts. I’m sure my mom
knew about it, but we didn’t. And he stopped doing it because I was
such a nervous kid and I would freak out, and he’d have to sit me
down and he’d tell me, ‘Look, it’s OK,’ we own the house and I have
the business and we have this and we have that.”
Lani couldn’t recall any Jewish employees. “I think at one point one of
my older brothers worked there for a time in the yards, I’m not sure. We
all had to have jobs once we were in late high school and in university,
so I don’t think any of us worked in the summers at the shop. The only
person who might have is my older brother, but I don’t think so.”
About the other scrap dealers, Lani had few memories. “I remember
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visiting a lot with my Uncle Sam. My dad was sort of a favourite of
his and he was at the house a lot, but I don’t remember he and my dad
ever discussing ‘the business,’ but that doesn’t mean that they didn’t.
It’s just, I was a kid.”
Aser passed away on May 29, 1972.

Ed Lewin (Atlantic Metals)
Interviewed by Jennifer Yuhasz July 24, 2014, Vancouver, B.C.; 20.14-34
COURTESY OF ED LEWIN

“My father, Joe Lewin, he came to
Canada after the war, 1948, and, like a lot
of the survivors who came to Vancouver,
many of them were not educated,” they
had to find their own means of employment. “Dad was a strapping, strong guy
and he started to peddle. He initially had
a truck and they would go into alleys and
pick up scrap and so on, and they would
deliver their goods to different places, one
of which was at that time called Atlantic
Junk Co. at the corner of Main and Prior. Ed Lewin
Ben [Lapidus] was the original proprietor. He was an older fellow and he really took a shine to my father,
and said to him why don’t you come in with me, and he took my dad
in as a partner.
“That was in the late 1950s. Within two years of Dad joining Ben,
Chaim Micner then joined them. Dad and Chaim had been doing
some stuff together and they decided they could use a third because
Ben really thought that he wasn’t going to be in the business for
that much longer. In fact, he did wind up retiring in 1967. So, from
that point on, it was just Dad and Chaim Micner from ’67 onward.”
There was a fire in, perhaps, 1965. “They rebuilt the warehouse that
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had burned down, they renamed it Atlantic Metals ... and they ran it
right up until 1996, when they retired. My dad was 75 years old at the
time and Chaim would have been about 72. And that’s when Mark
Babins stepped in and he ran the yard with the name for a three-year
period after they retired.... Then, the yard closed down and Mark
moved the customers over to Superior on Powell Street.”
The arrangement was “a lease purchase because Mark didn’t have the
cash to pay, but he was interested, of course, in the customer base and
so he paid them a monthly amount, which was more than just rent for
the premises because he was also renting the book of business. The
idea was, at the end of the three years, he would move that book of
business over to his place. So, in essence, he did buy it, but it was on
a hire-purchase arrangement.”
Joe Lewin was born in eastern Poland on April 5, 1921, and spent a
large part of the war in Russia in a labour camp, also in Siberia for a
time. “Then, he joined the Polish division of the Russian army, where
he made the level of lieutenant. When the war ended and it was time
for them to find some place to go, he had an option to go to either
Israel or New York, where he had an auntie, or Vancouver, where he
had an uncle.” He came here.
“He, at the time, spoke Russian, Polish, Yiddish, a little bit of
German; didn’t have any English. My mother, ironically, who was
from Hungary, she spoke only Hungarian and French. The
Hungarian Jews didn’t speak Yiddish. They met, my mom and dad, at
night school in Vancouver learning English and they didn’t have a
common language when they met.”
In the business, “his first partner was a non-Jewish fellow named Bill
Baker. Bill had a truck … and so my dad and Bill would go around
picking up bathtubs and refrigerators, and they were just so strong
they would throw them onto the truck themselves. While it was a
decent living, Dad was always looking for opportunities and so, when
that opportunity came along with Ben, he grabbed it.
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“I don’t remember a lot about stories in the early days but … some of
my fondest memories were going and working at the yard when I was
a young boy, probably starting around the age of eight or nine; worked
on Saturdays and my wages were a dollar a day. My job was stacking
beer bottles. Back then, they used to collect beer bottles for the breweries; they paid 25 cents a dozen and then, once every two weeks, the
brewery truck would come and take all the bottles away that they had
collected. So, my job, when I went in the yard, was to, when a car
came in, open the trunk and, if there were beer bottles, I would take
them out, stick them in this area that we had for storage, and that’s
what I would do. And so, I got to see the comings and goings and
what was happening with the customers and how they dealt with the
customers and I learned about the business that way. I learned a lot
about business by watching my dad and Chaim over the years.”
It was a completely cash-based business. “I remember my dad, he used
to always say that, when they spent a lot of money, it was a good day
because that meant they were buying [goods] which they knew they
were going to resell, and you always bought for less than you sold….
In fact, if they had to go to the bank to get more money, that was even
better. They started the day with a big, fat wad of cash and they would
be paying customers if they brought their stuff in and, like I say, based
on how much money they went through, they knew how good a day
it was.”
They would finance the business over the years by slowly building up
the customer base. “Most of the scrappers, a lot of them, were
Holocaust survivors that came from Europe and they were very conservative. They, a lot of them, were self-financed, they built up their
nest egg and they used banks but not for loans; they used banks for
saving. I also remember when I started law school in the early ’80s and
interest rates hit 20 percent, businesses that had outstanding debt
were in trouble, but most of the scrap dealers only had cash in the
bank, which they were now getting 20 percent interest on, so they
were in pretty good shape.”

From the JMABC Collection: Oral History Excerpts – The Scrap Metal Industry

99

It was a reasonably collegial business environment. “I think most of
them did get along. It was like a fraternity, they would check in with
each other. Whenever they would get together at social events, they
would all ask each other how business was. Again, because of the survivor mentality, you never said things were good even if they were, so
they would always grumble and complain it could always be better.
There was a group of them that got together for breakfast on a regular
basis – I’m sure Mark told you about Bert’s on Main Street – and my
dad sometimes would participate in that…. Chaim was very, very social.
My dad, he picked and chose what he’s involved with but I remember
having very fond memories of that whole fraternity of guys.”
Joe did not want his son to continue in the business. “It’s not an accident that a lot of the children of scrappers went to school and became
professionals. Jack [Micner, Chaim’s son] is a lawyer, I’m a lawyer.
They didn’t want us involved so much because it’s a bit of a monkey
business, and most of the inner city junk yards were in rough neighbourhoods. I remember the odd time I had to borrow a truck from my
dad to move some office stuff and I would leave my car there. If I hadn’t come to pick up my car when they had to close, he’d say you better come get your car or it will be on blocks by the morning. There
were a lot of aspects of the business that they didn’t really want us to
come into…. They made a good living, they certainly did, and, from
that standpoint, they wouldn’t have minded, but what went with it,
they would rather that we not.”
Then there was the need to keep up with technology, which was both
expensive, but also created efficiencies. “For instance, Mark Babins,
who saw his business through a couple of decades, he was an innovator; he went and bought some equipment that some of the old-timers
wouldn’t ever have thought to do, which created efficiencies for Mark.
But, Mark’s the only guy that I can think of, in terms of the inner city
yards – there’s a difference between the inner city yards and, of course,
the ABCs and the big, big yards because they’re different business
models – in terms of the inner city guys, Mark was the only one that
innovated in that way; most of the old-timers didn’t…. They had
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truck scales and they had shears to cut stuff and they had wire strippers, but those were the types of equipment that were not super capital intensive…. Mark went out and got a baling machine to make
wires into nice, little, neat bales, and that’s expensive, and maybe you
need an operator and … when Mark rebuilt his building to have a
loading bay on the second deck – there were just things Mark did for
efficiencies that my dad and Chaim never would have done.”
As to the kind of clientele that Atlantic Metals had, “every single
scrapper did have the buggy guys, the street guys that would go and
collect. They’d never turn them away because scrap was scrap but, of
course, you couldn’t make a living from guys like that. The best customers were the institutional ones, like the wreckers, the guys that do
demos, demolish buildings … because now you’re talking tonnage and
volume. The cruise ships, hospitals, any industry that would throw off
a lot of scrap, those were the ideal kind of customers. So, Dad and
Chaim, they’d have their niche customers from the institutional ones,
so would Superior, so would North Star Salvage, all the inner city
yards had their kind of guys. As the inner city yards fell off, the ones
that were left would pick some of that up; for example, Mark picked
up Dad and Chaim’s guys.”
They would sell material to Davis Trading, ABC Recycling and Scott
Road Trading. Recalling some of the Jewish community members who
were in the scrap business, Leo Wertman’s murder came up. “Somebody
had been staking the joint. They knew that they’d deal in a lot of cash
and they came in to grab the cash and Leo fought with him and he got
shot to death. It was really an awful time. I was a young lawyer at the
time and Joe Lotzkar from Pacific Metals called me and asked me if I
would take some monies into my trust account and put a reward fund
together. This was back in the mid ’80s and we collected about $25,000
as a reward to whoever would turn in the perpetrator. We wound up
returning all the money to everybody because the cops thought they
found the guy but then Orel [the co-founder of North Star with Leo]
couldn’t positively identify him in court and so he walked.”
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Returning to recollections of Joe, “the thing that I remember of my
dad is he – I guess because he survived the Holocaust and there was
so much antisemitism – had zero tolerance for Jew baiting or anybody
who would make antisemitic epithets. So, the odd time, and he was a
very powerful guy, there were times when people would come into the
yard and try to negotiate a price and they would say something stupid
and ignorant like, you dirty Jew or something, and my dad would
scream and say get out of the yard before I kill you, and they could
never get out of the yard fast enough.
“There was an employee of his who I still am in touch with, he’s in his
sixties now, and when he heard my dad raising his voice, he used to
drop what he was doing and run to his side just in case he needed to
intervene. He said never once did he ever have to intervene; he just
saw a lot of guys kind of wobble out of the yard after my dad smacked
them. So, he had a temper and I, thankfully, was never there to experience it firsthand but I heard stories. He was legendary amongst all
of the scrappers as being a guy you didn’t mess with … about anything. He was a tough guy.”

Jack Micner (Atlantic Metals)
Interviewed by Sae Yong Kim, March 31, 2014, Vancouver, B.C.; 20.14-11
JMABC

Jack Micner was born in Vancouver on
March 5, 1957. His father, Chaim (Hy),
was born May 31, 1923, in Bilgoraj, Poland.
“The population was probably around, as
far as we understand, 6,000 people. They
were about 3,700 Jewish people in that
town. The town was situated about roughly
75 kilometres south of Lublin and not too
far from the Russian border…. The town
still exists but I don’t know what the population is today except there are no Jews Jack Micner, Vancouver,
there…. We were going to go and visit last March 31, 2014.

102 T H E

S C R I B E

year but then Dad got sick and so we cancelled that trip.”
Jack did not know his grandparents. “They both died long before I
was born. My grandmother, and I am talking only about my father’s
side, my grandmother died in 1936 of pneumonia and my grandfather, after whom I was named, died or was murdered somewhere
around 1941 or 1942. He was hiding and apparently someone tipped
off one of the German officers. They found him in a print shop and
they shot him on sight. So, I never met him and I know it was very
difficult for Dad to speak about both of them.
“But I found out more about my grandparents from my aunt, who was
Dad’s last remaining sibling. She died in, I think it was about 2010. I
had a couple of long talks with her. I used to go and visit Toronto fairly regularly when she was alive. On one of the visits, I think it was
around the late ’90s, we had a long talk about the years of her growing up and what happened to both parents. So, I know that it was very
difficult and it was very, very emotional on both of them.”
His aunt came to Toronto in 1947. “Dad came in 1948 and went to
Vancouver because he had a job here. He would visit Toronto
semi-regularly in the early ’50s, and my aunt wanted him to move to
Toronto but he liked Vancouver and I think he kind of wanted to be
away from everything…. When he arrived in Vancouver, he didn’t
know anybody … he didn’t have any relatives and I think he preferred
it that way. That’s my feeling. I think he really wanted to get
away from the past to a certain degree and start fresh, and I
think Vancouver gave him that opportunity. Plus the climate was
better.” [laughs]
Chaim “arrived in Quebec City, not in Halifax. There was an
organization, I believe it was called the Jewish Agency [ JIAS,
Jewish Immigrant Aid Society] … and one of the main things they
did was find jobs for these new people…. They found Dad a job in
a ladies clothing company called Sweet Sixteen. You won’t remember it unless you are over 50 because it is long gone. They found him
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a job as a presser. That company operated from Winnipeg west and
it probably had a life of around, I’m going to guess 30-40 years ...
Dad worked there for about six years.”
Married in June 1954, Chaim “wasn’t in a situation where he could
study something and become a professional of some kind” when
Sweet Sixteen closed. He was already in his 30s and wanted a family.
“The word came to him that probably the best thing he could do was
start peddling, and he did. He had a car and he traded it in for a halfton pick-up and started. He printed some cards. And I know he went
to Fourth and Arbutus. There was the Chevron gas station there in
those years…. He did the trade there, his car for the half-ton, and
printed the business cards. And he introduced himself to existing
scrap yards because they could refer business. They might have a call
from somebody to pick up some stuff and they couldn’t do it because
either it was too small of an order or they didn’t have an available
truck, so they would call Dad and they would say, look, there is someone at this address, why don’t you pick up a radiator, or why don’t you
pick up whatever – a piece of metal, a piece of iron, that sort of thing.
That is how he built up the business over a good six, seven years.”
Jack’s grandfather, in Poland in the 1920s, would buy produce “and
sell it in the market, which happened on Thursdays. In addition to
that, if Germans came with trucks to buy livestock, which was quite
regular, they didn’t speak Polish and the Polish peasants couldn’t speak
German, so my dad’s dad used to broker these deals where they would
buy produce, pigs, chickens maybe, anything else…. Dad, I think,
acquired a little bit of that talent. He was friendly and liked meeting
people and … he built up the business fairly well. And then, he joined
Atlantic Metals in 1961.”
Going back to how his dad met his mother (Susy), Jack explained,
“He worked at Sweet Sixteen next to a guy who was married to my
mother’s sister…. When my mother’s sister sponsored my mother to
come to Canada, Dad’s friend Abe Miedzygorski told him, why don’t
you meet my friend’s wife’s sister. So, they invited him over one day
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COURTESY OF JACK MICNER

after work. I think
Dad was smitten right
away. Mom was 21,
and Dad was 30. Dad
had a good reputation.
He was well known in
the community. People
liked him. He asked
my mother out and I
think they might have
dated for a handful of
weeks and my dad Joe Lewin, left, and Chaim Micner and in the early 1990s.
asked her to marry.
She agreed. So, they met around, I think it was November of 1953,
and they were married June 27th of 1954.”
A Holocaust survivor, Chaim’s closest friends were also survivors. He
“always felt he could talk to them in a different way that he couldn’t
with any other person, so I think he felt a great kinship and camaraderie among other survivors…. Dad was very involved in the Jewish
community. He was a synagogue-goer regularly, especially once he got
older and slowed down a little bit in his work…. When they were
younger, they entertained a lot; the vast bulk of it was in the Jewish
community…. I think that one of the things that Dad came out of the
war with was a sort of latent angst around non-Jewish people. It’s not
because he didn’t like them or blamed them for anything. I think that,
given what had been happening to him, what experiences he had in
the war years with non-Jewish people – I don’t think that many of the
Canadians he met when he first arrived here greeted him with open
arms – he always … felt more comfortable and at ease with the Jewish
community and, in particular, with the Holocaust survivor community. That’s my reading of it.”
In 1965, “Dad lost a kidney to cancer and the scrap metal yard had a
major fire, so they had to rebuild, but by the late ’60s, things were sort
of back on track. Dad was OK. He was doing well and the business
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was active, and so things were a little bit better. In the ’70s, I think
that was the time where we had probably most of the activity in the
house, in terms of people coming around…. By the ’80s, my sister had
left for Los Angeles. She was a nurse already. I was … finishing law
school and I got married in ’83, so the house changed…. The parties
were almost gone because all their friends got older and their kids got
married and they had grandchildren and everyone was spending more
time with their families, so you didn’t have many gatherings.”
Both Jack and his sister Fay were involved in B’nai B’rith, and Jack in
a synagogue youth group, as well. “The big deal in our youth was
marrying Jewish. If we didn’t, it was trouble.”
As far as Jack could recall, Atlantic Metals was started in the early part
of the 20th century. In the 1920s or 30s, the Lapidus family bought it
“and Ben Lapidus, the patriarch, was running it. He hired, I think in
the late ’50s, a man that my dad knew ... Joe Lewin. He died several
years ago. My dad met Joe when he was peddling in the late ’50s and
Ben Lapidus was aging by the late ’50s, early ’60s, and they needed
another partner, so they brought in my dad. What Dad brought to the
business, in my opinion, was, first of all, a lot of energy to complement
Mr. Lewin’s energy, who was also a very vigorous man. My dad would
be the one who was driving the truck around the Lower Mainland
picking up and doing this and doing that. I think he built the business
one brick at a time into a larger business by his personality, meeting
people, introducing himself and handing out cards and so on.
“The business definitely grew in the ’50s and the ’60s after the war.
One thing about that business was that there were a lot of chemicals
and metals in storage at any one time. I don’t know that this was ever
in any way proved or conclusively proven, but I think that Dad
thought that it was arson when the fire happened. It was a big one. It
may have been that a combustive flammable material caught on fire
from a spark of some sort. It happened at night and it burned through
the night and, luckily, the insurance covered it and they were able
to rebuild.
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“I think it took close to a year but they rebuilt it and it looked a lot
better than it did because, in the earlier years before 1965, it was
largely wood. It looked like a large, run-down house and, when they
rebuilt it, it was brick and it was far better…. Dad and his partner Mr.
Lewin really put their heart and souls into it. Mr. Lapidus retired
around I think it was ’67, and Dad and Joe bought him out. So, it was
Dad and Joe, they partnered until the business closed in 1996.”
Then, “what happened was that they didn’t want us, see Joe had one
son, Dad had two, myself and my brother [Sam] and they didn’t
want us in the business. They wanted us to be educated and they had
a different approach for us than they did for themselves. When they
came to Canada, they didn’t have a lot of options. They were not
educated because of the war and they didn’t want us to follow in
their footsteps to do that kind of business. It was a tough business –
you were outside in the winter and in the summer and it really took
a lot out of you. They wanted us to do the things that we are doing
now. They sold it to another scrap metal dealer in 1996. He paid
them out over a period of about three, four years and that was it. The
business was gone.”
Joe passed away on May 29, 2001, and Chaim died on June 25, 2013.
“We had the unveiling a week and a half ago, and I gave a small talk....
I said what I think Dad’s mark that he left was Jewish continuity
because I think that Dad definitely, when he was in Siberia, probably
wondered how many Jews would be left when the war ended. I think
that he knew what was going on in a general way…. I don’t know how
much he knew about Auschwitz in the middle of the war, but even up
in Siberia, the Russians knew that Jews were being murdered. I don’t
think Dad knew or imagined that we would come back from the dead,
so to speak, and build reasonable lives and do things, and be accepted
in society. What Dad tried to do was to carry on as best as he could,
live a decent, honourable life and a Jewish life. And, having a daughter who is on the edge of going to rabbinical school and working in a
Jewish organization, and having another daughter who certainly is
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conscious of her roots, has written a play about our family, I think he
did good. He did good! That is probably the greatest legacy.”
Allan Nortman (ABC Traders)
Interviewed by Jennifer Yuhasz, July 7, 2014, Vancouver, B.C.; 20.14-26
JMABC

Allan Nortman was born in Haifa,
Israel, in 1951. Both of his parents
– Harry, or Herschel, and Resia –
came from Sarnaki, Poland. When
the Nazis invaded Poland, they
were warned by the Russians to
leave. “In those days, my dad [13
years old] used to have what looked
like a crystal radio. He used to love
communications and short wave,
and [when] he heard all this stuff
going on from Germany, [his father
was reluctant to believe him so he
took his father to meet a Russian
commander nearby who told him to
leave everything behind and take
Allan Nortman, Vancouver, July 7, 2014.
his family to safety].” His dad’s
family – Harry was the oldest of six siblings – “were established, they
had a butcher shop, they had a position in the synagogue.” But they
“left everything, left their business, and they went in to Russia.
“And my mom’s family, same story. Poor family, there were five siblings. They fled towards the north, they went to Siberia. My dad’s
family went south [to Kazakhstan].”
After the war, “they really didn’t know what was going on in Poland
and through Europe…. [They] came back actually to Germany first,
and then found that there was no reason to go back to their hometown because it was totally overrun. A lot of families that didn’t leave
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were taken to the camps, the various camps…. My dad’s family, both
the grandfathers, both my mom’s dad and my dad’s dad passed
away in the ordeals during the European, or the Russian, time they
were there.”
His mom and dad’s families settled in Israel in 1947. But, “just before
my mom and dad’s family came to Israel, they were looking for tailors
in Canada…. They came in and looked to these refugees and said,
‘Anybody in the room here are tailors?’ And, of course, everybody puts
their hands up because they just wanted to get out of there…. So, my
mom’s oldest brother [Rubin and his wife Mala were the first to come
to Canada directly] to Vancouver as a tailor and started up down on
Granville Street; [they] had two kids [Rochelle and Jeffrey], my
first cousins.”
Allan’s mom’s family lived in the Tel Aviv area, his dad’s family in the
Haifa area. The two re-met in the army, and they eventually got married and decided to leave Israel. [Due to his mother recovering from
a gas stove burn], they were in a London [shelter] for a few months
[before they] “came to Vancouver. That was in 1952. And I was … 14
months old…. So, they settled in a place down on 5th and Columbia,
lived in an attic, in those days, penniless.”
There was an established Jewish community, “but these were the
refugees that came from the war, so either they were tailors or they
were craftsmen of some sort. My dad had electrician skills…. He
worked for Segal’s Furniture, just a labour guy there. He [also]
worked, to start, as an electrician, he got jobs helping local Jewish
landlords, fixing things in apartments buildings and so on.”
Allan continued, “What’s interesting in those early years [of the 1950s
before they had storefronts] – they all figured there’s ‘golden streets’
because people, the locals, the more established West Side of
Vancouver in those years, they had stuff: they had furniture, they had
junk…. There was an area … about 5th/Columbia/Alberta, and there
were a bunch of old houses, now they’re probably commercial ware-
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Above: The Nortmans,
Vancouver, 1959. L-R:
Allan Nortman, Jack
Nortman, Resia Nortman
and Jeff Zilberman.
Right: Harry (Herschel)
Nortman, Vancouver, 1960.

houses and outfits, and those houses have been torn down, but the
back of them had garages. In those years, the permits or the bylaws
were different. They had stables for horses and a lot of these guys …
would have two modes of transportation: a horse and a cart, or pick-
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up trucks. They would take these pickup trucks and go peddling in the
lanes. They’d get a permit [maybe] … and go up and down the lanes
of the West Side looking for scrap: copper, used furniture, anything
they could flip or sell…. They’d take them down to the stables and,
every Sunday morning … [my father and I would] go and … barter
and buy and sell this stuff. This one knows a buyer for this, you always
had a contact…. I remember feeding the horses. My dad didn’t have a
horse, and it took him until 1957 to get that pickup truck … and that
was our mode of transportation. We went everywhere in that truck.”
His brother Jack was born in Vancouver in 1956. In “one of the pictures, my dad’s in there, he’s a young man, he would have been in his
30s, and then my mom’s in there…. my cousin [ Jeffrey is also there,]
that’s the son of the tailor [Uncle Rubin] that came here earlier.”
From 5th and Columbia, “we moved to 8th and Manitoba, also in an
attic suite. And then … in 1957, my dad, he was working and got
enough for a deposit with a mortgage and bought his first little bungalow house on Talisman Avenue, that’s 27th and Cambie…. While he
was doing multiple jobs, peddling in the lanes in the evenings, he would
take me out…. We didn’t have money, so I looked like a pauper’s kid
and my dad used to say they [gave] us all kinds of stuff because they felt
sorry for us ... here’s a kid, I am what, seven, eight years old, and helping my dad. I would go there and whatever I could lift as a kid, would
help take stuff out of the basements or whatever, moving stuff.
Sometimes even fridges, I remember [a lot of ] fridges. My dad would
do most of the bulk work, and I was just keeping the balance. And, the
West Side folks were always, ‘Pity, pity on these pedlars.’”
Many of this generation of immigrants worked for Jack Diamond at
Pacific Meat. “He was a very good man who brought in a lot of these
immigrants. So, what my dad was doing for 13 years in that period of
time – he had finished with Segal’s Furniture – he was doing little
electrical jobs on the side, he was doing this peddling, but his main
job was working at Pacific Meat. And a lot of these other guys worked
there, too.”

From the JMABC Collection: Oral History Excerpts – The Scrap Metal Industry

111

Allan recalled several men who worked at Pacific Meat and were also
peddling, who then went on to own their own second-hand stores
“because the bulk of the stuff they were doing in the peddling in the
lanes was old furniture – old dining room suites, old kitchen tables.”
These people all socialized together, “they all spoke the common language … Yiddish was the primary language. That was my first language. I didn’t know English until I went to school when I was five
years old. So, my folks started with Yiddish, they knew Polish, they
learned Russian being in Russia, then, when they went to Israel, they
[learned] Hebrew. And then, coming here, they had to learn English.
So, they had this base of five languages, but when they came [here],
they met all the other [greenhorns aka greena, i.e.] newcomers and
immigrants, same story, a lot of them, some of them were in the
camps. My folks avoided the camps, they ran away, but a lot of their
friends were in the camps.”
[It was at Pacific Meat that Harry Nortman met Harry Dawydiak,
who emigrated from Ukraine in the early 1950s and was also scrapping on the side. Both men were looking to get ahead and had the
same work ethic, so they decided to go into business together.
Eventually, they acquired the property at Bridgeport and No. 3 Road
in Richmond. Having no money, they decided that Dawydiak would
continue to work full time at Pacific Meat and Allan’s dad would work
at the storefront buying and selling used furniture, and that they
would share their incomes to help support both their families. “The
Moms” (Resia and Mary) took turns working at the store while “the
Dads” went out on the trucks picking up merchandise.]
Initially, “it was all about peddling and buying and selling furniture.
Once in a while, they’d pick up scrap metal, and that was the value….
Our company [ABC Traders] evolved in Richmond [on the corner of
Bridgeport and No. 3 Road and] it opened in 1965. [The two Harry’s,
as they were often called, had two lots and built a building to house
primarily the furniture]…. Even as a teenager, I used to help out. I
even helped my dad do electrical stuff [like replacing stovetop elements]. Consequently, I was always quite interested in [electronics]
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ABC Traders has been on the corner of Bridgeport and No. 3 Road since 1965.

and I ended up getting an electronics degree [with a specialization in
aviation electronics], which I did for 10 years in the ’70s but I stopped
when my dad wanted me to come into the business [in 1980]. I didn’t really want to get into [the business because] I didn’t want to get
my hands dirty.” [Allan really enjoyed his profession, which wasn’t
that lucrative at the time – his dad knew better.]
“As they evolved, after 1965, when I was in high school over here at
Hamber, I used to go ... on calls to help load furniture back and forth,
and deliver it. It was like a family business but you had that work ethic
that you ‘chipped in.’ That was just, I would say, the ‘Jewish way,’
because families did that in those days.”
Years later, “the Dads – we’d call them the Dads – bought more properties around [that area and] they started to get involved with scrap
metal [and completely out of furniture; this was around 1975. The
Dads being more involved with scrap metal required] these roll-off
trucks, drop containers and [more property]. In those years, things
were really perking in Richmond.”
The relative newcomers – i.e. many of the scrap dealers – began to
accrue wealth. “The hard work was all about getting properties. They
would buy rental properties, they’d buy apartment buildings, they’d
buy commercial properties…. We all did OK. [My family] got
involved with apartment buildings, too. Virtually every one of the
scrap dealers would have – it’s like that mentality is shared. They’d go
out for an evening and say, ‘Well, I think we should buy something so
I can get some rent,’ or whatever, and it passed on to me, too, so I’m
involved with it [to this day].

From the JMABC Collection: Oral History Excerpts – The Scrap Metal Industry

113

“This recycling business evolved. Things have changed, we’ve evolved
from the junk business to recycling. It’s more upscale, more green. It’s
a whole different concept than running around the lanes and picking
up junk from people.”
Starting in furniture, “the Dads were content with buying and selling,
and the Moms came in to help sell…. They had this building where
they could show off the furniture and so on, but one of the clients who
came in needed a bunch of office desks, and I remember going with
my dad and another fellow with a truck to Penticton…. They were
cleaning out the taxation office in Penticton, and they had beautiful
oak desks, maybe 40 desks. I remember that was quite a job because
we had to haul these heavy desks downstairs and load up the truck
and drive back to Vancouver from Penticton…. So, we were selling all
these desks and it was a big deal because you buy something for cheap
and you sell it for a good dollar, and that’s how you made your living.
“So, who came into our company was this outfit from EBCO, which
is a big manufacturer that was in Richmond. They’re still there….
They helped build Triumf [at the University of British Columbia] –
the core, metal fabricators – and they dealt with a lot of scrap metal.
They were just chatting, coming in buying some desks, used furniture
for their offices.”
It evolved into the Dads handling EBCO’s scraps. “They bought
another truck or two just to move their scrap…. They started expanding, so they got the roll-off containers and so on and, in 1980, they
were still operating there. I came in, because I finished … my thing
with electronics in the ’70s and I wanted to do something else…. I’ve
been there since 1980. So, longer than my dad, actually, because it’s
been, what’s that, 34 years?... I came in driving trucks and cutting steel
and doing labour stuff, and I looked at how they did it and, I said, you
do so many things so backwards here, because I was familiar with electronics and had computerized a lot of this stuff…. [I designed and] put
in software to deal with more, put in a bigger truck scale, did all these
things that can move more volume and … within the year, I started to
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take over. We basically tripled or quadrupled our gross and our business on that patch that we had…. It’s not the same in [that area of ]
Richmond anymore. Still, the folks on Powell Street will always have
a volume because … that’s always been the area that … [the trades],
like plumbers that bring the copper, and … [other metals].”
Allan recalled that “the Akselrods [Ben and Rita], they had a place …
used furniture, in New Westminster. I remember that Rita used to
always be in competition with my dad because, when he used to pick
up furniture, he used to bring it to the basement of our house on
Talisman. He used to advertise it in the different newspapers and say,
I’ve got used dining room suites, fridges, stoves, whatever … he was
buying and selling. It was extra dollars they could make out of their
basement. The trick was that he would look for ads. People, in those
days, they were moving and they had a house full of furniture, so
everybody, all these furniture dealers were competing. He’d go to
these houses, he’d see Rita and he’d see Abe [Miedzygorski], he’d see
them all bidding to get this furniture so they could sell it.”
[The Dads quickly realized that a lot of the scrap material was of interest to fabricators because they could purchase the material for less than
new.] “We’ve found this little niche for many years,” said Allan, “[and
we work with the same business model to this day], where it’s not
really junk. You come into our yard, it doesn’t look like junk. We have
sections that look like junk, but most of it is usable material – sheet
aluminum and stainless [steel], all these things that people can use.”
Some of the materials have been used, but “a lot of materials were never
used. [For example,] we deal with [suppliers and] manufacturers that
have water-stained material or forklift[-damaged material], so they’re
kind of seconds, not prime material, so they have another value.”
As well, there are people who want to buy smaller amounts, and “they’ll
come to us and they’ll buy little pieces, so we deal with the public. Most
of the scrap dealers don’t really sell to the public. They’re just buying
material, processing, [selling and shipping it out for recycling].”
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ABC Traders got completely out of the furniture and moved into
scrap around 1975. It was a tough time, second-hand stores were failing. There was the Buy and Sell newspaper and other media “where
people could advertise for free, and advertise they have a bedroom
suite they want to sell, or whatever. This is pre-internet stuff.… [For]
a second-hand store, it’s tough, unless you’ve got something unique.
Even antique stores are having a tough time. People today don’t want
those things so much.” However, “whenever there’s manufacturing in
metals, there’s always going to be leftovers, and it has a value, it can
be recycled, one way or the other.”
[Harry Dawydiak’s son, Steve, came to work at ABC Traders and, in
1996, Steve and Allan bought the business from their dads and have
been partners ever since. The Dads worked with them a few more
years before they both retired. Harry Dawydiak died in November
1998 and Harry Nortman died in September 2005.]
Allan said, “There was a core of these Jewish dealers…. We were
always honourable to [each other], we never stole each other’s
accounts. We honoured each other’s business. It’s just what we did.
The non-Jewish folks, they were a little more ruthless. We had trouble with them because they stepped on our toes, but somehow we prevailed, one way or another, we managed.
“But our business wasn’t as big [as some of the others]…. We were
limited [in our growth] where we were because that part of the city
wasn’t industrial, where we could process like they [ABC Recycling
and Pacific Metals] do. They have the big cranes and they have the
shears and they process heavy steel, and have the room. Our neighbourhood wasn’t [like that]. We were mainly furniture at that time.
We just expanded to doing these salvageable usable metals because we
didn’t really have the space to process. I suppose, in hindsight, if we
wanted to expand, we could find a patch [somewhere else].”
Regarding succession, Allan said, “I had two sons [Brandon and Joel
with my wife Debora. They both graduated from UBC and pursued
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other directions. To our profound sadness, our son Joel died in July
2011 in a plane crash. So, now, unfortunately, my family] and I don’t
have the same drive. If my father were still alive, and he lost his grandson like that, it would just tear him apart.”
As far as business was concerned, that generation’s work ethic was different. “These guys, like my dad … the Folks and the Wertmans and
so on, they were all slaves. You know, hardworking, put the hours in,
had multiple jobs, worked so hard at Pacific Meat … doing just
grungy [work], hauling beef on their backs, sides of beef and stuff.”
They had no education. “The war squelched them. They couldn’t get
further. I find that the Yiddish that I understand [today] is based on
the Yiddish of my parents, that never went past Grade 7 basically, so,
when I listen to a higher Yiddish, I don’t understand the vocabulary,
I can’t understand all the words.”
The junk business wasn’t complicated. “Buying and selling is as basic
as you can get. You think we know what everything is in our business?... I might have a little more technical knowledge of machinery
… but there are contraptions that our customers have to tell me what
they are because I don’t know…. They look good, we know what
they’re made out of, we understand the differences, there’s only so
many metals. [In most cases,] it’s all about weight and volume and
price, buying and selling and moving forward with it and that’s all it
is. Furniture was the same thing. They understood that if you have a
nice, unscratched dining room set, you get more money for it and
that’s what they did. And, also, the households of all these people’s
[the scrap and second-hand dealers] furniture, they got some nice
stuff, some nice furniture. They always took the best home with them,
the rest they would sell. Abe’s [Second-hand Store] is a good example. They were interviewing him on Global … Mike McCardell used
to love going to Abe.”
Abe Miedzygorski and his wife, Goldie, had four kids. Goldie also
worked at the shop. “They were the kings of Main Street. And up
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from him was …
Morris [Gechman],
who had a secondhand store on the
corner. Abe and
[Morris] used to get
into fistfights over
beer bottles because
… that was another
staple…. One of my
first jobs was working for an outfit
Abe and Goldie Miedzygorski of Abe’s Second-hand Store
called International “were the kings of Main Street,” according to Allan Nortman.
Bottle [Depot]. All
the second-hand stores, as well as buying and selling, they used to sell
bulk oil – they had a pump and people used to come, instead of going
to a gas station, they’d come with a container, and you’d peddle oil.”
The area where the scrap yards was “like a little flea market, with all
these newcomers…. It was a storefront for them to sell all the furniture and stuff they peddled from the neighbourhoods [that] they were
bringing down. And they were able to keep horses. They had a horse
and cart…. That’s what they did on the West Side here, but I remember we never went anywhere on the East Side, never on the east side
of Ontario. We always peddled in either the Oakridge area – they
were just building up Oakridge, this area was mainly bush in those
days – or on the West Side, like the Trafalgar and Bleinhem area and
so on. I remember spending a lot of time over there. Not so much in
Kits … and a little bit in the Shaughnessy area. That was always a
good take. If you could get in…. I remember they would say, ‘Get out
of here. Get out of here.’ They were a little more aloof. As a kid, you
remember how people look at you. And then, the English wasn’t so
good either. I don’t know, as a young kid, I was coming out of my first
language of Yiddish, which wasn’t much…. I was in the school system, but my dad … he had the accent, thick accent.”
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Antisemitism was prevalent in those years. “I didn’t really understand
it. My folks … kind of sheltered me from it, because they had it in
Poland…. I even had it in schools. There were kids [who] used to
throw pennies and nickels down in front of you to see the Jew pick up
the pennies and nickels. It was pretty insane. I used to come home and
say, ‘Why do they bother us so much?’ I didn’t understand.”
Many of the scrap metal families “came penniless to this country, and
they did OK for themselves. Their thing was to keep their kids educated … going to university because they didn’t have it. And they
looked after their families ... working with buying and selling metals
and so on, and making a go of it. And also getting properties, rental
stuff. They all wanted to do that. [Every one of these ‘greena’ were
the finest examples of what the ‘hard work ethic’ should mean to all
of us today].”

Fred Swartz (Swartz Pipe Yard)
Interviewed by Jennifer Yuhasz, September 30, 2014, Vancouver, B.C.;
20.14-37
JMABC

Fred Swartz was born in Vancouver in
April 1931. “I had … two [twin] older
sisters, nine years older than me, Lilian
and Marcia, and an older brother six years
older than me, that was Burrell. And
there was an older sister who was born, I
think five years before my sisters, and she
died at the age of five in Vancouver….
She was known as Ruth, but I see the
records show her as Rose or Rosa.” She
and Fred’s father are buried in Mountain Fred Swartz, Vancouver,
View Cemetery.
September 30, 2014.
“My father was Morris Swartz and my mother was Esther, I knew it
as Brown, and everybody knew it as Brown, but for some reason,
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when my grandfather came here in 1907-1908, they changed the
name from Weinstein to Brown…. My grandfather came in early
1908. I know my mother came definitely [as Brown]. Her records
show she came here to Vancouver, or in Canada, landing in Saint
John, N.B., December 21, I think it was, 1908, and they were going
to her father. She was the oldest of four or five siblings, at that point
in time, and going to her father, Henry Brown, in Vancouver. Henry
Brown came to the U.S.A. in May of 1907 as Heinrich Weinstein….
He came through New York. He went to his brother and it doesn’t
show [in the manifest] but the story I knew is that he was going to his
brother [Mendel] in Philadelphia.”
Henry was from a town in what was then Austria Hungary, but is now
Romania [Komorzana now Camarzana]. Why he came to Vancouver
is unclear, but “there was speculation that there was a difficulty in
Philadelphia, and they wanted to get away…. They changed their
name when coming to Canada. I don’t have any record of them crossing the border.” Henry’s brother [Mendel] lived here until roughly
1913, then moved to Seattle. “I’ve tried to trace them. I’ve written a
story myself on the subject of looking for Mendel Brown. [He was
not] known as Mendel Brown at all. He changed his name totally and
I did find him in Seattle in, I think it was 1920, but I think that he
died in 1923.”
On Morris Swartz’s side, “I don’t think he was the first of his family
[to come to America]…. He had an older brother, Ike. I knew him as
Ike and I think Ike came to America before my father did. My father
came in … December of 1904 and he was going to a brother, I believe,
in Chicago.” Ike moved to California somewhere between 1908 to
1912. Their father had been a butcher in a small shtetl in Poland, near
Bialystok (Trzcianne or Trestine in English). “My father could not
stand the business of slaughtering animals and cattle – he … [became
an] apprentice … [in] bristle manufacturing…. My father didn’t have
… [any work skills] when he came … here and he had a difficult time
in the first four to five years living in the U.S.A…. If you go back in
financial records of North America during the early part of the 20th
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century, there was a depression, 1908-1909. My father joined the
American army … because it got him off the street. He was stationed
in Boston [in the Coast Artillery]…. What I understand from his
experience in the army: one, he learned how to, in effect, read and
write, speak better English, because I’m sure he was bullied, and he
learned how to wrestle…. He learned a certain level of mathematics.
I would watch my father and he would do calculations in his mind, he
wouldn’t do it on paper…. And he learned how to organize and plan
things and stuff like that…. He bought a discharge around about
1910, so he wasn’t in the army that long.
“He was back and forth to California, where his brother was, and back
to Chicago and New York, sleeping on park benches in New York …
and/or walking the beaches when he was in the army, and picking up
bottles on the beach in Boston … making a living just scrounging.”
He ended up rejoining the army because things were so tough. He
had varied training [in the army] – including a baking school in
Washington, D.C. – then bought his way out again and made his way
back to Chicago or California. He worked for Ike, who was in the
business of buying hides. Morris travelled around California. “He
slept out in the fields, rolled up his coat and he had his gun rolled up
in his coat…. He learned how to drive in 1915. He took a chauffeurs
course in Chicago, so he got a driver’s licence in Chicago in 1915.”
One of the reasons Morris left Russia was “because, at that point in
time, they were planning revolution, 1904…. They were meeting [at
night] in the fields…. Somebody came and told them that the police
were coming so they scattered. My father scattered but he left his coat
behind. The [police] found his coat and his name was in his coat.
They came and picked him up and they took him off to jail, to
Minsk…. I don’t know how long he was in jail … but his mother travelled to Minsk and that would have been by horse and cart or by walking and it would have taken maybe a week…. She bought him out of
jail…. They smuggled him [to] Germany, out of Russia…. He took a
[ship] from Bremen to [Baltimore]. He got his driver’s licence in
1915. First job he got was driving some very expensive guy around
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Chicago and he reacted to that. He didn’t like driving for this fancy
guy. He wouldn’t do that anymore and, somewhere around that point
in time, he decided he was going to visit … a cousin that had come to
Vancouver. The cousin was Harry Braverman, and Harry Braverman’s
wife had a niece here…. Her niece was married to a fellow called
Joseph Snider, San Francisco Tailors, pawnbrokers.” They opened
sometime around 1909-1912 on Hastings Street, starting in the
clothing business before they were pawnbrokers. Morris came to visit
Harry in 1915, and he stayed here, met Esther – likely in a Jewish
young peoples group – and they married near the end of 1916.
“My father was still looking around to do things. I knew nothing of
this, it’s all stuff that I put together, in effect, after the fact. My mother died in February 1942. She had been sick for five years. She had a
stroke, she was totally disabled…. By that time, my father was doing
reasonably well. He had a [salvage] business at First Avenue and
Main where Ralph’s Radio is today. He bought that property in 1923,
approximately, and he was doing … particularly well. After my mother died, my father remarried and we moved down to First Avenue….
So, in my teen years, that’s where I grew up. We were only living a
block away from my father’s business. It was the war years and, of
course, it was half the reason for moving there. He said, ‘I don’t have
to use the car to go to work. The credits I get for gas I can use for my
trucks.’ Gas was rationed during the Second World War…. At the age
of 11, 12, I was in my father’s warehouse. I was the cleaning person. I
have to tell you that, even without me being in there, it was – I have
been into all kinds of other scrap yards, junk yards – the tidiest, mostorganized scrap yard.”
Swartz Pipe Yard specialized in salvaging steel pipe. One of Morris’
first partners, in 1917-1918, on Main Street near Prior Street, was
John Reed, whose family, “still have a business here, Universal Supply,
which is plumbing.”
He was partners with Morris Greene in 1923. “I had business cards
for my father: [operating as] Swartz Marine Salvage [on Main
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Street].… [Then] I have a picture … from my father; he’s not in the
picture but I remember, I know the address is 76 East Cordova St.…
I notice that there are other companies, other scrap dealers, that were
located in the same block. They were salvage guys; they were peddlers,
junk guys, whatever, but somewhere around about 1923, he bought
this property on First Avenue and Main.
“When I used to go through the warehouse, I’d see a whole bunch of
… different things there and I saw a bunch of … valves sitting there
in the warehouse. They were there forever, ever, ever; nobody ever
came to buy them. But they had ‘B.C.’ on them. I thought OK, fine,
that makes sense; B.C., British Columbia…. One day, I asked a question. Oh no, that’s not B.C., that’s Beaver Cove. There was a cannery
up the coast at a place called Beaver Cove…. What it boils down to
is that, during the 1920s and maybe very likely before the 1920s, there
was a lot of very small canneries on the coast and they became redundant when fishing boats started to install … refrigeration systems.”
From the closed canneries, there were “valves and there was pipe.
There was also lumber, there was a lot of steel, and so my father ended
up … salvaging, as far as I understand, a whole bunch of different
canneries, bringing the steel down, bringing the pipe and the valves
and whatever else that could be salvaged, and the machinery that
could be salvaged and maybe reused.”
He was not interested in machinery and equipment himself, “but he
had a truck and he had, in the 1940s, a special cutter to cut pipe,
steel pipe, to size and to length; he had, of course, a shear for the
scrap, to cut up the steel into smaller pieces. That was his business
and he did well.
“Also, the other thing that fits in here is that there was a whole bunch
of mines and sawmills throughout the area … a lot of mines that
started up and they were all steam driven, maybe not when the guys
used picks and shovels and stuff like that, but to run the machinery in
a processing plant, they had to have been steam driven. There weren’t
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Standard Junk Co. – John Reed proprietor – in the Bell Building, the BCER gas tank
and the Georgia Viaduct, Vancouver, June 11, 1935.

diesel engines at that point in time and there weren’t electrical engines
at that point in time; it was all steam. So, again, he went out and he
had another partner – Sugarman … I think it was Dave Sugarman,
unless I’m mistaken – and they partnered. They bought old mines …
and, again, you have a situation very likely where the mine is put
together by a family or by a group of people, they run the mine for five
years, 10 years, it becomes wasted, or the price of copper or silver or
[coal,] whatever it is they’re taking out of there goes down, the mine
goes out of business. They say, well, we got to get something out of
this thing and some salvage out of it, so they cast around and they
look for somebody to come in and take it apart. It’s a big deal – the
place is out a hundred miles from nowhere. How do you get in there?
How do you take it apart? My father would go out and he would take
some of these mines apart and he would salvage the equipment and
the material. A lot of stuff they may have sold on site,” but some
would be brought to Vancouver. “I remember going through his warehouse … [in] roughly 1954/55, they were opening up a new mine in
Faro, I think it was, Yukon, a big mine in Faro, Yukon. Two guys came
into our warehouse. They walked through…. They spotted something
… and I thought what the heck is that thing? It was a [timbering]
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machine [to cut timbers, posts, headers and beams to hold up the
walls and ceilings of tunnels in a mine.]”
It sold “for something like $1,200 to $1,400. It had been sitting in the
warehouse and it originally had come out of a mine that my father had
had demolished in Fernie, B.C., in 1929.”
In the salvage business, “the way you work it is that you bring in a ton
of stuff and, if you’re lucky and you’re smart, in the first year you sell
maybe five or 10 percent of what you brought back and you make your
cash back or your investment back … [from] selling the first 10 percent of the salvage. The rest of it, if you have the space … you let it
sit. You go about your daily work and you do other kinds of business
to collect a daily amount of money coming in to you and, if you sell
that stuff in that back room there sometime, great.”
Harry Braverman had a store on Main Street, and Fred and his dad
would visit other shops on Main. Morris had friends along the street.
“There were some people that he wouldn’t deal with because there
was always a certain level of competition,” but he had good friends in
the business, like Julius Jaffe. “These were very nice guys, and his
cousin, of course, and we would have relatives who were down there,
too, in other kinds of businesses, like furniture, and Kurtz [another
relative] was one, had a furniture business down there, and other people…. That, to me, is the key part of my father’s story…. He would
also take me down every now and then … for lunch sometimes to …
the White Lunch, and it was on Hastings Street and it was just west
of Columbia Street.… The White Lunch had three different locations but the main location was down there…. It was a big restaurant
and it was a buffet-style thing; you’d go up and you’d get your food
and you’d take it back to your table.
“What would happen, as it was described to me, [is] my father would
go down there early in the morning, six, seven o’clock in the morning,
and a whole bunch of these guys were there, all the junk dealers, the
pedlars … they’d have breakfast and they’d talk. Some guy would
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come up and say, Morris, you know something, somebody told me
that there’s a mine that’s gone bankrupt and the people who own the
mine want to get their money back out of it or hold the mortgage on
it.… Do you want to go and take a look at it? Maybe you and I can
enter some sort of a deal and I’ll sell it here in Vancouver…. Or maybe
there was a cannery or maybe there was a sawmill that’s up in the
Interior or something like that. Or there’s a guy down in White Rock
and the sawmill’s gone bankrupt…. I remember as a kid in the 1940s
going down with my dad to White Rock and there was, between the
main city of White Rock and the border, there was a sawmill in there
and I remember my father demolishing it. I remember my father
demolishing another sawmill in Whonnock … and that was, again,
’42, ’43. Went over to North Vancouver to Deep Cove and, it kills me
– next to Deep Cove there was a sawmill there and my father demolished that…. It’s all houses today.”
Morris would hire people to help with demolitions. “If you go up
into the Interior, you don’t take your employees with you. You find
somebody locally, usually they help you and, hopefully, they have
some level of skill…. How do you take this big building apart? How
do you salvage the big timbers out of here? How do you [reach] that
stuff that’s sitting up there hanging below the rafters, how do you
take that apart? There wasn’t a lot of machinery around to do that,
to help you at that point in time. This machinery didn’t come into
the picture until the ’50s, so it was all labour. You put up some sort
of scaffolding … and you took a torch and you cut it free and, hopefully, you didn’t start a fire.”
There are buildings still standing today that were built with
salvaged lumber.
While certain kinds of steel products were manufactured in British
Columbia, if it came from a foundry, “but if it’s I-beams and flat steel
and stuff like that, it was not manufactured in B.C. period. And they
never manufactured steel pipe in B.C. until roughly 1954/55 when
they started a pipe mill down in Port Moody. Steel pipe had to come
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in from the U.S.A. to start off with, or came in Hamilton, from
Stelco, Steel Company of Canada. It was a very controlled commodity; there were only one or two designated sellers of it and they benefited because there was a special rail rate … so that the steel could
come out of Hamilton into the West Coast and it would be beneficial
to the economy of B.C. because there weren’t any other [nearby]
sources for it. You could maybe buy it from England…. U.S.A. did
not manufacture steel on the West Coast … until, I think, the late
1930s, 1940s, and there was a major duty on bringing steel in from the
U.S.A. It was cheaper still to bring steel in from England so it would
come around by boat from England … up to Vancouver.
“So, there was no steel like angle iron and plate, no reinforcing bar,
and reinforcing bar was only, in effect, recent because concrete construction was in a stage of development. There was a small … company that had been, I think, on Granville Island and they were nuts
and bolts. They decided that they were going to build a small rolling
mill to roll out reinforcing bar, and they built that … off Southeast
Marine Drive … between Main and Fraser Street. They built a plant
there where they would take scrap from the dealers, melt it down and
… put it into bars, rods, heavy rods, and then they would take those
rods and heat them again and put them through rollers and presses to
make them smaller and create reinforcing bar.
“I had a summer job once; I don’t think I spent much more than two or
three weeks maybe working down [there] while they were building that
plant, which was around about 1951, ’52, ’53. That was the first steel
rolling mill for steel products. And reinforcing bar is maybe the simplest
of those kinds of products to produce; you don’t have to have to go into
a lot of detail as to the quality of the steel…. It became a market for a
lot of the steel dealers, a lot of the scrap dealers here in Vancouver,
because the guys would take [the steel] into Active Trading, American
Traders, Atlas Iron and Metal, and they wouldn’t have [enough to
form] a truckload … so they would have to take it into somebody else
who would consolidate it and then move it in their bigger truck down
to the steel mill, where they would put it into the furnace.”
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Sometime in the 1970s/80s, the mill expanded and moved to Mitchell
Island, near the Knight Street Bridge. “I was down on Mitchell Island
a month or so ago, just sort of browsing around. I have a distant
relative, Weinstein, who has a scrap yard down there.”
Arthur Weinstein’s father is George. “George’s father was my mother’s cousin, Ike, Yitzhak … [who] was a ‘hand-to-mouth’ dealer; he
had a place on Powell Street in the 300 block East Powell … and
George expanded the business in the ’60s or ’70s/80s; I think it’s
Arthur’s now.”
Morris Swartz would have been a contemporary of George’s father.
He would have known the Folks, the Yochlowitzes. In the 1940s,
there were two or three major players.
“The first people I knew who were in the salvage business … were the
Rothsteins and they had North West Sack [on Powell Street], but
they were quite, already, very specialized…. They were in the rag business from the 1920s, the 1930s and they were still going in the 1940s.
They were close friends of my grandparents. And then there was
Norman Rothstein [(Abe Rothstein’s son) who carried on his father’s
rag and burlap business through the 1950s and 1960s, until he sold it
in the mid-1970s]. There was [Norman’s] cousin, Aser Rothstein,
[who] ran part of … the machinery business for a period of time in
the 1950s and … into the 1960s. I bought some machinery from Aser
I think in the 1960s.” [Norman continued to operate the machinery
importing business ( Jet Equipment and Tools) as well as a smelting
business (General Metals) until he sold them in the late 1980s.]
“But then, coming back to a point in time I remember, there was Atlas
Iron and Metals on Prior Street, and that was [Izzy] Stein and [Harry
B.] Wagner. I think Wagner started that business; I think Stein married in but Wagner was there, I think, in the 1920s and Stein came
along and joined him. Also related to them is Morris Greene and, I’m
not sure, I think that Morris Greene’s sister … was married either to
Wagner or to Stein…. What I recall is that during the war years,
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when they were … building ships in Vancouver on First Avenue and
over on Burrard dry dock, and there was also, I think, a small shipbuilding operation at the foot of Victoria that was associated….
I think that Atlas Iron and Metals were getting scrap from Burrard
dry dock.
“The other major player at that point in time was Active Trading; it
was on Powell Street, in the 900 block Powell Street, and that was
Berman…. The name I know is Fred Berman, but before him there
was, I think, his father. That business lasted until the mid-1950s [or
so] when it was purchased by [Bill] Moldowan and a fellow called Al
Davis who was from Edmonton … not to be confused with the
Charlie Davis [family].”
Davis Trading was also one of those players. “There were some other
people there who were less visible: there was a Rome family … they
had Western Industrial Supply on Powell Street just off Main, and I
know of them because they’ve been here for a long time and a friend
of mine, [Leon Berlow,] who had moved here from Boston [after
marrying a local girl] … his family, the Lermans, bought that business, Western Industrial Supply, and Leon … [managed it] up until
1980. Leon died at a young age, I think [in] 1981…. The other one
that I think was a bit of a sleeper was Pacific Metals…. There were
two [companies called] Pacific and I get confused sometimes because
there was Leon Lotzkar and there was Ben Lotzkar, and Leon’s son
Bernard, or Bunny, is still around [as Pacific Metals] and I think he
still has an operation going in Richmond off River Road … but the
big player really was Ben Lotzkar [as Pacific Junk].” There was a third
Lotzkar brother, but he wasn’t active in the industry.
Ben was perhaps one of the most successful of the dealers, according
to Fred. “His major thing was he got salvage from B.C. Electric
Railway and just a bit of history here: my father and Ben did not get
along.” B.C. Electric Railway was “the forerunner to B.C. Hydro and
to the transit system, so he got all the copper salvage…. I bought my
father’s business in 1959…. My father died in 1961 and it went into
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The yard of Canadian Junk Company Ltd., 250 Prior St., March 26, 1934, from different vantage points. Owned by Harry B. Wagner, Isadore Stein was also involved in
the business that the oral history interviewees remember as Atlas Iron and Metals.
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an estate and the estate sold the property. I rented it but the estate
sold the property in 1969 and I had to move after that point in time,
in 1970…. I moved into Ben Lotzkar’s old property [next door]. Ben
had died in the mid ’50s, I think … the business no longer functioned;
it disappeared immediately, and they sold off everything … and I
remember a number: $2 million. I remember going into the warehouse
[shortly after Ben died], which I later occupied … a good-sized warehouse, 50 feet wide and, roughly, it was 90 feet deep, the building, and
the rafters were up roughly close to 30 feet high up.... I remember
going into the building and walking up on the pile of copper [wire] …
and touching the beams above. Well, if you start to do a calculation as
to the value of the copper that I was standing on … it would be a
phenomenal amount of money, just what was in that warehouse.”
At a later stage, [in the 1960s,] “Bernard, or Bunny, bought his
father’s business, and his father was … just retiring out of the business
at that time, Leon, and [Pacific Metals] moved across the street from
me on First Avenue and they took an old property there that I think
maybe Ben might have been using every now and then. The property
… was [owned by the railway and had been occupied] … by one of
the hardware suppliers to B.C. Electric Railway Co…. [From the
1930s,] Active Trading … [and] Atlas Iron and Metals … [had been
in the business] and then a new player came out in the mid 1940s, and
that was American Traders and that’s Al Roadburg. He was on
Industrial Avenue, and Al was very active, very active. I always heard
stories from my father … I think it was Al who worked for the
Red Cross or something like that and did salvage for the Red Cross
during the war.”
In the 1940s, “there was a demand here for pipe, so what happened is
that the government, in effect, had, number one priority: if the
government wanted or thought they needed it, the ordinary person or
buyer could not buy it…. What happened was that my father would
go east into the U.S.A. once a year to visit relatives in Chicago or New
York…. [On] one occasion in particular, he went in to … Harrisburg,
Penn., and there was a salvage company that was taking apart a refin-
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View of Pacific Metals Ltd. at 247 East 1st Ave., Vancouver, November 1970. The
Lotzkar family still runs the business.

ery which was all piping, and he bought all the pipe.… Because of
American shipping rules and regulations, it came into Seattle and
then it was taken off the ship in Seattle, put onto a barge and barged
up to Vancouver. He brought it into his place and he sold it.
“The second time he did that … the Canadian government, I can’t say
they confiscated it and I don’t think that’s the right word, but they
said, no, you can’t sell that, we want that, we need it. They paid him;
I don’t know what they paid him for it; they likely paid him what it
cost him, I don’t expect he lost any money on it, but I don’t think he
made any money on it…. The point is that he went east and he continued to do that, even after the war … and we would have people
coming in from Prince George, Victoria, Nanaimo, Kamloops and all
other places, and they would come into our place and they would be
looking to scrounge stuff that was functional.”
[During the 1930s and until about 1952, Fred’s father also did a lot of
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business with Vancouver Boiler Works, located on False Creek, just
west of 6th Avenue and Oak Street. The Boiler Works was the prime
manufacturer of stationary steam boilers on the Canadian West
Coast. These steam boilers were large, larger than boilers used in the
old railroad steam engines, about six feet in diameter and 18 feet long,
and would be surrounded by thick walls of brick, with a large fire pit
underneath the boiler. The Boiler Works also made smaller boilers
and had crews that would go out to the steam plants around the
province and rebuild on site. The Boiler Works was a major source
of salvage.]
Fred’s father “sold a lot of used material to people who were doing
greenhouses and heating systems. He’d sell a lot to loggers. I sold a lot
of stuff to people who were building … forklifts, axles.… My father
went to Alberta and he would buy old drill pipe, and it’s a higher
quality steel, and … there was a company here in Vancouver,
Columbia Trailer, they would use it for axles.”
There was a surplus of pipe in Port Alberni when MacMillan Bloedel
built the pulp mill there. “I bought pipe from that. It was new material; I wasn’t really into the used material but I would buy the occasional used items.” Morris had made a connection in Kansas City
[with a salvage dealer] and, in the mid 1960s, when a pulp mill was
being built in Kitimat, “they came to me, ‘Do you have anything that
we can use for pilings?’ And I knew that there was this company down
in Kansas and … [it] was pulling up an oil pipeline that was going
through North and South Dakota. It was an oil pipeline that had been
put in … maybe earlier than the 1920s, and had gotten too small….
I bought 10 carloads of this used steel pipe – it was 12-inch steel pipe
– and we brought it into Vancouver and then we moved it up from
Vancouver up to Kitimat and they used it for pilings.
“Also, Canadian Forest Products, Port Mellon, [was] building a dock;
they wanted pilings for their dock. Another time there was a bridge
… they were building Highway 5 … they did the Massey Tunnel in
about 1955 and they were building a bridge across the Serpentine
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River. There was a company in North Vancouver near the Second
Narrows Bridge that was doing … concrete piles and concrete beams,
trusses and stuff like that … and they wanted to join these two piles
together. I remember I bought a couple of carloads of this steel pipe
… and we cut the thing up into four-foot lengths; we made holes in
it and sent it over to the people over in North Vancouver, and they
incorporated it in their precast pile.” There was the Capilano Dam,
and several other such projects – the dams may look like all concrete,
”but inside, they put in this steel tubing, which I think saves a certain
use of concrete perhaps, so it’s not solid all the way through, but there
are some vacuum spaces inside.”
About getting into the business, Fred said, “I wasn’t a scrap dealer, and
I wasn’t first on my father’s list to take over the business. I had an older
brother, but the older brother went off and went to architecture school
and then was an architect, and later an artist…. I was at home…. I
went to university, I took accounting…. When I went to UBC, I went
into the business program.
“My father got sick, had a heart attack, I think it was ’53/54. He needed somebody to look after his business. I went to bat in the business
that year…. I became very much interested in business, and I had in
my mind that I could do something with the remnants of his business.
By the 1950s, the kind of business that my father had been in, the way
of salvaging of pipe, there wasn’t the salvage around that there had
been in the 1920s to the 1940s. Salvage wasn’t there … but I could see
that there was a market I could deal with if I imported. During the
’60s and the ’70s, the ’70s in particular, I was importing new steel pipe.
I started … in 1960 or so, importing from Belgium but, by 1963, I was
importing from Japan. The Japanese were very good to deal with and
the prices were right…. Steel pipe was still coming through from
Hamilton, and the price from Hamilton was way up there and the
price from Japan was way down there. I had a market.
“There was an attitude that I had to overcome, because we had been
at war with the Japanese, number one. And, number two, there was a
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belief that maybe the product was not good quality. But there was an
international code for that product, and it met that standard.
“When I went into the business, I hired people as salespeople. I didn’t see myself as a salesperson…. I ended up doing all sorts of things.
This wasn’t the scrap business, this wasn’t the salvage business. This
moved me right out of the picture in terms of the salvage or the scrap
end of it…. I did reasonably well but, in 1981, unfortunately, the price
of commodities – and steel is a commodity – dropped about 20 percent. I was left with a very large inventory that I couldn’t deal with.
My competition were national and international players … when the
prices went down here, they moved their inventory to Calgary or
down to Seattle or other places, they got rid of it. I didn’t have the
wherewithal to do that. So, I went out of business in ’83.”
Fred owned some property. “I bought some property in Coquitlam on
Broadway, off Kingsway. These are Vancouver addresses, but this was
Port Coquitlam. I had three acres of land there, but it was bare land,
there was no revenue from it, and I had to sell it.”
He was not interested in his kids taking up the industry. “No, I knew.
Don’t make a plan to go into this business. Get an education and be
independent of the risks involved in this. Actually, I would have to say
that the business was good up until the 1980s, so everybody did well.
I don’t think there were any failures at all, up until the 1980s.”
[“Today, we call it recycling, and there are more products salvaged and
sorted. Recycling is still industrial and steel is still the primary focus.
Most of the steel is exported to China or Japan, so individual dealers
still gather and sort, but most ordinary guys don’t have the volume.
Once it is sorted, it ends up going from a small dealer to a larger dealer to an even larger dealer, where it’s all sorted again and consolidated
then shipped in larger volumes overseas. The copper and other special
metals previously went to a foundry in Tacoma but now in larger volumes, it can be shipped overseas. In the past, the other thing that came
out of the salvage industry was an assortment of reusable tools or small
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equipment. Today, the price of new tools and equipment are relatively
reasonable and used items are not as relevant to salvage. Also, there’s a
whole bunch of other commodities now, like a variety of plastics.”]
George Weinstein (False Creek Resources, Allied Salvage)
Interviewed by Bill Gruenthal, November 14, 2012, Vancouver, B.C.;
20.12-18
George Weinstein was born in Satu Mare Camarzana, Romania, on
April 7, 1925. He has an older brother, Harry, and three younger sisters, Rita, Esther and Lil.
“My mother’s father came to Vancouver early in the century, to
Vancouver, I don’t know when. Maybe, 1920-21.... That was my
mother’s father. He stayed here for a while. He must have earned
some money, because he bought some property here, and then he
went back to Romania just about the time when I came, so I really
didn’t know too much about him.”
George’s father Isadore (Isidor) was born in Hungary on November 9,
1898, and passed away in 1977. His mother Miriam (Tischler) was
also born in Hungary, in 1903, and she passed away in 1996.
According to her obituary in the Jewish Western Bulletin (October 18,
1996), Miriam “came to Vancouver in 1929 at the age of 26 with three
small children to join her husband, Izidor [sic], after a three-year separation.” She was involved in many local Jewish organizations, as well
as other charities. Eventually the mother of five children, she wasn’t
involved in the business.
The family moved a lot within Vancouver. George went to Strathcona
School, Seymour school, then Templeton Junior High, then King
Edward. He also attended afternoon school at Talmud Torah when it
was part of Schara Tzedeck Synagogue. Only three or four years old
when he came with his family to Vancouver, he can understand
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Yiddish, but not any Romanian or Hungarian. “Only the swear
words.” He belonged to youth groups, including Young Judea. After
high school and getting married to Mildred (Simon) – who he had
known since he was an early teen – he joined the Navy in 1944.
“I got involved in what they call DEMS, defensive[ly equipped] merchant ships. They put me as a gunner on a merchant ship and that’s
it…. I got a Pacific Coast draft and I came to the Pacific, took a ship
here. What did we do then? Well, we went down to New Zealand,
took the ship down to New Zealand, Australia, Fiji” and other places.
He was in the Navy for two years.
Upon his return, he went to work for his uncle, Harry Weinstein, Sr.
His father was a horse-and-buggy pedlar, and his uncle was in the
scrap business, too, with a yard on 2nd Avenue, a few blocks east
of Cambie. “I was driving a truck and sorting stuff and cleaning material.… [I worked] a couple of years, a year or so, then my father started [a business] … so I became partners with my father and we opened
up a store on Powell Street.”
George and Mildred had three children, Philip, Arthur and Richard.
Richard was killed in an airplane crash in 1976; he was 24 years old.
Mildred passed away in 1992, and George remarried, to Natalie [who
passed away in 2013].
Arthur – born in Vancouver in 1950 – now runs the business. He is
married, with three sons. “One lives in Smithers, one lives in Calgary
and one lives in Vancouver.” George has many great-grandchildren
between Arthur and Philip’s families.
Going back to George’s grandparents’ generation, “Apparently, we’ve
got a relative; my father had an uncle that came to Canada,
Vancouver,” in the early part of the 20th century. “They were also
Weinstein, but they changed their name to Brown…. He came here
and I think that was the reason why my grandfather came here,
Yehuda Tischler. Now, he came here like I told you earlier and bought
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Pioneer Junk Co., 818 Main St., 1970. The store first appears in the city directory in
1935, with proprietors as S. [Sam] Gross and H. [Harry] Weinstein.

some property. I know that because ... he sold it to a guy by the name
of Dan [Yochlowitz]…. My mother used to keep track of the payments. It was a case of, hey, here it is, you pay me when you can … it
must have been all paid off.
“So, that’s how come I think my father came here – because my
mother’s father came. Now, my mother’s father was here for a certain length of time, long enough to be able to warrant earning
enough bucks to be able to do all of this. [He] must have sent for my
father. My father came to bring some more money ... and then sent
for my mother…. How the hell she managed I don’t know, because
she came with three kids … if I was three, Harry was four and Rita
was two, two and a half…. My father left Romania, apparently, three
days after Rita was born.”
George and his father started their business in 1952. Their main
sources of metals were “commercial firms, manufacturers, fabricators.”

138 T H E

S C R I B E

The material was picked up or brought in. “All we did was accumulate.
That’s all the scrap business is.” The different metals – copper, brass,
bronze, steel and so on – “you’d shipped to a larger firm … at the
beginning, you don’t have the outlet because you don’t have the quantity. To sell to people, you’d have to have at least five tons, 10 tons, [to]
warrant shipping to an end user…. Now, we’re shipping direct.”
Arthur, who has been running the business, is getting ready to retire.
“His son [Ian] is going to handle it.”

George and Arthur Weinstein (False Creek Resources, Allied Salvage)
Interviewed by Evan Williamson, February 20, 2014, Richmond, B.C.;
20.14-01
JMABC

George’s
grandfather,
Yehuda Tischler, “came
here early enough in time
to earn enough money to
buy some property on
Main Street. You just
don’t do it over night and
you’ve got to establish
yourself…. Most of the
Jews in them days came
over here because of the
Arthur, left, and George Weinstein, Vancouver,
freedom, etc., and the February 20, 2014.
ability to work and earn
money. So, he came over here, and I think he became a pedlar, also. In
them days, it was a horse and wagon, a wheelbarrow, I don’t know….
And he came over here and he talked my father into coming…. I guess
they earned enough money somehow or another to be able to warrant
getting a trip from Europe.”
The decision to go into scrap metal was made “probably because that
was an easy way to make a buck. The scrap industry in them days was
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fast. You go out, you buy something and you work, you can sell it. You
get your profit right away. There’s none of this waiting, no storage, no
handling. I think that’s why the scrap industry developed.”
“You had a horse and buggy,” said Arthur. “You had a horse
named Blackie.”
“If you look back, it’s fast money,” said George. “Let’s not say it’s easy
money, but it’s fast. You go out and you hustle. If you’re willing to
work, you can make it…. There were rags, bones, whatever there was.”
There were “bigger companies around – American Traders, Davis
Trading, Pacific Metals – they were down on First Avenue, First and
Main, and then Gramps, in 1952, got a yard on Powell Street, 315
Powell St., and that’s when he incorporated. So, between ’28 and ’52,
he was a pedlar, he bought a truck and just kept working hard.
“But he was a pedlar, and he was selling. At that time, I had finished
high school, I had come out of the Navy and I got working with my
uncle who had an established company. My father ... would sell his
product to my uncle…. He finally says, ‘Hey, enough is enough, I’d
like to set up my own,’ so he and I got together and we started up
Allied Salvage on Powell Street. That’s the start of my being an ‘entrepreneur.’” [laughs]
The lot on Powell was 50 feet by 120. “And we worked our asses off,”
said George. It was all about accumulating and then passing the product over to a larger firm or the next person. “We had a storefront and,
naturally, any usable materials that came in would be displayed. If we
were fortunate, we’d be able to sell.”
There were salvage places all around. Capital Salvage was owned by
George’s uncle. While George went into business with his father in
1952, he had worked with his uncle prior to that and, “when I was five
years old, for goodness sake, my father was in the scrap there and I
would have to clean pistons. Do you know what a piston is? It’s inside
of a car, in the engine and it’s got steel on it and it’s got the rings, the
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Isadore Weinstein with his horse, Blackie, Vancouver, circa 1929.

pins and all that other stuff. He’d buy the pistons or the scrap and I
used to clean them with a hammer and a chisel and a screwdriver. By
cleaning, it means taking the steel out. You’d have to take the rings off
and drive the pins out. Now, you’ve got a clean item, aluminum, and
he used to sell that to a small aluminum foundry, and that’s the way
he made his money. You buy a product that is contaminated, that’s got
product on it that’s not the true item, and you clean it and you sell it
for a better price, and you make a profit.... That’s part of the industry,
cleaning and segregating – all this material has got to be developed to
such an extent so that the end user can use it. When you melt an item,
most of the elements are fire-refined or heat-treated … and they’re
melted to be able to make something else, but … you can’t put junk
into a melting pot and expect to come out with some true, pure item.”
George described working for his father as not being a choice, “it was
something that had to be done. A means towards an end.”
Arthur, however, enjoyed working with his father and grandfather. “I
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did! I probably started working in the business when I was about 11
or 12. I used to go in on Saturdays.”
“I used to buy him breakfast.”
“And, in those days, we used to try to find a place for breakfast
because, in the early ’60s, restaurants weren’t open till eight or nine
o’clock. So, we’d go to a place like the White Lunch or wherever and
we’d have an early breakfast with Dad, me and my brothers, and go to
work, give my mother a day off. Yes, it was fun, it was good working
with Dad and Gramps.
“Then, as the years went on, I just stayed with it, working in the summertime – not all summers, a couple of summers here and there. I
started driving the forklifts and trucks when I was about 14. I used to
have to move them in and out of the yard, and I’d sneak them [out]
and drive them down around the street when I was about 14, 15.”
“He knew how to drive real good.”
“Yes, you could start to drive when you could reach the pedals. You
had to be big enough. Age had nothing to do with it, it was your size.”
“And did you always want to take over the business?” asked George.
“I never really thought about it. I just worked in the business for a
while, on odd summers, weekends, this, that and the other thing, and
then school and university. I couldn’t figure out where I was going
with honours math, chemistry and physics so I quit in my third year
and went back to work. I felt easier – doing paper work and stuff
always gave me headaches so I loved just working outside, working
with the hands, figuring things out that way.”
“You develop a feel for it really, is what it amounts to … you’re meeting with people, you’re developing a sense of business, etc., buying,
selling. It’s a most interesting business,” said George.
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“It’s a hands-on stock market,” continued Arthur. “Some people call
up their broker and say, oh well, buy this, and then you sit back and
relax. But, in our business, when you actually go out and handle a few
thousand pounds of this, that and the other thing, and clean it, as Dad
says, and package it, and then you’ve got to take it and deliver it, and
you can garner your profits and you can see how it works. Sometimes
you say, well, it’s going to take me so many hours to clean it, so I need
so much money and you get into trouble, and all of a sudden it takes
you a day or two to process something, and you say, well, I didn’t make
any money on that, but that’s how you learn. So, the next time you do
a similar product, you price it accordingly. Hopefully. Like any business, as long as you win more than you lose, it’s OK.”
Some early jobs that Arthur recalled doing were “breaking cast iron
with a big sledge hammer…. As Dad says, our business is making a
job for the consumer…. We are selling it and packaging product for
an aluminum smelter, a brass smelter, a steel mill, so you have to separate and segregate your products and make a product … because the
consumer … they want to take a finished item, like a two-foot piece,
a three-foot piece, whatever it is, they want to take it in their pot and
melt it down, that’s their job. The recycling industry is built on providing the foundries and the mills with … clean, segregated items, so
I remember doing a lot of stuff, breaking cast iron with a forklift and
a big ball that we used to lift up 10 feet in the air and you’d have it on
a slip ring or something, and you’d yank this real hard and it would
drop this 700-pound cast-iron ball onto something and, hopefully,
you’d hit it.” There would be misses, and you would “work all day to
break a few tons of cast iron.”
When Arthur began in 1968, he was making $2/hour. When George
started working, he was making 7¢/hour.
Arthur “used to drive a truck and go and pick up beer bottles from the
bars. I was 17, 18. Well, you go in the back door and you got to cart
out four or six dozen at a time, and you’ve got to schlep it from the
basement where they keep all their empties up onto your truck and
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you’ve got to count all the cases and then you’ve got to turn around
and have a beer with them. Drinking age was 21 at the time but I was
working in the bar…. You get into places where a lot of people don’t
go … the scrap man gets to go in the back doors and sees everything.”
George recalled going into Alcan when it was down on Lulu Island.
Arthur said, “Sometimes you go into these places and they might have
an old piece of equipment they need to get out because they’re updating from the old to the new.… And you’d go in, and you’d see a lot of
manufacturing that way, in the proprietary areas where nobody’s
allowed in.”
Innovation is sometimes hard for small companies.
“I remember the days before the dump truck,” said Arthur, “you had
a steel-decked truck and when I delivered steel, I used to have to back
the truck up and hit the brakes so the material would slide off the
back end.”
“And then the rest you’d shovel off,” said George.
“And then you’d back it up for 10 or 15 minutes,” continued Arthur,
“because I didn’t want to hand bomb it, and then you’d end up with a
little bit left. And that was before new things…. You can do it by hand
– why buy a piece of equipment – [but] then you buy a forklift, so you
don’t have to handle things four times. We used to load things into …
what we called ‘skips.’ It’s like half a tank, cut open, five feet long.
You’d pile your product into a bucket like that and, when you had four
or five buckets, you’d load it onto a truck and deliver it to either a steel
mill or a larger scrap yard…. As we grew, the company grew, we’d buy
a little bit more, another piece of equipment. And then, my joke was
that, every time we bought a new piece of equipment, we’d put on
weight because, of course, we weren’t working as hard.”
“Anybody that worked for me put on weight,” said George.
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“Yes,” agreed Arthur, “And then we bought a dump truck. We converted one of the trucks to a dumping system, like your dump trucks
today with the cylinder in the front, which … saves time and labour.
You back up, you dump, you’re gone, it’s a no brainer. Then we bought
a container truck in about ’68, ’69 or 1970, a little single-axle truck. I
talked Dad into it…. But, I guess our mistake was we just didn’t take
advantage of it, because we were just too small at the time. You needed more land to grow, but that was good, it helped move us forward.”
Arthur added, “Dad’s brother Harry had Empire Recycling, which was
on Second Avenue…. He bought it from my uncle.”
“That was where my uncle was when my father used to sell him
scrap,” said George. “He wanted to retire so he decided to sell, my
brother decided to buy it.”
“And then, in the early ’70s, there was a piece of land that came available on East 1st Avenue and Ontario, 43 East 1st,” said Arthur. “It
was too big for Harry, but Dad and I … we were looking around, and
so the three of us became partners … it was called False Creek
Resources…. We made a deal with the city, we bought the piece of
land … it was over an acre and we took over a lease on the back side.
There was about three acres of city land that we signed up and controlled and we went into business together…. At the time, it was the
largest scrap yard in Vancouver, but money was tight, money was
expensive, you’re talking 18-19% interest…. It went up to 22-24% –
people complain now at 3%.... Between the three families, we mortgaged everything we owned. The bank had … the big noose on us.
Anyway, we struggled through. It wasn’t fun in those times … and
then, in the early ’80s, we were there eight years, 10 years maybe, and
then there was this ‘little thing’ [that] happened in Vancouver called
Expo ’86…. So, Expo ’86 came knocking on the door and said, ‘We
want your land. We know how much money you owe, we know how
much money this, that and the other thing [cost], here’s a cheque.
Goodbye.’ And we said, ‘Thank you very much.’ And we left.”
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They dissolved False Creek Resources. George retired. And, in 1985,
Arthur started up under the Allied Salvage name, working on his own.
“This is when I rented a plot of land in Richmond, at 6th and
Westminster Highway. I wanted to rent a small warehouse and I
still had all the contacts and the trucks and a few things and …
rented there for a while, looked around and then finally bought
this piece of land here on Mitchell Island, bought this yard. Started
here, and then bought the second yard here, expanded, 12 to 13
years ago.”
There are advantages to being on Mitchell Island. With more land,
you can deal with more customers, have more products. “I remember
when I first opened up here … when I was dealing with some of the
other larger companies. I would take my product into them and they
would look at my load and they would start nitpicking and complaining about quality and then renegotiating prices…. You bring in a big
load and there’s a few pieces of stuff in there that don’t quite meet
quality control and they would cut the price. Well, it didn’t sit right
with me. So, when I opened up here, I called a few of the dealers down
on Powell Street, which is my old stomping grounds, people that I
grew up with and did a lot with and we were all in the same boat. I
said, ‘Instead of dealing with So-and-so, why don’t you try me?’ And
they did, a lot of them came.
“And I remembered my lessons. When they would bring in product –
and we would set a price before they got here – and the load would
come in and, obviously, there were a few pieces below quality, I kept
my mouth shut. I would say, ‘Fine, here, go away,’ and then I would
spend 10 or 20 minutes processing and upgrading their loads, but I
wouldn’t complain, and they appreciated that, and they kept coming
back. As Dad said at the beginning, the scrap business is slightly different than many businesses, whereby we know where we can sell a
product and the prices beforehand because they’re set by the month,
or you know the range.... The challenge in our industry is having the
customer base that comes in and brings us product. So, if you keep
your customers happy, then they keep coming back and they bring us
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product and we sell them, that type of thing. I tried to make friends
with all these little customers down on Powell Street and around, and
they would bring us product and I wouldn’t complain. All of a sudden, you’re doing more business and things move forward and you
make a living and off you go.”
About the prevalence of Jews in the industry, Arthur said, “In Europe
in the 1700s and 1800s, Jews were excluded from owning land, we
were the ‘go-between’ between the land owner and the peasants. We
were always the tax collectors because that was what we were allowed
to do. Jews became the tailors and the jewellers. We were the money
lenders, because in Christianity they’re not allowed to lend money and
charge interest, where we can, we’re allowed to…. So, when the
Jewish immigrant came to North America, we didn’t know farming…. We knew trade, we knew tailoring because tailoring was a
transportable job, you had a sewing machine…. The same thing with
the jeweller, the baker, the whatever, your trade came with you, it’s in
your head. So, when immigrants came to this country, my grandfather
included, if you don’t really have a trade … you become a pedlar. You
go around picking up somebody else’s ‘stuff ’ and you try and make a
living with it. You buy your old clothes, you clean it, you sell a rag. The
machine shops, they all wanted rags, so you buy somebody’s worn-out
clothes, you take it away.”
“You know what they used these rags for?” said George. “Stuffing
mattresses…. I used to pick up rags, material, and … they used to
have a shredding machine where they would shred it all up and mattresses would be stuffed with it. It’s amazing. You can do a lot of
things with product.”
The scrap business has evolved, said Arthur, and there are “a lot of the
big companies in North America that were all Jewish-based [which]
are not anymore…. There are still a lot of Jewish-named companies.
Schnitzer Steel, which is a huge multi-national now, I think they only
have one family member left who’s a shareholder but [it’s] not run by
family anymore. So, if you look around, you go from a horse and
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Two motorized aerial ladder fire trucks in the CPR freight yard on Pender Street,
Vancouver, 1912. City Junk Co., which can be seen in the background at 27 West Pender
St., isn’t in the 1912 city directory but, in 1913, it is listed with Charles Goldberg as
manager. (The city directories are generally one year out.) Explaining the predominance
of Jews in the junk business, Arthur Weinstein said, “when immigrants came to this
country, my grandfather included, if you don’t really have a trade … you become a pedlar.”

buggy, which cost you a couple hundred dollars because you had to
buy a horse. Now, we have huge investments, we have million-dollar
cranes and properties and trucks, you name it. It’s a major industry
these days, [it] takes major investment to do what we do.”
While recycling has become part of the mainstream culture, with
“government controls now because the landfills are filling,… the scrap
man, the junk dealer, has been doing it since the dawn of the industrial revolution without government support. We do it because we can
make a living at it, or we’ve been forced to make a living at it. We will
take stuff and, obviously, we will buy it because it’s a product that we
can pay the customer [for] and put added value to it and sell it. The
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government wants to come in and … what the government’s done is
they’ve made it more visible to people. Now, recycling is not a ‘hidden’ name, everybody’s into recycling but, as private industry, we’ve
never taken a nickel from the government for doing our job.”
The blue box system is good, said Arthur, but the homeowner thinks
the government must be involved. “Why? Because they say if we pick
up your garbage and take it to the landfill it costs so much money,
which the taxpayer pays. Well, if we pick up your recyclables and recycle it, we’ll still charge you but we’ll charge you less … [and] we can
divert it from the landfill…. Recycling is actually mining the surface
of the world, we’re reusing it. Aluminum can be recycled and recycled
and recycled and reused forever, same with steel and copper and
things, and that is good, but we still need virgin material. You still
need to make virgin steel because there are certain products that, for
cleanliness – when you re-melt something, there’s always trapped
things in it – there are certain [instances when you need to] … start
with brand new product, brand new aluminum and what have you.
But there are also certain grades that aren’t as fine, reinforcing rod for
construction buildings, they don’t have to be 100% product, clean
steel. You can use recycled cars, recycled washing machines, refrigerators, bicycles – all that comes in and we can process it. If we can’t, we
sell it to somebody that can refine it slightly enough that you can use
up all the parts of the bicycle ... make something usable out of it, so
that life continues.”
Arthur explained the process of recycling a car, as an example. “I’d say
you can downsize a car to maybe 10 percent. The car is like fridges and
stoves, certain grades of product we will segregate and, if it has too
many ‘tramp items,’ like electric wires or motors or aluminum in it, it
has to go into a machine called a shredder, where it rips [things] apart
like a paper shredder into small, little pieces in your hand, or smaller.
Then it goes through its processes to get rid of the ‘fluff,’ the garbage
from the steel, and then you end up with your aluminums, your metals,
which can be recycled and go to somebody that can process that.”
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“They got sophisticated equipment nowadays,” said George.
“Oh, yes,” agreed Arthur. “A scrapyard is not just a pile of garbage.
When I talked about our shear that we put in, that was … almost a
$2 million investment. A shredder to handle cars and fridges is up to
a $10 million investment. So, it gets away from the little family business, we’re talking a major company. Now, that’s just for the machine,
let alone the land and the electricity and the cranes to feed it and the
manpower just to utilize every piece of something out of a car.
“There are plastics but nowadays they’re even starting to recycle different plastics, as long as that can be ... cleaned and separated. That’s
the problem with old computers, there’s too many types of plastic in
it, and trying to segregate it and use it is tough. But people are finding uses for it. We’re dealing with one company now that is reusing
some old plastics and making plastic furniture, plastic two-by-fours so
that you can build your sundeck out of plastic versus a two-by-four
that’s going to rot out in five or 10 years…. Granted, when that is
done in 20 or 30 years, that might end up in the landfill but … it’s
slowing down the process.” So, highway dividers and retaining walls
made out of plastic “won’t decompose in 10 or 5 years, they’ll last 50
or 60 or forever…. People are developing ways to use or recycle stuff,
so it’s all good.”
Allied Salvage has sustained many families, from when it had two
employees to now, when it has 23-24. “We’re like other immigrant
families that came, many families ... in our community that have
developed in businesses,” said Arthur.
“Some have done better, some have done worse,” added George.
“We’re in the middle, no, I think we’ve done pretty good.”
George and Arthur talked about some of the other Jewish scrap dealers. “When Dad mentioned … that his grandfather had property on
Main Street, he actually sold the land, his small yard, to [Dan]
Yochlowitz, which was ABC … on a handshake.”
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“Pacific Metals was a Jewish family way back when,” said Arthur.
“Lotzkars, Roadburgs….”
“American Traders,” Arthur noted, “and they opened up Richmond
Steel here on Mitchell Island, the Roadburg family.”
George clarified that Richmond Steel was no longer owned by the
Roadburgs.
“He owns the property but the business itself is … now part of
Nucor [and] Sims, which is part of a two huge multinational companies,” explained Arthur. “Atlas Iron, which was the Stein family,
they sold out.”
The fact of there being so many Jews in the industry was not that
important, in Arthur’s view. “Maybe it helps knowing everybody,
because you would do business with people and then you would see
them at the synagogue on the holidays or something, there was always
a community connection, but business is business. It’s like it is today,
it’s tight, it’s tough. As I say, being friends maybe gives you a reason
to make a phone call to find out what people are paying but people
always need to make a living so, you have a product, you sell it to the
highest bidder. Granted, you might sell it to your friend for a little bit
less because his money’s good, you’ve never had a problem collecting
your money, but that’s regular, that’s normal business.”
As a company, Allied Salvage “did things slowly, I believe, maybe fast
compared to others, I don’t know. But I was always able to work with
my financial people,” said Arthur. “No partners, but I like banks.
Banks are in business to lend money, to collect interest. They don’t
want a piece of your business, they want interest on their money and,
if you do a business plan and say, OK, I can make this kind of money
and this is how much money it’s going to generate and I can pay off
my loan [then the bank gives you a loan or it doesn’t]…. I guess the
best story is, I had an old crane. It cost a lot of money to handle prod-
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uct, the crane was always breaking down but it was what I had. I was
working so much volume and I was working 18-to-20-hour days
because the crane would break down and it would take me so long to
load trucks…. So, I made a date with the bank, with my financial people, and I did a great spreadsheet and I said this is how much money
it’s costing me using this old piece of equipment. I said this is my
labour cost, this is my down time, this is my maintenance. This is a
brand new crane, it’s $300,000, but … it’s half of what it’s costing me
today using an old piece of [equipment]. They liked what I presented
so they wrote me a cheque for 100% of the crane. They became my
partner and they said yes, I will lend you this much money because
they could see that I was generating enough revenue. So, we bought
our first hydraulic crane and I went from five or six hours loading a
truck to 45 minutes. I could lay off two people, which we didn’t, [but]
my margins just went, wow, and that was the beginning.”
The price of metals is actually not that relevant to the business. “If it
goes down, you pay less; if it goes up you, pay more. It’s the spread that
you worry about…. Actually, if the price goes up, you’d be surprised
how much comes in, it comes in faster. But product is [always] out
there somewhere and it’s got to move.”
“In 2008,” continued Arthur, “when there was a shortage of steel,
whether it was hypothetical or real – I think it was all hypothetical –
the price went skyrocketing. It was huge, $400 or $500 a ton for scrap
steel – right now, we’re at $200. At $400 or $500, you’d find a lot of
product coming in from the north or from mills and sawmills and
mines that have boneyards. They have equipment that breaks down,
they put it out into the backyard because they need to get rid of it.
They bring in something new, they put it off to the side, or maybe I’ll
use a piece off it later, because it’s not in their way, or because …
[someone might offer to] clean up your yard and I’ll give you nothing,
or I’ll give you a hundred bucks, so [you might as well] just leave it
there. Well, all of a sudden in 2008, it was, ‘I’ll come and I’ll clean out
your yard and I’ll give you $5,000 [for] every truckload’ – big money,
so there was a lot of product moving. What happened was there was
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so much product moving that the price went from $500 to zero.
People stopped buying because it was a market crash. But, nowadays,
it’s slow and steady, the product comes in, the product goes out. We
try and gauge our product. I keep saying, it’s like any business. It really is. It’s just a business. But it’s fun, some of us like it.”
Helen Alko and Harold Yochlowitz (ABC Salvage, ABC Recycling)
Interviewed by Jennifer Yuhasz and Anja Klossek, September 11, 2012,
Burnaby, B.C.; 20.12-13
COURTESY OF YOCHLOWITZ FAMILY

Siblings Harold Yochlowitz
and Helen Alko of ABC
Recycling Ltd. spoke about
how the company was
started by their grandfather,
Joseph Yochlowitz, who
was born in Poland, where
he married his wife Sarah,
before coming to Canada
in 1912 because of a lack of Left to right, siblings Helen Alko, Harold
Yochlowitz and Melvyn Yochlowitz.
opportunity there.
“My dad was born in Poland, but when he was just a baby the family
moved to Belgium and they emigrated from Belgium directly to
Vancouver,” explained Harold. “My grandfather had an uncle here
that had already emigrated to Vancouver so I think his uncle sponsored the family to come to Vancouver ... the uncle was Charlie Davis’
dad. So, it goes back to 1912 when they came here … the whole family came together.
“My dad was 10 years old when he came to Vancouver. Vancouver at
that time – according to what my dad told me – was a very small
place; only had a population of about a hundred thousand people,
apparently. Anyways, when they did come here, my grandfather had
no skills ... [but] had to make a living. They started out, you might say,

in the scrap business, by picking up odds and ends and recycling it and selling it to different end users with a horse and
wagon.”
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“Yeah, my dad used to [travel
to] the valley and pick up
whatever was saleable, even if
they were apples,” said Helen.
“My dad told me that they
used to make a round trip up to
Chilliwack and it took him
over a week to do that,” added
her brother.
They lived near Heatley
Avenue and Georgia Street
and had a barn at the back of
Molly Yochlowitz with Helen, Harold and
the house, where they kept the Melvyn in 1941.
horse. They lived there for
quite a few years, about a block and a half away from the old Schara
Tzedeck Synagogue building. They were Orthodox Jews.
“Everybody belonged to that synagogue,” said Harold. “And most
people lived around there…. At that time, there was my dad and he
had two brothers and a sister and one of the brothers [ Joel] died when
he was going to university…. He was the hope of the family, the one
that had the education. My dad, his education, he only went up to
Grade 8. I guess my grandfather pulled him out of school to help him
make a living…. I don’t know the full history, but I think my dad
worked with my grandfather up until about 1935. My grandfather, I
think, went together with my uncle and they went into the autowrecking business. My dad continued on and went into – he called it
the salvage business.”
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The company was called ABC Salvage. From demolitions, “he would
save the pipes and the beams and this and that and resell them as
usable products. Scrap was the minor part and salvage was the main
part of the business and that continued until I came on the scene in
the early ’60s and we decided that, my dad and I decided, that we
would be better off to go into the scrap business because the turnover
is much faster, you can get money in and out quicker.”
“And what I remember is that there were two shops, that my grandfather was in one, there was an empty lot, and then my dad’s house.
And my grandfather did second-hand stuff mainly at that time,”
said Helen.
For the transition into the scrap business, more room was needed to
operate. “So, we found this piece of property [in Burnaby] in 1963/64,
we bought it in 1964,” said Harold. “At that time, this is way out in the
middle of nowhere, there was nothing out there and we bought the
property very cheap. You would never guess what we paid for it. We
bought it for $1,000 an acre back then. Anyways, the property, you
couldn’t use it as it was because it was bog land, so we had to fill it in
to make it usable and that took about six or seven years to get it to a
stage where we could use it as a scrap yard and I did most of the
work.... I ran the Cat. A lot of excavations were going on in New
Westminster and we took all the dirt from there and filled this yard up,
so we could use it.”
It was 10 acres. “The first thing we did is we put a railway track in
here so we could sell our scrap anywhere, not just locally, we could sell
it down in the States or wherever we wanted to. And we built this
building by ourselves. As a matter of fact, I was up on the roof to put
some stringers on the tresses up there; I helped build it. It took us a
little while with limited funds, but we built it. And, we just kept going
from there…. We had very little machinery here to start with. As we
started to make money, we started to invest more money in machinery and kept expanding all the time until we had a full-fledged, run-
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ning scrap yard. In my opinion, it was probably one of the best ones
around at that time in the city, in this area.”
“My mother, because she had a bookkeeping background … she used
to go in a few times a week for a few hours and keep the books,”
said Helen.
“She made out the payroll, all that kind of stuff,” added Harold.
“She loved that,” said Helen.
And they’re trying to keep the family-oriented nature of the business.
“Because now Harold has got two of his sons here [David and Mike]
and my daughter [Karen Bichin] also works in the company.”
The 1970s were good years business-wise. “The ’80s were terrible,”
said Harold.
“That was when the interest rates went way up,” said Helen.
“We were highly leveraged to the bank at that time, and we almost
went bankrupt… The interest rates went up to 22% and we owed the
banks a lot of money. They were the ones who made a lot of money,
we made nothing.”
In the same decade, Harold continued, “We had a local steel mill …
actually, it was CPR that owned that steel mill plus one in Calgary,
plus one in Hawaii, and they had a union in there … a very radical
union. As a matter of fact, they had a lot of unions in other businesses around Vancouver. Anyways, we just came out of that deep recession in the ’80s and we started to recover around 1987 and the steel
mill was in trouble, too. Everybody was in trouble. The steel mill had
a new president that came on board. He went to the unions and told
them that the only way we can run the steel mill to make a profit is to
run it 24 hours round the clock and that would be three eight-hour
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shifts. The union said no, they want the overtime, and the president
said, well, if that’s the case, we’ll shut it down and that’s what they
did. It’s too bad because they could have been very big today…. We
had a good relationship with them going at that time when the new
president came on board but, at the same time, we were selling our
steel down into the United States, so we had alternate markets.”
And there was another challenge in the latter 1980s. “Richmond
Recycling was trying to dominate the scrap industry here,” explained
Harold, “so they came out with some very artificially high prices that
they would pay to buy the scrap – more than the steel mills were paying us, after we prepared the scrap.... It seemed like they were trying
to put us out of business. I [had] never met the new president and I
went in there, set up an appointment to see him and told him what
was going on, and said, ‘Either you’re trying to run us out of the business or you don’t know what you’re doing.’ I [had] never met this guy
before. He said, ‘You are right. We did a feasibility study, cost us
$20,000 to do the feasibility study,’ and he threw it in the wastepaper
basket. And I said, ‘I’ll tell you how to make some money.’ I said,
number one, your recycling company doesn’t have to pay these high,
high prices…. Bring your prices down. Everybody will make money.
You’ll get your scrap. You don’t have to worry about not getting your
scrap because it will be there. And he listened, and he did that, and
everybody started to make money again.”
After their father, Daniel, died in 1986, Harold called Helen, who
had nothing to do with the business at that point. It was “the first
time I ever felt like I didn’t know where to go, I didn’t know what to
do, we were in trouble,” he said, “so I phoned her up to see if she had
any suggestions, any ideas what to do.”
Helen said, “What I can do? I started coming in. I had kids at home
and stuff like that and then worked for quite a while out of the home.
I said I’ll just come in for a couple of hours, twice a week. Well, you
can’t learn anything that way, you lose track…. It goes so quickly from
one day to the next, so I had to come in a little more often.”
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“She helped save the life of the business.”
“Because what happened is, we had an accountant and he said, I think
we should meet once a week. So, we met and we made a plan. Also,
we had a really good bank manager. Our accountant spoke to him and
he just sort of helped us to make a plan to go about it.”
“The accountant we had, we still have him today,” said Harold, “The
best advice he gave me, he said, keep everybody informed of what
you’re doing, the bank, your customers, the old customers we owed
money to, and give them a plan of how you gonna.…”
“Pay them back,” said Helen.
Everyone of the customers got paid, said Harold, “they didn’t lose
anything by us.”
“We restructured,” added Helen. “I remember – a bank manager tells
me this – that one of their customers at that time was Woodward’s
and they had told them they wanted them to restructure. They didn’t
listen and they went bankrupt and they’re not here. So, my job was to
make sure we’d make notes: this had to be done, that had to be done.
I would just make sure it was done.”
There were challenges, not everyone who worked for them was on
board with the changes. One way in which the business was saved had
to do with the truckers. Harold said he told them, “I want you to buy
these trucks off me and I’ll be doing the contracts to haul the scrap
metal, which I did…. I kept all the containers and contracted everything else out. It’s probably one of the best things I did. It also helped
us to raise a bit of cash. And I sold a whole bunch of other stuff – our
surplus equipment…. Within two months, I raised 250,000 bucks,
[laughs] gave it back to the bank and, once they saw us putting money
back in, they started giving us a loan.”
“We also sold our family home because my mom, dad both died, and
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we put that money back into the business, too,” said Helen.
“And also got a line of credit back and I put that money in,” added
Harold. “We had to survive…. It took quite a few years. And, since
then, we don’t use the bank’s money, we use our own money. With our
own money, we do our own financing, we own everything, we don’t
owe any money. That’s the way we operate.”
“It’s a nice feeling,” said Helen. “And then, also, Harold’s son David,
he just finished a course at BCIT. None of us was business educated or had higher education, so things were starting to change in the
industry. There were more university-educated people [entering it],
more sophisticated and more professional. So, David came and that
was another huge change, huge. He’s a very calm person and very
intelligent. He doesn’t get flustered, he is very methodical and
very organized.”
Some of ABC’s competitors didn’t make it through the 1980s. About
those companies, Harold said, “Lorne Balshine: they went broke over
here, but he moved to the Island. Freddy Berman did and became very
successful there because he had no competition, and he was pretty
tough to compete with. A lot of them are gone, like the Lotzkars,
Bernie Lotzkar…. There’s Richmond Recycling, which was originally Al Roadburg. He sold that to the Western Canada Steel Mill. All
the major guys are gone. They were old-timers. They’re all gone. Even
the last major guy, he is not Jewish, but Ed Jackson … sold out to a
huge company in North America called Schnitzer Steel.”
The big conglomerates “played a different game,” said Helen. And so,
added Harold, “We’ve become more corporate, we’ve hired some very
professional people working in our business now. We hired a human
resources person…. We hired a chief operating officer and a maintenance manager, all kind of different things. Also, we’ve expanded our
business a lot. We now have seven yards, seven locations; four of these
yards are our partners. And we are still expanding. We are looking at
a couple more locations. And it takes a lot of organizing to do it now.
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We have brought a new system in here, about two years ago … it’s
called Scrap Dragon, which we have in our different locations, so we
know exactly what they are buying and how much inventory they
[have] from day to day. It’s become very, very sophisticated compared
to the way we started.”
Harold’s son Mike also joined the business. “He’s got a BA, he is very
interested in the business and he is young. He is pretty smart and he
has got a lot to learn. He is not afraid of work, which is great and he
has come along pretty good. I’m very happy with what he’s achieved
so far.”
Counting all of ABC’s partners, Harold said his son David estimated
that they have about 170 employees all together. The business deals in
iron, steel, cast iron and all of the basic non-ferrous metals. And the
name, ABC? “He wanted to be first in the telephone book,” said
Harold of his dad.
Their grandfather made a living from his work after making the business split with his son. “He just got by,” said Helen. “He wasn’t really
a big hustler. He was a very religious guy. He liked to enjoy all the holidays. He was also, I’d say, pretty low key. My dad bought his business
out and paid ‘X’ amount every week…. And Melvyn [Helen and
Harold’s brother], when he finished paying for it, he still continued to
give him the money so he had something to live off because … there
was no pension. He continued to pay him until he died. And [for] my
aunt, when my dad died, when he was dying, he set up a certain
amount of money to be put aside for her benefit ... and we had to look
after it to make sure she had enough to live off.”
On their mother’s side, both Helen and Harold knew their grandfather, Hyam, well, too, as he lived until he was 96 or 97 years old. He
and his wife emigrated from Latvia to England to the United States.
“My mom was born in Brooklyn, N.Y.,” said Helen. When she was an
infant, her father “got a job as a rabbi in Alberta, he was the first rabbi.
He was a really calm kind of a guy … [with] a lot of common sense.”
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He was also a good businessman thought Harold. “They owned the
general store in Edson. He actually became the mayor.”
“And my grandmother Bessie, she was a seamstress,” said Helen.
“That’s why they moved to England, they moved to … Leeds. And I
think Leeds is a clothing manufacturing [town]…. She was illiterate…. My aunt and my mom told me that she would look after the
store in the day and, when the kids came home at lunch time, she
would tell them who bought what because a lot of it was done on
credit, probably most of it, and they’d write everything down for her.
[laughs] Melvyn has got that kind of memory. I don’t know if his
memory is as good now but it used to be.”
The siblings spoke more about that side of the family, before returning to the Vancouver family. There was an incident at one point that
resulted in Harold and Daniel not speaking to each other for a length
of time.
“He’d never ever been on a holiday, so … he took my mother and they
went on a trip to Israel for two months,” said Harold about what happened. “At that time, we were renting a piece of property down in
False Creek … and we had a bunch of stuff stored there, usable materials. We were paying rent, and the rent kept going up. So, I figured,
oh gosh, now he’s gone, great opportunity to move that stuff out of
there and finish with that yard. Well, when he came back, he was so
mad at me. He said to me, “Junk all my good stuff!”... [laughs] He
wouldn’t come visit me out here.... He wouldn’t talk to me. He was
pretty upset but, in the long run, I think he realized that it was the
best thing we ever did.”
The family lived in Kitsilano, said Harold, “so we went to General
Gordon and Kits. And then we moved when I was in Grade 11. We
moved up to 41st and Oak. Then I went to King Ed.” Helen went to
John Oliver.
When asked about memories of the scrap metal industry, Harold

From the JMABC Collection: Oral History Excerpts – The Scrap Metal Industry

161

said, “When I first worked in it, it was all hand labour. Very tough,
tough work…. When I started working with my dad, he used to
have a few industrial accounts where we’d pick up the scrap, and it
was very small. We had a couple of lots … that we used for storing
stuff … near Prior, near Main … plus he had the one building on
Main Street plus an empty lot, and that was about it. Maybe we had,
when I first started working with my dad, maybe seven employees or
something like that.”
“You used to have to break the material up by hand, with a sledge
hammer – it wasn’t a machine or anything like that,” Helen said.
Harold agreed, “I used to break up all the cast iron with a sledge hammer. Back then, we didn’t have any kind of machines.”
“I can remember going down there and helping with the books,”
said Helen. “There was no heat in those buildings, just had an electric heater to keep you a little bit warm. Very damp and old … and
not a very good neighbourhood. But I remember going with my
uncle to Puccini’s.”
“Oh, Puccini’s,” said Harold, adding, “The best Italian. [laughs] No
one has come close to what all they used to make.”
That they would follow their father in the business had some aspect
of inevitability. “I guess it was in the blood to be in it,” said Harold.
“In the holidays after school, I used to go down there. I really enjoyed
it. It was interesting. What was interesting was the deals you could
make. [laughs] It was very entrepreneurial. When I first started in that
business, it was exciting…. The government had this corporation
called the Crown Assets, and they had all this surplus stuff from the
war, and they would have auctions. Not auctions, but bids…. Those
stores were all down in North Vancouver and they wanted to clear all
this stuff out. The exciting thing was you’d bid on this stuff and then
it was, did I get it? [laughs] – because you knew every time you got
one of those, you’d make some good money.”
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“I can remember my dad wanting, particularly, Harold – well, he didn’t want him to work as hard at the business.”
“Yeah, [but] I didn’t like school – at all.” [laughs]
“He didn’t want Harold to work as hard as he did. He felt an education was the way out. And, I presume that was the immigrant way,”
said Helen, adding about her entry into the business, “Before my dad
died, it was really funny. It was a year or so before, because my mother had died two years previous to that. My dad asked me if I was going
into business with him, and I thought, oh, my gosh, what do I want
to go into business with an 80-year-old man!”
Both siblings are still active in ABC. “A bit,” clarified Harold. “I come
down here four or five times a week for maybe a half a day or something. I like to keep my fingers in it a bit. I enjoy it. I’m always thinking about it. I think about it all the time…. I think we’re going to be
very big! I really do. I can see great opportunities out there.
Competitors make you stronger. We’ve got these big guys out here
and we know how to work around these guys. Because we’re survivors.
We know how to do it.”
“We want to continue to be a family business,” said Helen.
But that doesn’t mean being insular. Harold stressed the cultural
diversity of ABC’s workforce. “I just want to say that both my parents
were very inclusive in that they didn’t have any prejudice against other
races,” he said, noting how people from around the world have
worked – and are working – at ABC.
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Harold Yochlowitz (ABC Salvage, ABC Recycling)
Interviewed by Jennifer Yuhasz, August 5, 2014, Burnaby, B.C.;
20.12-15

Joseph spoke little English. “He spoke
Yiddish and, of course, probably spoke
Polish, because that’s where he came
from. He lived in Belgium for 10 years, so
I imagine he probably picked up some
French, Flemish…. My dad told me when
… they came here, he could speak French
and Flemish, Yiddish and English.”

COURTESY OF YOCHLOWITZ FAMILY

ABC Recycling was started by Harold’s grandfather, Joseph. “They
came here in 1912.... He probably started out with a horse and wagon
... and started collecting recyclable materials. That’s probably [the case]
for most of the Jewish immigrants who came here, that was the easiest
thing you could get into to make some money.”

He started with peddling. Harold was
unsure of when the work developed into
salvage. “But I know, in 1949, he bought a Joseph Yochlowitz
piece of property on Main Street and a couple of places [elsewhere]
and then that was the beginning, I think, of ABC Salvage, or it might
have been ABC Salvage before that, I’m not sure.”
Joseph and his wife Sarah “had 13 children, but most of them died
young. That was quite common in that time period. Four of them
lived, and an uncle who I never knew was the hope of the family. [He]
went to university and was studying to become a chemical engineer,
and he developed TB and eventually died from it.”
Joseph’s son Daniel – Harold’s father – was the only child to get
involved in Joseph’s business. They parted ways at some point, however, with Joseph going into the auto-wrecking business with one of
his other sons, Charlie.
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Daniel formed what was then called ABC
Salvage. “He bought the property on Main
Street and, eventually, the story is that my
grandfather got in trouble with the tax
department, he owed a lot of back taxes,
and so my dad bailed him out. In return
for bailing him out, it was quite a bit of
money, my grandfather owned another
piece of property, close to where my dad’s
was, and my dad took over the piece of
property. That’s all I know about it.”
Daniel Yochlowitz
Joseph and Charlie ran the auto-wrecking business together until
Joseph died. “When my grandfather passed away, then my dad took it
over and had just another storage building for his … equipment that
he sold, like electric motors and things like that, to whoever needed
that kind of stuff; mostly sawmills.”
The move to Burnaby came after Harold returned from about a year
and a half of travelling with one of his friends.
“When I came back, my dad wanted me to come help out with the
business…. We decided that the best side of the business to be in
would be the recycling part of it because he can turn the inventory
[around] very quickly and turn it into money much faster than you
could with [the] salvage end of it. I suggested to him that, if we’re
gonna go into the recycling end of the business, we need a big piece
of property to operate from. We got hold of a real estate agent, found
this piece of property here [in Burnaby], and we bought it.”
It was in 1964 that they bought the 10 acres of bog land that had to
be filled. “And, probably, in 1970, we really started to operate it as a
business here. We put a building up. Eventually, we put the railway
track in, and here we are today.”
Harold always found the buying and selling interesting. “I enjoyed
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that part of the business….
I always liked advancing
the business with the right
kind of equipment and
knowing that we’d become
more efficient, that we
could do these things
faster with equipment
rather than doing it all by
hand, which we did to
start with mostly…. My
Izzy Fraeme, left, and Harold Yochlowitz.
brother [Melvyn] and I
brought it to one level, we put this big machinery in here and we put
some other equipment in here. Eventually, my son David, he did the
same thing I did after school: went to Europe and went to Israel, then
came back and decided he wanted to be in the business, and he’s very
instrumental in bringing it to the level we’re at now. He took a business management course at BCIT, did very well in it, got a scholarship from it.... And also my younger son, Mike, he went to university, got a bachelor’s degree … and decided he wanted to be in it, too,
and he’s very, very good at it, too.”
To survive as a business during the high-interest period in the 1980s,
“you had to be very innovative, you had to develop relationships with
different people.... It was tough, and everybody was fighting tooth
and nail to hang on, and I think we’re the only ones left now of family businesses that I know of from then…. All the other big guys out
here now, they’re all big multinational companies. One of the competitors is the biggest recycler in the world, which is called Sims
Recycling [Solutions]. The other one’s Schnitzer Steel, quite big in
North America. And then, of course, we have a new one here, the
David [ J.] Joseph Company, which is part of the Nucor steel mill corporation. So, we’re up against pretty big guys.”
As did Harold’s sons, David and Mike, his sister Helen’s daughter
Karen, also came to work at ABC. Their aim is to keep the company
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private and to become the largest in Western Canada. “We want to
eventually get into loading ships. We’re opening up a new division in
Nanaimo, right on the dock there, and also we plan someday to get
into … shredding, put a shredder, probably on the Island there, and
shred automobiles and things like that.”
Most of the material ABC buys “comes from demolition companies,
a lot of it comes from industrial, manufacturing plants or steel fabrication plants, companies like that…. We have another division, we
have a brokerage division in the company, which buys container loads
of scrap from companies from all over North America, and we ship
most of those to China…. We have now eight locations … we’re
working on the ninth one. Some of that material comes from those
locations, and we also have some very reliable customers that we buy
from, mostly from Alberta, from that area, Saskatchewan.”
Whereas Japan was one of the main places to which ABC sold
non-ferrous metals from the 1970s to 1990s, it’s mostly China and
Korea now.
Richmond Recycling, which used to be owned by Al Roadburg, is
owned “now by three big huge companies. One is Sims, one is the
David Joseph Company … one is Nucor who, in turn, bought the
David Joseph Company, which is a big company all over North
America, so you might say we’ve got three major companies that own
Richmond Recycling.”
Roadburg “passed away a long time ago. He was a very, very wealthy
man. He was very big in the real estate here in Vancouver…. We
almost bought it from him … we had a deal with him, but then he
turned around and sold it to the Western Canada Steel Mill at the
time, which is no longer here. The Western Canada Steel Mill eventually shut down, and they sold out to a company in Regina, another
steel mill, called IPSCO. The union shut the steel mill down and so
IPSCO ... just dismantled it. IPSCO still operated the Richmond
Recycling. In turn, they eventually sold it to another company, a big
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steel company in the United States called Birmingham Steel Mill,
then Birmingham Steel Mill went broke, and Nucor took it over. It’s
gone through a lot of hands, but the people that own it got bigger and
bigger and bigger. So, they’re a major competitor of ours.
“And then, of course, just recently in the last three years, the other
company I mentioned, Schnitzer Steel, huge in North America, they
bought out a company called Amix [Recycling] that was a private
family business, and so they’re a major competitor of ours. They’ve got
a big operation in Surrey.”
Of the Jewish-owned scrap dealers that started out decades ago, a few
are still around. “You’ve got Davis Trading and, of course, Zoltan
[Fleischer], Zolly, over at Scott Road Trading, but that’s all the Jewish
ones that are left. Used to be all Jewish.” Capital Iron on Vancouver
Island is also still Jewish- and family-owned.
“Most of them have been bought out, or gone out of business….
We’ve been approached many times by people who’d like to buy us
out, but we’re not interested…. We have come a long ways – wasn’t
easy, but we got here…. And, today, because we are competing with
these big guys, we’ve become more corporate now … and we need
that. Can’t run it like it was before…. We’re going to be around, I
think, for a long time.”
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FROM THE JMABC DIGITAL
COLLECTION: IMAGES OF THE
SCRAP METAL INDUSTRY

COURTESY OF YOCHLOWITZ FAMILY

Most of the photographs in this section were scanned from images
kindly loaned to the Jewish Museum and Archives of British
Columbia by families who are/were involved in the scrap metal
industry. While the JMABC does not possess the hard copies within
its collection, it does have digital versions of the images herein, as
well as additional material that was not included in this edition of
The Scribe.

Daniel Yochlowitz’s certificate of naturalization, October 20, 1925.
(ABC Recycling Ltd.)
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Daniel Yochlowitz, Helen (Alko), Harold and Melvyn in the
backyard of their house, circa 1945. (ABC Recycling Ltd.)
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An aerial shot of ABC Recycling’s Burnaby yard.
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ABC Recycling’s
smokeless burner.
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ABC Recycling’s
guillotine shear is
capable of producing
200 tons of prepared
steel per eight-hour
shift. It was the
largest in Western
Canada in 1975.
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Molly and
Daniel
Yochlowitz
at Butchart
Gardens on
Vancouver
Island in
the 1970s.
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Eight-year-old
David Yochlowitz
learning the ropes at
ABC Recycling’s
Burnaby yard with
his grandfather
Daniel, right, and a
cousin from
San Francisco in
June 1974.
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David Yochlowitz at
ABC’s Burnaby yard
in 1987.
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ABC Recycling employees at the entrance to the Burnaby yard.
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Siblings David and Mike Yochlowitz, and cousin Karen Bichin at ABC’s Burnaby yard
in February 2007.

COURTESY OF YOCHLOWITZ FAMILY

The ABC Recycling team in the late 1990s.
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Joe Lewin, left, and Chaim Micner, late 1950s, just before Joe bought into
Atlantic Metals Ltd.

Joe Lewin, left, and
Chaim Micner, 1990s.
(Atlantic Metals Ltd.)
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Morris L. Greene and some of the Store Street’s fellow businessmen, Victoria, circa 1940s.
(Capital Iron and Metals)
COURTESY OF RON GREENE

On-site advertising for Capital Iron and Metals, Victoria, circa 1940s.
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Capital Iron yard,
Victoria, 1956.

COURTESY OF RON GREENE

Capital Iron salvaging
frigates at Ogden
Point yard, Victoria,
1948-1949.
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A view of the cash desk at Capital Iron, Victoria, circa 1951.

Upstairs at Capital Iron, Victoria, circa 1951.
COURTESY OF RON GREENE

Loading bales at
Capital Iron and
Metals, July 1962.
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Capital Iron salvaging the Cardena, 1961.

The first car entering Capital Iron’s new siding, March 1964.

180 T H E

S C R I B E

COURTESY OF RON GREENE

Capital Iron cutting up two Mitchell bombers at Patricia Bay, Victoria,
February 23, 1965.

JMABC L.06719

Capital Iron, Victoria, 1977.
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Capital Iron,
Victoria, 1935.

JMABC L.00455

Capital Iron, Victoria, 1976.
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JMABC L.12621

COURTESY OF MEL DAVIS

Capital Iron building, Victoria, 2008.

Davis Trading and Supply Ltd., Vancouver, circa 1950.
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JMABC L.08629

Standard Junk Company –
John Reed, proprietor –
correspondence, page 1,
Vancouver, July 22, 1922.

JMABC L.08630

Standard Junk Company
correspondence, page 2,
Vancouver, July 22, 1922.
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COURTESY OF YOLANDA BABINS

JMABC L.00444

COURTESY OF YOLANDA BABINS

Alan Hitelman,
left, and Mark
Babins, likely taken
on the day that
Mark Babins
bought Atlantic
Metals in 1996,
located at Main
and Terminal.

Ben Folk, circa 1950.
(Superior Scrap Metal
and Junk Co.)

Vancouver Junk Co.,
established by Abraham
Goldberg along the
CPR main track,
Vancouver, 1912.
Goldberg came to
Vancouver from Seattle
in 1902. He first
appears in the B.C.
city directory in 1905,
with Vancouver Junk, at
407 West Cordova St.,
being listed for the first
time in 1906.
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JMABC L.07185

JMABC L.07189

Vancouver Junk Co., exterior
views, Vancouver, circa
1915. At this point, the city
directory records the address
as 401 Railway. Goldberg
and Vancouver Junk are last
listed in 1916.
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COURTESY OF LEONOR ETKIN

L-R: Jeff Fraeme, Sam Szajman and Aron (Art) Szajman at a Vancouver Holocaust
Education Centre Dinner, circa 2005.
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COURTESY OF LANI LEVINE

Original stamp from West Coast Trading and Supply Co. Ltd.,
Vancouver, circa 1950.
COURTESY OF LANI LEVINE
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RECENT PUBLICATIONS
The Association of Canadian Jewish Studies
published Canadian Jewish Studies, vol. 22, in
2014. Titled Stories Told / Histoires que l’on
raconte: Selected Writings on the Jewish Public
Library of Montreal, the foreword is written by
Alberto Manguel. The articles are “NinetyNine Meetings: The Jewish Public Library of
Montreal in its First Century” by Ira
Robinson; “‘Crée par le peuple et pour le peuple’: Réflexions sur les origines historiques de
la Bibliothèque publique juive de Montréal”
by Pierre Anctil; “‘A Goodly Tent of Jacob and the Canadian Home
Beautiful’: The Jewish Public Library in the Civic Sphere During the
1950s” by Zachary M. Baker; “‘If You Build It, They will Come’: The
Norman Berman Children’s Library, 1983-2013” by Eva Roskies
Raby; and “Spaces of the Jewish Public Library: A Photographic
Essay” by Stephanie Tara Schwartz. The afterword – “The Jewish
Public Library” – is written by Irving Layton.
For more information on the annual journal, visit pi.library.yorku.ca/
ojs/index.php/cjs.

In 2013, University of Toronto Press, Scholarly
Publishing Division, published Documenting First
Wave Feminisms: Volume II Canada – National and
Transnational Contexts, edited by Nancy M.
Forestell with Maureen Moynagh. Forestell is an
associate professor in the department of history at
St. Francis Xavier University and Moynagh is a
professor in the university’s department of English.
Section 4 of the book, which is on citizenship, includes the chapter by
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Lily B. Levetus, “‘The Local Council of Jewish Women’ (1915).”
The publication’s description reads, “This book is the second of a
two-volume anthology of primary source documents on feminism in
the 19th and early 20th centuries. Unique in its extensive treatment of
the first-wave feminist movement in Canada, it highlights distinct
elements of its origins and evolution.
“The book is organized into thematic rubrics that address key issues,
debates and struggles within the first wave in Canada, as well as international influences and Canadian engagement in transnational networks and initiatives. Documents by indigenous, Anglophone,
Francophone and immigrant female activists demonstrate the richness and complexity of Canadian feminism during this period.
Together with its first volume, Documenting First Wave Feminisms
reveals a more nuanced picture, attentive to nationalism and transnationalism, of the first wave than has previously been understood.”
This book can be found via utppublishing.com.

The 2014 Helen and Stan Vine Canadian Jewish Book Awards were
presented on May 27, 2014, at the Bram and Bluma Appel Salon at
the Toronto Reference Library as part of the Toronto Jewish Literary
Festival. The winners were:
• Holocaust: Ken Setterington, Branded by the Pink Triangle (Second
Story Press)
• Fiction: Kenneth Bonert, The Lion Seeker (Knopf Canada)
• Yiddish: Frieda Forman, The Exile Book of Yiddish Women Writers
(Exile Editions)
• Jewish thought and culture: Josh Lambert, Unclean Lips: Obscenity,
Jews and American Culture (New York University Press)
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• Poetry: Anne Michaels (poetry) and Bernice Eisenstein (portraits),
Correspondences (McClelland and Stewart)
• Scholarship: Albert Kaganovitch, The Long Life and Swift Death of
the Jewish Reschitsa (University of Wisconsin Press)
• Biography/memoir: Renée Levine Melammed, An Ode to Salonika:
The Ladino Verses of Bouena Sarfatty (Indiana University Press)
• Youth: Carol Matas, Dear Canada: Pieces of the Past: The Holocaust
Diary of Rose Rabinowitz, Winnipeg, Manitoba, 1948 (Scholastic)
• History: Jeffrey Veidlinger, In the Shadow of the Shtetl (Indiana
University Press)
Details on all the winners can be found at kofflerarts.org.
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ARCHIVIST’S REPORT
I hope you enjoyed the 2014 edition of The Scribe. Like the
2013 edition, which focused on the furniture industry, this year’s
journal was also a decade in the making. The Jewish Museum and
Archives of British Columbia ( JMABC) actually began the research
phase of this edition back in 2003. We applied for and received
funding through Young Canada Works to hire a student to record
oral history interviews. Thank you to Leora Raivich who was the
student hired.
It has taken until 2014 to finish this edition on the history of the Jewish
scrap metal dealers in British Columbia (Vancouver and Victoria) – but
it’s better late than never! Apart from some historical photos from the
City of Vancouver Archives, this journal is compiled of information
taken entirely from the JMABC archives – documents, photographs
and oral histories interviews – as well as photographs loaned by
community members. There were no outside articles submitted. This
edition is a wonderful representation of the kind of project that can be
accomplished using the rich material housed in the archives.
We could not have done this without our fearless leader and editor,
Cynthia Ramsay. Cynthia conducted hours of research, editing and
formatting. Thank you to Cynthia for all of your hard work and dedication. Your involvement is truly appreciated, as is that of the entire
publications committee, the members of which donate their valuable
time to produce this journal every year.
Archives Update
This past year proved to be another busy and exciting one for the
JMABC’s Nemetz Jewish Community Archives. In 2014, the
JMABC received a significant number of new donations, received
and assisted researchers with various research topics, continued the
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Oral History Program, and continued digitizing. We also embarked
on a fundraising campaign to develop a new website, which will
include a full online archives database. This new website and
archives database will be completed in 2015. All of these developments further increase public awareness and interest in the JMABC
and allow it to continue to grow, providing outreach and access to
more communities and individuals throughout British Columbia.
New Acquisitions
Both large collections and small items were donated in 2014 by
generous individuals and organizations. In total, 17 new acquisitions
were received; a few examples include:
• Helen Coleman: love letters of her parents Morris Soskin (of
Vancouver) and Rose Hyams (of Montreal) written in 1921.
• Sarah (Shirley) Ehrman via Lucy Laufer: 25 black and white
original photographs (circa 1949-1950) of Habonim members.
• Norman Franks: four-page typewritten manuscript (scriptural analysis) (1926) written by Zebulon Franks.
• Ben Kopelow: scrapbooks, photographs, theatre programs and
scripts, memorabilia and ephemera documenting Ben’s work in
entertainment, acting, and as an agent for booking and producing club
dates, theatres and night club shows. Also includes photographs,
documents and ephemera from Ben’s wife Dolly (née Halpern).
The archives is extremely grateful to all its donors. This generosity
allows us to develop and continue to be a valuable resource for
researchers around the world. In order to preserve the history and
memory of the Jewish experience in British Columbia, we welcome and
collect material from people of all walks of life, with different backgrounds and experiences. Please contact the archives if you wish to
make a donation.
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Research
The Jewish Museum and Archives of British Columbia provides
research services. We respond to email and phone requests, as well
as accommodate in-house researchers. We even had our first-ever
research request submitted via Facebook. Our users include
professional writers, the media, students, genealogists, fellow
archival institutions and members of the Jewish and general
communities. In 2014, the Nemetz Jewish Community Archives
served 701 research requests from around the world. This is the
highest number of annual research requests – ever! This is a big
achievement, because every year that we increase research requests
means that we are increasing the public awareness and public use of
the Nemetz Jewish Community Archives.
Many users of the JMABC’s resources are genealogists.The genealogical community is a valuable and large group of researchers. At the
JMABC, we understand the significance of genealogical research and,
as such, we provide free access to two genealogical databases:
ancestry.ca and jewishgen.org.
Oral History Program
The Jewish Historical Society of British Columbia ( JHSBC) has
been interviewing community members since 1968 and, to date,
has recorded approximately 700 interviews. Today, the JMABC
continues to record new interviews and transcribe old ones. In 2014,
42 new oral histories were recorded, 11 of which resulted from a partnership that we were involved in with the UBC School of Library,
Archives and Information Studies (SLAIS) class Theory and Practice
of Oral History. A very special thank you to the students from this
class who interviewed 11 of our community members for our archives!
We hope to continue this partnership in 2015. As a result of it, we
came close to breaking another record in the number of oral history
interviews recorded in one year. There was only one other year that we
recorded more than 42 interviews: in 2003, when we were able to
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record 44 interviews because we had a full-time paid oral history
interviewer – Leora Raivich.
Interviewees for 2014 included Mark Babins, Yolanda Babins, Dvori
Balshine, Jeffrey Barnett, Peter Barnett, Rabbi Philip Bregman, Harry
Caine, Vivian Claman, Shirley Cohn, Ted Cohn, Mel Davis, Irene
Dodek, Mort and Irene Dodek, Zoltan Fleischer, Ron Greene,
Dr. Jerry Growe, Glenda Guttman, Michael James, Sarah Jarvis,
Nomi Kaplan, Ben Kopelow, Beverley Kort, Gloria Levi, Lani
Levine, Ed Lewin (x2), Jack Micner, Esther Nobleman, Allan
Nortman, Ken Sanders, Bud Riback, Fay Riback, Sandy Rogen, Perry
Seidelman, Dr. Peter Suedfeld, Fred Swartz, George and Arthur
Weinstein, Rita Weintraub, Gail Dodek Wenner, Mark White, Helen
Waldstein Wilkes, and Harold Yochlowitz (Part 2).
Archival Processing and Digitization
In 2014, we were fortunate to receive grant funding for three projects:
• Processing of the Fred Schiffer Photography fonds, received from
Young Canada Works.
• Digitization of 1,000 photographs from the Fred Schiffer
Photography fonds, received from Irving K. Barber BC History
Digitization Program.
• Processing of the Vancouver B’nai B’rith Hillel Foundation fonds,
received from Young Canada Works.
This year we also completed:
• Digitizing a total of more than 6,000 photographs.
• Processing and digitizing the Congregation Emanu-El fonds: this
was a very large project that has spanned two years and is now
complete. We were fortunate to receive partial funding from Young
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Canada Works, and the rest of the project was completed by volunteers. A full finding aid is available online and digitized documents
and photographs are also available online (Flickr).
Conclusion
The Nemetz Jewish Community Archives could not do all of this
work without the generosity of its volunteers. This year, the archives’
volunteers logged 1,113.5 hours of work – another record-breaking
stat, and a stat that is increasing every year! Thank you to all of the
volunteers for all of their hard work.
Jennifer Yuhasz, Archivist
Jewish Museum and Archives of British Columbia
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Preserving Jewish history and culture in
British Columbia since 1971
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CALL FOR PAPERS
The Scribe
The Jewish Museum and Archives of British Columbia’s journal,
The Scribe, has been in existence since 1979. In 2009, it became an
annually published journal with occasional peer-reviewed articles.
The JMABC is seeking submissions for the upcoming 2015 issue of
The Scribe. Contributions may include scholarly essays, oral history
interviews, commentary, and book and exhibit reviews. All scholarly essays and oral histories should in some way pertain to Jewish life
in British Columbia. The essays may fall into the disciplines of history, art or literary criticism, or the social sciences.
Back issues of The Scribe from 1979-2004 and 2008-2011 are published online at http://www.jewishmuseum.ca/scribe.

Submissions
Submissions to be considered for peer review should be in editable
text format (MS Word preferred) and prepared using the Chicago
Manual of Style. The preferred length for articles is 5,000-10,000
words, but shorter or longer submissions will be considered and
reviewed. Proposals should be ready for peer review, with the author’s
name, contact information and article title on a separate page. A first
page of the article should include the title and a 150-word abstract.
Proposals are only accepted electronically as e-mail attachments,
and please indicate “The Scribe – Call for Papers” in the subject line.
Book reviews and other material not requiring peer review also should
be submitted as an e-mail attachment in MS Word or another
editable text format. All submissions should be sent to the editor at
scribe.editor@gmail.com.
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By submitting a work, you are guaranteeing that it is your own, that
you alone own the copyright to it, and that its content and the material accompanying it (e.g. photographs, maps, etc.) do not infringe
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